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SECURITIESAND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d) of
The Securities Exchange Act of 1934

February 23, 2007
Date of Report (date of earliest event reported)

INTEVAC, INC.

(Exact name of Registrant as specified in its @nart

State of California 0-26946 94-3125814
(State or other jurisdictio (Commission File Numbe| (IRS Employel
of incorporation or organizatiol Identification Number

3560 Bassett Street
Santa Clara, CA 95054
(Address of principal executive offices)

(408) 986-9888
(Registrant’s telephone number, including area rode

N/A
(Former name or former address if changed sin¢edasrt)

Check the appropriate box below if the Form 8-kflis intended to simultaneously satisfy the §liobligation of the registrant under any of
the following provisions:

O Written communications pursuant to Rule 425 underSecurities Act (17 CFR 230.4:
O Soliciting material pursuant to Rule -12 under the Exchange Act (17 CFR 240-12)
O Pre-commencement communications pursuant to Rul-2(b) under the Exchange Act (17 CFR 240-2(b))

O Pre-commencement communications pursuant to Rul-4(c) under the Exchange Act (17 CFR 240-4(c))
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Item 7.01 Regulation FD Disclosure

Please find the February 2007 D.A. Davidsoohhelogy Conference Presentation attached as EXd80i. This Current Report on Form
8-K and the attached exhibit are furnished to,fmitfiled with, the Securities Exchange Commisgit8EC”) and shall not be deemed to be

incorporated by reference into any of the Compafiltgys with the SEC under the Securities Act 888, as amended, or the Exchange Act
of 1934, as amended.

Item 9.01. Financial Statements and Exhibits
(c) Exhibits

99.1 D.A. Davidson Technology Conference Presenta
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Pursuant to the requirements of the Secuiitiehange Act of 1934, the registrant has duly edukis report to be signed on its behalf by
the undersigned hereunto duly authorized.

INTEVAC, INC.

By: /s/ CHARLES B. EDDY Il
Charles B. Eddy llI
Vice President, Finance and Administration,
Chief Financial Officer, Treasurer and Secret

Date: February 23, 2007
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99.1 D.A. Davidson Technology Conference Presentat






INTEVAC

5th Annual D.A. Davidson

Technology Conference
February 23, 2007

Kevin Fairbairn Charles Eddy
President & CEO Chief Financial Officer




Cautionary Disclaimer INTEVAC

During the course of this presentation, we will comment upon future events and
may make projections about our future financial performance, including
statements related to our expected sales, product shipments and acceptance,
gross margin, operating expense, profit, cash flow and income tax expense. We
will discuss our business strategy. our products, the markets our products
address, our position in those markets, expected market acceptance of those
products and production capacity. We wish to caution you that these are forward
looking statements that are based upon our current expectations, and that actual
results could differ materially as a result of various risks and uncenrainties,
including, without limitation, the following: inability to develop and deliver new
products as planned; inability to accurately forecast the demand for our products
and services; the possibility that orders in backlog may be cancelled, delayed or
rescheduled; inability to achieve gross margin and expense goals and other risk
factors discussed in documents filed by us with the Securities and Exchange
Commission, including our Annual Report on Form 10-K and Quarterly Reporis
onh Form 10-Q. We undertake no obligation to update the forward-looking
statements made during this presentation.

DA Davidsen Feb, 22 2007 Shde 2




Growth Businesses

Equipment Products

® Leader in Magnetic Media Deposition
Equipment for Hard Disk Drive Industry

& Growth in Digital Storage Driving
Need for More Magnetic Media
Deposition Equipment

® Entering Much Larger Semiconductor
Equipment Market in 2007
2 Unigque competitive soltions

3 Our peaple have successiul track
record in this market

2 Medical

o
o

- $2B Served Available Market:
O Military

Scientific
Industry

DA Davidsen Feb 22 2007 Shde 3
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Revenue Growth Drivers <1
Growth Goal: 30% CAGR INTEVAC
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e Ahead of Growth Goal
e et e Progress May Be Lumpy, Especially Quarter to Quarter

DA Davidsen Feb, 23 2007 Shde d




- |
Business Model Trends and Goals INTEVAC

ot g

20071 éLnngTermé
Estt = Goal @ Improvement Initiatives

Revenue ($M) | 260300

: ; : : i » Imaging Products and
Gross Margin  42%- 43% . Semiconductor Equipment
. Margin Increase
. & Asia Manufacturing
. Expansion

- . H H H
Eperatlng | 23%-25% Iﬁ?i?-::;l;;?:;kmg Business
Xpense i : : :
P O Consistently eliminate waste
O Reduce cycle times

Other
Income

Profit Before : : : |
Tax (PBT) 18%-20%

! Basead Upon Febyuary 6, 2007 Conference Call

04 Davidson Feb 23 2007 Shde b




Equipment Products Business .
Leading Provider of Magnetic Media Deposition Equipment |NTEVAC

Aluminum or Glass Disk 200 Lean ® Coated Disk

Market Share Customers

@ Hitachi Global Storage Technologies

RTH A s
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Equipment Products Business =
Hard Drive Market Growth Driving Need for More Equipment |NTEVAC

Hard Drive Market Forecast
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Source: TrepdFocuas, Arnaal 2007, evac Visrkoling After 2077
(rssumes TA5% CAGR after 2001)




L

Equipment Products Business <1

INTEVAC
< 2004 >2010 |

Perpendicular Media Transition
100%: Longit 100% Perpendicular b

= G00GE ‘ I I I
Perpendicular i e
PR e

O Perpendicdar

Percent

— O Longitudinal

2005 06 o7

Seurce: Coughlin Associafes

12-20+ Process Steps

Hext Generation System
.2I]I] il ® 200 Lean Designed to Meet Technolegy
and Productivity Needs of Perpendicular
Media

Transition to Perpendicular Requires

Mew Systems for Optimum Productivity
800 DisksHour
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d
Expanding Equipment Served Market INTEVAC

Future

Semiconductor Plasma Prt:u:esé"“w~
Equipment Market ~ $ 8 Billion

Intevac Has Expertise to Address This
Market

Many of Today's Successful Semiconductor
Manufacturing Systems Were Created by
Intevac Staff at Prior Companies

Intevac Staff Experienced in Supporting
Major Semiconductor Customers

Served Mfir_ket Address Market With Innovative and
~ $ 350 Million Differentiated System Solutions

Magnetic Media . :
Deposition Equipment 2007 Qualification
2008 Ramp Revenues

DA Davidsen Feb 22 2007 Shde O




A
Low Light Imaging Business INTEVAC

Sensors, Cameras and Systems

# Cost Effective Megapixel Solutions:
O Most Sensitivity
O Least Power Consuming
O Visible and Mear Infra Red Light Spectrum

¢ 1995 - 2006 Incubation Period
{0 Contract R&D Revenues
O Significant Intevac R&D Investment

« 2007 Rapid Growth Driven by Product Sales
C Head Mounted Night Vision
O MOSIR™ Physical Science Cameras
O LIVAR® Cost Effective Long Range Cameras

04 Dawvidsen Feb, 23 2007 Shde 10




Low Light Imaging Business 1
Unique Solutions Addressing $2 Billion Annual Market |NTEvVaAC

Commercial Markets Government Markets

Physical  Life e 1 T T [ bl Head Mounted LIVAR®
cameras A A ;
Science  SCieNCe notoction | Vision Highty otat Night Vision Cost Effective
Systems Targeting &

Cameras Cameras
D Tttt IPD th on ID S}FSTEH’I
m E * . Counters p _

Yalue Added Resellers (VARS) Shﬂstem Integrators System
OEM Sales ct U.S. Army Integrators

t - w Sensors, Cameras & System
: o iy Products
@ =

I I

Modular Camera Engine Electronics
and Software Platform

Semiconductor Manufacturing Methods
CIDI'E * Backside Thinning

Te chnulugies = Automated Yacuum Packaging

Patented Imaging Sensors
n Visihle Spectrum

= Mear Infrared Spectrum
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Low Light Imaging Business
Head Mounted Night Vision

Night Vision Goggle Night Vision System

Digital Low Light Video

Enhanced Parformance and new
® Two U.5. Suppliers Today Capabilities

& Intevac Supplier pre 1995

® [Direct View Analog Technology

 Intevac Solution Used for First
® Market Size ~ $600MIY ear Major Deployment

2 HATO Country Program

2 =$55M Ouver Seven Yedars

' Initial Export Approval

Intevac Teamed With DRS for .5,
Army System -
3 First Prototype to 1.5, Army 01 2I]I]?
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Low Light Imaging Business
Commercial Products

M ( )S| p"‘f:; 50
M OSIR 350/

Intevac's hw.r Iu;ht HIF image intensified
CCD platform designed for high performance
imaging and spectroscopy

APPLICAT|ONS
LOW LIGHT SPECTROSCORY

Haifcal fmaging
Astranonmy

H‘I‘le:]‘fh‘rﬂ ll]

INTEVAC

¢ Uniquely Designed For
Commercial Markets

e 2007 Product Ramp

e Addresses $30M Plus
Physical Science Market

04 Dawvidsen Feb, 232007 Shde 13
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Low Light Imaging Business °
LIVAR® Product Applications INTEVAC

e Cost Effective Long Range Imaging (Many Miles)

e Qualifying on Multiple Programs -

e Potential Sales Measured in Hundreds of Millions Over Ten Years

Marine Based _ =,

-
e
S

=
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Investment Rationale INTEVAC

¢ Significant Growth Opportunities

O Growth in Digital Storage Requires More Equipment
O Entering Large Semiconductor Equipment Market in 2007
O Military and Commercial Low Light Imaging Products

¢ Management and Technology Team with Proven
Track Record
O Developing and Managing Global Billion Dollar Businesses
O Developing Advanced Equipment and Imaging Solutions
O Marketing to Industry Leaders
O Grew Business by 616% Since 2003

¢ Attractive Valuation
O No Debt, $103 Million Cash and Equivalents
O Profitable, Generating Cash and Investing in Future Growth




INTEVAC

5th Annual D.A. Davidson

Technology Conference
February 23, 2007

Kevin Fairbairn Charles Eddy
President & CEO Chief Financial Officer




