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SECURITIES AND EXCHANGE COMMISSION
Washington, DC 20549

Form 10-Q
(Mark One)

4 QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE

ACT OF 1934

For the quarterly period ended September 29, 200

or

O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE

ACT OF 1934

For the transition period from to

Commission file number 0-26946
Intevac, Inc.
(Exact name of registrant as specified in its chaer)
California 94-3125814
(State or other jurisdiction of (IRS Employer Identification No.)

incorporation or organization)

3560 Bassett Street
Santa Clara, California 95054
(Address of principal executive office, including i code)

Registrant’s telephone number, including area code(408) 986-9888

Indicate by check mark whether the regist(ahhas filed all reports required to be filed®gction 13 or 15(d) of the Securities Exchange
Act of 1934 during the preceding 12 months (orsfiech shorter period that the registrant was redquodile such reports), and (2) has been
subject to such filing requirements for the pastdf@s. Yes¥ NoO

APPLICABLE ONLY TO CORPORATE ISSUERS:

On November 5, 2001 12,003,622 shares oR#gstrant’'s Common Stock, no par value, were antihg.
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Item 1.

PART I.

Financial Statements

FINANCIAL INFORMATION

INTEVAC, INC.

CONDENSED CONSOLIDATED BALANCE SHEETS

Current asset:

Cash and cash equivalel
Shor-term investment

(In thousands)

ASSETS

Accounts receivable, net of allowances of $96 atit¥$at September 29,

2001 and December 31, 2000, respecti
Inventories
Prepaid expenses and other current a:
Deferred tax asst

Total current asse

Property, plant, and equipment, |
Investment in 601 California Avenue LL
Goodwill and other intangible

Debt issuance cos

Deferred tax assets and other as

Total asset

September 29,

December 31,

LIABILITIES AND SHAREHOLDERS ' EQUITY

Current liabilities:

Notes payabli

Accounts payabl

Accrued payroll and related liabilitit
Other accrued liabilitie

Customer advance

Total current liabilities

Convertible note

Shareholder equity:

Common stock, no par vali
Accumulated defici

Total shareholde’ equity

Total liabilities and sharehold¢ equity

See accompanying notes.

2

2001 2000
(Unaudited)

$ 23,23¢ $ 4,61¢
— 33,787
5,441 9,59
31,89: 15,83
804 844
681 1,301
62,05 65,98(
10,14¢ 11,06(
2,431 2,431
— 7
59C 774
3,01( 3,68¢
$ 78,23( $83,93¢
— —
$  — $ 1,904
4,88¢ 2,751
2,062 1,53¢
2,792 2,37¢
22,70( 16,317
32,44: 24,88,
41,24¢ 41,24°¢
19,09: 18,67¢
(14,55Y) (872)
4,54z 17,80:
$ 78,23( $83,93¢
— —
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CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS AND

Net revenue:
Cost of net revenue

Gross profi

Operating expense
Research and developmt
Selling, general and administrati
Restructuring

Total operating expens

Operating los:
Interest expens
Interest income and other, r

Loss before income taxi
Provision for income taxe

Net loss
Total comprehensive ot

Basic earnings (loss) per sha
Net loss
Shares used in per share amol
Diluted earnings (loss) per sha
Net loss
Shares used in per share amol

INTEVAC, INC.

COMPREHENSIVE INCOME

(In thousands, except per share amounts)

(Unaudited)

Three Months Ended

Nine Months Ended

Sept 29, Sept 30, Sept 29, Sept 30,
2001 2000 2001 2000
$ 8,41« $11,03¢ $ 27,90¢ $26,11¢
6,732 10,43: 23,00¢ 23,05¢
1,682 604 4,901 3,06:
3,84t 2,72€ 10,95( 7,70%
1,641 1,38 5,097 2,97(
— (23) — (63€)
5,48¢ 4,09( 16,041 10,03t
(3,809 (3,486 (11,146 (6,977
(729) (75€) (2,199 (2,275
471 83t 95¢ 2,27¢
(4,056 (3,409 (12,38() (6,979
1,30(¢ — 1,30(¢ —
$(5,356) $(3,409 $(13,68() $(6,979)
— — — —
$(5,356) $(3,409) $(13,68() $(6,97))
— — — —
$ (0.45) $ (0.29) $ (1.19 $ (0.59
11,98: 11,82: 11,93¢ 11,78¢
$ (0.4%) $ (0.29 $ (1.1 $ (0.59
11,98: 11,82: 11,93¢ 11,78¢

See accompanying notes.
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INTEVAC, INC.
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(In thousands)
(Unaudited)

Nine Months Ended

Sept 29, Sept 30,
2001 2000

Operating activities
Net loss $(13,68() $ (6,977)
Adjustments to reconcile net loss to net cash aisth equivalents used in

operating activities

Depreciation and amortizatic 3,19¢ 3,66(
Deferred income taxe 1,30(¢ —
Foreign currency los (35 1
Loss on IMAT investmer — 12t
Restructuring charg— nor-cash portior — 85€
Loss on disposal of investme 803 —
Changes in assets and liabilit (2,797 1,38(
Total adjustment 2,47 6,022
Net cash and cash equivalents used in operatingtiesst (11,209 (949)

Investing activities
Purchase of investmer (5,467) (86,967)
Proceeds from sale of investme 38,44 94,81
Purchase of leasehold improvements and equip (3,579 (1,842
Net cash and cash equivalents provided by investitigities 29,41( 6,007

Financing activities
Proceeds from issuance of common sl 41¢ 474
Net cash and cash equivalents provided by finanaatiyities 41¢ 474
Net increase in cash and cash equival 18,62( 5,532
Cash and cash equivalents at beginning of p¢ 4,61¢ 3,29
Cash and cash equivalents at end of pe $ 23,23¢ $ 8,82i
| |

Supplemental Schedule of Cash Flow Information
Cash paid (received) fc

Interest $ 2,71¢ $ 2,762

Income tax refun — (5,807%)
Other noi-cash change:

Inventories transferred from property, plant andigaent $ 1,51¢ $ 63¢

See accompanying notes.
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S

1. Business Activities and Basis of Presentation

Intevac, Inc.’s (“Intevac” or the “Companygjimary business is the design, manufacture ardadadomplex capital equipment that is
used to manufacture products such as flat panglagis and thin-film disks for computer disk dri#ise “Equipment Business”). The
Company also develops highly sensitive electroeaptievices (the “Photonics Business”).

The Equipment Business manufactures thin-fibposition and rapid thermal processing equiprieitis used in the manufacture of flat
panel displays, and thin-film deposition and lubation equipment that is used in the manufacturtbioffilm disks for computer hard disk
drives. Spare parts and after-sale service aresalsido purchasers of the Company’s equipmentsafes of components are made to other
manufacturers of vacuum equipment.

The Photonics Business has developed techndiat permits highly sensitive detection of pmstin the visible and short wave infrared
portions of the spectrum. This technology when cordb with advanced silicon integrated circuits meakeossible to produce highly
sensitive video cameras. This development workdating new products for both military and indwstépplications. Products include
Intensified Digital Video Sensors, cameras incoatiag those sensors and Laser llluminated ViewimdjRanging (“LIVAR®") systems for
positive target identification.

The financial information at September 29)2@nd for the three- and nine-month periods eisgdember 29, 2001 and September 30,
2000 is unaudited, but includes all adjustmentagisting only of normal recurring accruals) tha ompany considers necessary for a fair
presentation of the financial information set fdnérein, in accordance with accounting principlesagally accepted in the United States of
America (“U.S. GAAP”) for interim financial infornmon, the instructions to Form 10-Q and Articledf(Regulation S-X. Accordingly, it
does not include all of the information and foo®tequired by U.S. GAAP for annual financial stagats. For further information, refer to
the Consolidated Financial Statements and footrnibtreto included or incorporated by referencéhen@ompany’s Annual Report on
Form 10-K for the fiscal year ended December 30020

The preparation of financial statements infoomity with U.S. GAAP requires management to makémates and assumptions that affect
the reported amounts of assets and liabilitiesdislosure of contingent assets and liabilitiethatdate of the financial statements and
reported amounts of revenue and expenses durimgplogting period. Actual results inevitably wilffér from those estimates, and such
differences may be material to the financial staemCertain prior year balances have been refiles$o conform with the current year
presentation.

The Company evaluates the collectibilityrafde receivables on an ongoing basis and provasves against potential losses when
appropriate.

The results for the three- and nine-monthiggsrended September 29, 2001 are not considedezhtive of the results to be expected for
any future period or for the entire year.
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INTEVAC, INC.

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

2. Inventories

The components of inventory consist of tHefang:

September 29, December 31,
2001 2000

(In thousands)

Raw material $ 4,82¢ $ 4,591
Work-in-progress 14,03 8,20¢
Finished good 13,03 3,03:
$31,89! $15,83:

| |

A significant portion of the finished goodsrepresented by inventory at customer sites uniegdnstallation and acceptance testing.

3. NetIncome (Loss) Per Shar

The following table sets forth the computatad basic and diluted earnings (loss) per share:

Three Months Ended Nine Months Ended
Sept 29, Sept 30, Sept 29, Sept 30,
2001 2000 2001 2000

(In thousands)

Numerator:
Loss from continuing operatiol $(5,35€) $(3,409 $(13,68() $(6,97))
| | | |
Net loss $(5,35¢6) $(3,409) $(13,68() $(6,97))
| I I |

Numerator for basic earnings per sh— loss available to common
stockholder: (5,35¢) (3,409 (13,68() (6,977
Effect of dilutive securities
6 1/2% convertible notes( — — — —
Numerator for diluted earnings per sh— loss available to commor
stockholders after assumed conversi $(5,35¢) $(3,409) $(13,68() $(6,97))

Denominator
Denominator for basic earnings per st— weightec-average share 11,98: 11,82: 11,93¢ 11,78¢
Effect of dilutive securities
Employee stock options(: — = — —
6 1/2% convertible notes(. — — — —

Dilutive potential common shar: - — — _

Denominator for diluted earnings per share — adpisteighted-
average shares and assumed conver: 11,98: 11,82: 11,93¢ 11,78¢

(1) Diluted EPS for the three- and nine-month@asiended September 29, 2001 and September 30e20R@es “as converted” treatment
of the Convertible Notes as their inclusion wouddamti-dilutive. The number of “as converted” sisagzcluded for both the three- and
nine-month periods ended September 29, 2001 and Sept&dp2000 was 1,999,75

6






Table of Contents
INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

(2) Diluted EPS for the three- and nine-month qdsiended September 29, 2001 and September 30ek0@es the effect of shares
issuable pursuant to employee stock options asiti@usion would be anti-dilutive. The nhumber ofijgloyee stock option shares
excluded for the three-month periods ended Septe®he2001 and September 30, 2000 was 50,274 aénddB respectively, and the
number of employee stock option shares excludethionine-month periods ended September 29, 200 Baptember 30, 2000 was
141,095 and 151,629, respective

4.  Segment Reporting

Segment Descriptic

Intevac, Inc. has two reportable segmentsifiigent and Photonics. The Company’s Equipmentiassi sells complex capital equipment
used in the manufacturing of flat panel displayd #nin-film disks. The Company’s Photonics businiesdeveloping products utilizing
electron sources that permit highly sensitive detamf photons in the visible and short-wave infcspectrum.

Included in corporate activities are genemaporate expenses, amortization expenses relatsttain intangible assets and the reversal of
a portion of a restructuring reserve establishegldptember 1999, less an allocation of corporgterses to operating units equal to 1% o
revenues.

Business Segment Net Rever

Three Months Ended Nine Months Ended
Sept 29, Sept 30, Sept 29, Sept 30,
2001 2000 2001 2000

(In thousands)

Equipment $6,547 $ 8,947 $20,66: $20,91¢
Photonics 1,867 2,094 7,241 5,20¢
Total $8,41¢ $11,03¢ $27,90¢ $26,11¢
I | | |

Business Segment Profit & Lc

Three Months Ended Nine Months Ended
Sept 29, Sept 30, Sept 29, Sept 30,
2001 2000 2001 2000

(In thousands)

Equipment $(2,407) $(2,53() $ (7,65¢€) $(4,009)
Photonics (97€) (458 (2,039 (1,66%)
Corporate activitie (42¢€) (49¢) (1,4572) (1,29¢)
Operating income (lost (3,809 (3,48¢) (11,14¢ (6,972)
Interest expens (723) (75¢) (2,199 (2,27%)
Interest incom 20¢ 61¢ 1,121 1,70¢
Other income and expense, 262 21€ (162) 572
Loss from continuing operations before income t: $(4,05¢€) $(3,409) $(12,38() $(6,977)

] | I |

5. Restructuring

During the third quarter of 1999, the Compadgpted an expense reduction plan that includesing one of the buildings at its Santa
Clara facility and a reduction in force of 7 empeg of the Company’s staff

7
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

of contract and regular personnel. The reductionk place at the Company'’s facilities in Santa &l&alifornia. The Company incurred a
charge of $2,225,000 related to the expense reduptan.

During the first quarter of 2000, the Companagated the building and negotiated a lease textiimfor that space with its landlord,
which released the Company from the obligationap any rent after April 30, 2000. As a result, @@mpany reversed $615,000 of the
restructuring reserve during the first quarter @Q@.

During the fourth quarter of 1999, the Compadopted a plan to discontinue operations atR€ Rechnologies, Inc. electron beam
processing equipment subsidiary and to close th@ faBility in Hayward, California. Twenty-six emplees of the Company’s staff of
contract and regular personnel were terminatedrasudt. The Company incurred a charge of $1,63Brelated to this plan.

In the first quarter of 2000, Intevac soldtam assets of its RPC Technologies, Inc. subsid@aQuemex Technology. Proceeds from the
sale included a cash payment, assumption of thevaiayfacility lease and the assumption of certdirepliabilities. Excluded from the sale
were two previously leased systems and three caathiystems remaining in inventory. The Company atds to reverse the portions of the
restructuring reserve established to provide farrirents due on the facility and for the closofréhe facility. However, since Intevac
retained ownership of the two leased systems, trepgany established an equivalent reserve to prdeidany residual obligations at the end
of the leases. Of the three systems in inventarg,were included in 2000 revenues and one is irdud 2001 revenues. One of the two
leased systems was sold to the lessee in theriwaths ending September 29, 2001.

The following table displays the activitytime building closure restructuring reserve, esshieldl in the third quarter of 1999, and in the
RPC operation discontinuance restructuring resestablished in the fourth quarter of 1999, throDglcember 31, 2000.

RPC
Building Operation
Closure Discontinuance
Restructuring Restructuring
(In thousands)

Original restructuring charg $2,22¢ $1,63¢
Actual expense incurre (517 (857)
Reversal of restructuring char 97) —

Balance at December 31, 1¢ 1,615 78¢€
Actual expense incurre (81%) (365)
Valuation reserv— leased systen — (361)
Reversal of restructuring char (615) —

Balance at April 1, 200 187 62
Actual expense incurre (162) (62)

Balance at July 1, 20( 25 1
Actual expense incurre 2 @
Reversal of restructuring char (23 —

Balance at December 31, 2C $ — $ —

| |

6. Income Taxes

For the three- and nine-month periods endgade®nber 29, 2001 and September 30, 2000, the Gonuld not accrue a tax benefit due to
the inability to realize additional refunds frons$ocarry-backs. Based on management’s review, dhg@ny increased its deferred tax asset
valuation reserve by $1.3 million during
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

the three-month period ended September 29, 200df 8sptember 29, 2001 the Company’s net defeeeddsets totaled $3.7 million. If in
the future the Company cannot project with reaskenagrtainty that it will earn taxable income sciffint to realize all or part of the value of
these net deferred tax assets, the Company wilresgothe value of the net deferred tax assetskedyt to be realized.

7. Capital Transactions

During the nine-month period ending Septen#8r2001, Intevac sold stock to its employees uttte Company’s Stock Option and
Employee Stock Purchase Plans. A total of 160,058es were issued for which the Company receiva@ $00.

9
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Item 2. Management’s Discussion and Analysis of Financiab@dition and Results of Operations

This Quarterly Report on Form 10-Q contains forwdodking statements, which involve risks and uraeties. Words such as
“believes”, “expects”, “anticipates” and the likeridicate forward-looking statements. The Compangtaal results may differ materially
from those discussed in the forw-looking statements. Factors that might cause sudtiference include, but are not limited to, thekr
factors set forth elsewhere in this Quarterly Remar Form 1-Q under “Certain Factors Which May Affect Futur@&ating Results’and in
other documents the Company files from time to tititle the Securities and Exchange Commission, dietuthe Company’s Annual Report

on Form 10-K filed in March 2001, Form 10-Q’s andrf 8-K'’s.

Results of Operations

Three Months Ended September 29, 2001 and Sept&nb200C

Net revenued\et revenues consist primarily of sales of equiphused to manufacture flat panel displays and filimdisks for compute
hard disk drives, related equipment and system oomnts, electron beam processing equipment (“Ecgmpfhand contract research and
development related to the development of highhsiive electro-optical devices under governmennspred R&D contracts and sales of
derivative products (“Photonics”). Net revenuesrfreystem sales are recognized upon customer aocepfdet revenues from sales of
related equipment and system components are remahopon product shipment. Contract research anelafement revenue is recognized in
accordance with contract terms, typically as castsincurred. Net revenues decreased by 24% tor$iflidn for the three-month period
ended September 29, 2001 from $11.0 million forttiteemonth period ended September 30, 2000. Net revémuasEquipment declined
$6.5 million for the three-month period ended Seyliter 29, 2001 from $8.9 million for the three-mopériod ended September 30, 2000.
The decrease in Equipment sales was primarilygheltr of a decrease in domestic sales of disk naatwiing equipment, which was partially
offset by an increase in international sales dfgnel manufacturing equipment and electron beamgssing manufacturing equipment. Net
revenues from Photonics decreased to $1.9 miltbothfe three-month period ended September 29, 2#061.$2.1 million for the thre@aonth
period ended September 30, 2000.

International sales increased by 122% to $8lkon for the three-month period ended Septen#8:r2001 from $2.5 million for the three-
month period ended September 30, 2000. The incieasternational sales was primarily due to anéase in net revenues from flat panel
display and electron beam processing manufact@guipment. International sales constituted 66%edfrevenues for the three-month period
ended September 29, 2001 and 23% of net revenuéssfthree-month period ended September 30, 2000.

Backlog.The Company’s backlog of orders for its products %42.1 million at September 29, 2001 and $37.lianiat September 30,
2000. The Company includes in backlog the valuguo€hase orders for its products that have schddldévery dates.

Gross marginCost of net revenues consists primarily of purctiasaterials, fabrication, assembly, test and ifegtah labor and
overhead, warranty costs, scrap and costs atthl®uta contract research and development. Grosgimacreased to 20% for the threentt
period ended September 29, 2001 from 5% for theetimonth period ended September 30, 2000 as thk oésin increase in Equipment
gross margins to 32% from 9%, partially offset byezrease in Photonics gross margins to (22%) {486).

Equipment gross margins were depressed ithtfrtequarter of 2000 as the result of the essabtient of a $2.0 million inventory reserve
related to the expected cost of updating and régorifiig slow moving disk sputtering systems in intggry. Excluding the effect of this
reserve, Equipment gross margins in the third guatt2000 were 32%.

Photonics gross margins were negatively irguhas the result of an increased proportion otdttics revenue from cost-sharing research
and development contracts. The Company expect®ti@bnics gross margins will fluctuate from quattequarter based on the relative mix
of sales derived from prototype products, fromyfdilinded research and development contracts and dost-shared research and
development contracts.

10
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Research and developmeResearch and development expense consists prirohplptotype materials, salaries and related aufsts
employees engaged in ongoing research, designevedogppment activities for flat panel manufacturaguipment, disk manufacturing
equipment and research by the Photonics Divisiem@any funded research and development expensased to $3.8 million for the three-
month period ended September 29, 2001 from $2[fomflor the three-month period ended SeptembeB800, representing 46% and 25%,
respectively, of net revenue. This increase wasgnily the result of higher spending for developiraiflat panel manufacturing equipment.

Research and development expenses do natlcbsts of $1.6 million and $2.0 million, respeay, for the three-month periods ended
September 29, 2001 and September 30, 2000 relatamhtract research and development performeddZtdmpany’s Photonics business.
These expenses are included in cost of net revenues

Research and development expense for the-thoath period ended September 30, 2000 does noidie@d0.1 million of costs reimburs
under the terms of a research and developmenshasing agreement with a Japanese company. Sif&:th® Company has received
$9.5 million under this cost sharing agreementelesh and development expense for the three-mamthdpended September 29, 2001 does
not include $32,000 of costs reimbursed underghag of a research and development cost shariegiagnt with the National Institute of
Standards and Technology related to developmesumér lattice sources for thin-film disk manufaotgr

Selling, general and administrativBelling, general and administrative expense canpisinarily of selling, marketing, customer support
financial, travel, management, legal and profesdisarvices and bad debt expense. Domestic saenade by the Company’s direct sales
force, whereas international sales are made byilnlistrs and representatives that provide sensoeb as sales, installation, warranty and
customer support. The Company also has a subsidi&yngapore to support customers in Southeast. A$irough the second quarter of
2000, the Company marketed its flat panel manufaglequipment to the Far East through its Japajeésieventure, IMAT. During the third
quarter of 2000 the Company and its joint ventuerger, Matsubo, transferred IMAT’s activities agmdployees to Matsubo, which became a
distributor of the Company’s flat panel productsd &hut down the operations of IMAT.

Selling, general and administrative expenseeiased to $1.6 million for the three-month peeaded September 29, 2001 from
$1.4 million for the three-month period ended Seyiter 30, 2000, representing 20% and 13%, respégctivenet revenue. The primary
reason for the increase was an increase in thagajleneral and administrative salaries relateatied=Equipment business.

Restructuring expensRestructuring expense was ($23,000) during theethmenth period ended September 30, 2000. Duringhite
quarter of 2000, the Company completed a Septed 389 restructuring plan and reversed the unuse@@@dalance of the related reserve.

Interest expensénterest expense consists primarily of interestrenCompany’s Convertible Notes, and, to a less@ng interest on
approximately $1.9 million of short-term debt relato the purchase of Cathode Technology in 1986rdst expense was $0.7 million and
$0.8 million, respectively, in the three-month pels ended September 29, 2001 and September 3Q,1268@st expense declined due to the
retirement of the $1.9 million of short-term dehbridg the first quarter of 2001.

Interest income and other, nétterest income and other, net consists primafilypi@rest income and dividends on the Company’s
investments, foreign currency hedging gains ansel®searly payment discounts on the purchase eftovies, goods and services and, in
2000, the Company’s 49% share of the loss incumyeldMAT. Interest income and other, net decline&@b million for the three-month
period ended September 29, 2001 from $0.8 mill@rttie threenonth period ended September 30, 2000. The destriseprimarily the resu
of reduced interest income caused by lower casinbak and lower interest rates during 2001.

Provision for (benefit from) income tax&®r the three-month periods ended September 29, 200 September 30, 2000, the Company
did not accrue a tax benefit due to the inabilitydalize additional refunds from loss carry-ba&a@sed on management’s review, the
Company increased its deferred tax asset valuation

11
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reserve by $1.3 million during the three-month pérended September 29, 2001. As of September B9, tB@ Company’s net deferred tax
assets totaled $3.7 million. If in the future then@pany cannot project with reasonable certaintyithaill earn taxable income sufficient to
realize all or part of the value of these net deféétax assets, the Company will expense the \@ltlee net deferred tax assets not likely to be
realized.

Nine Months Ended September 29, 2001 and Sept&3@p200C

Net revenuedNet revenues increased by 7% to $27.9 million fiernine-month period ended September 29, 2001 $26ril million for
the nine-month period ended September 30, 2000reNehues from Equipment sales declined slighti§20.7 million for the nine-month
period ended September 29, 2001 from $20.9 mifiiorthe nine-month period ended September 30, 2860revenues from Photonics
increased to $7.2 million for the nine-month pergsdied September 29, 2001 from $5.2 million forrtime-month period ended
September 30, 2000. The increase in Photonics waleprimarily the result of increased contraceaesh and development sales partially
offset by reduced product sales.

International sales increased by 147% to%fllion for the nine-month period ended Septen#®r2001 from $6.4 million for the nine-
month period ended September 30, 2000. The increasternational sales was primarily due to anéase in sales of disk manufacturing
equipment, and to a lesser extent an increaseisates of rapid thermal processing systems fopéael display manufacturing. Internatio
sales constituted 57% of net revenues for the moeth period ended September 29, 2001 and 25%t eénenues for the nine-month period
ended September 30, 2000.

Gross marginGross margin was 18% for the nine-month period drgkptember 29, 2001 as compared to 12% for tleemionth period
ended September 30, 2000. Gross margin in the Eguipbusiness increased to 26% for the nine-mosttlogh ended September 29, 2001 as
compared to 19% for the nine-month period endedeBaper 30, 2000. Equipment gross margins in the-month periods ended
September 29, 2001 and September 30, 2000, resggctivere negatively impacted by the establishno¢i$2.4 million and $3.1 million of
inventory reserves related to systems inventorglughing the effect of these reserves, Equipmerggyrargins were 37% and 34%,
respectively, in the nine-month periods ended Selpés 29, 2001 and September 30, 2000.

Photonics gross margins increased slight{fp%) for the nine-month period ended SeptembeR@0]1 from (10%) for the nine-month
period ended September 30, 2000. Photonics groggmaan both years have been negatively impacyea significant portion of revenue
being derived from cost-sharing research and dewatmt contracts. The Company expects that Photgniss margins will fluctuate based
on the relative mix of sales derived from prototypeducts, from fully funded research and develapneentracts and from cost-shared
research and development contracts.

Research and developme@bmpany funded research and development expensagedl by 42% to $11.0 million for the nine-month
period ended September 29, 2001 from $7.7 mill@rttie nine-month period ended September 30, 2@@desenting 39% and 29%,
respectively, of net revenue. This increase wasngnily the result of increased expense for the ligweent of flat panel display
manufacturing equipment and photonics productsigbigroffset by reduced spending for developmendiek manufacturing equipment.

Research and development expenses do natlncbsts of $7.1 million and $4.3 million, respeay, for the nine-month periods ended
September 29, 2001 and September 30, 2000 retatamhtract research and development performeddoZtimpany’s Photonics business.
These expenses are included in cost of net revenues

Research and development expense for themnémth period ended September 30, 2000 does nodie&$0.6 million of costs reimbursed
under the terms of a research and developmenshasing agreement with a Japanese company. Reseataevelopment expense for the
nine-month period ended September 29, 2001 doesciate $0.4 million of costs reimbursed undertérens of a research and development
cost sharing agreement with the National Instiaft8tandards and Technology related to developwfesuiper lattice sources for thin-film
disk manufacturing.
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Selling, general and administrativBelling, general and administrative expense inecay 72% to $5.1 million for the nine-month
period ended September 29, 2001 from $3.0 mill@rttie nine-month period ended September 30, 2@@desenting 18% and 11%,
respectively, of net revenue. The primary reasonshie increase were a $1.5 million credit to balt@éxpense during the nine-month period
ended September 30, 2000 and increased sellingrgeand administrative salaries in the Equipmesiriess during the nine-month period
ended September 29, 2001.

Restructuring expense (gaifestructuring gain was ($0.6) million in the ninemth period ended September 30, 2000. During the ni
months ended September 30, 2000 the Company vaappedximately 47,000 square feet of its SantaaOtgadquarters and negotiated an
early lease termination for the space. As a rethdtCompany reversed approximately $0.6 milliopr@viously accrued restructuring
expense relating to future rents on the vacatedespa

Interest expensénterest expense declined to $2.2 million in theeainonth period ended September 29, 2001 fromr&Rli®n in the
nine-month period ended September 30, 2000, dtheteetirement of $1.9 million of short-term debtidg the first quarter of 2001.

Interest income and other, nétterest income and other, net decreased to $1li@mor the nine-month period ended September 29,
2001 from $2.3 million for the nine-month periodded September 30, 2000. The decrease was printlagilsesult of a $0.8 million loss on
the disposition of Pacific Gas and Electric comriadngaper and lower interest income due to reduicexest rates and cash balances.

Provision for (benefit from) income tax&®r the nine-month periods ended September 29, 200 5eptember 30, 2000, the Company
did not accrue a tax benefit due to the inabilityealize additional refunds from loss carry-ba&@&sed on management’s review, the
Company increased its deferred tax asset valueggerve by $1.3 million during the nine-month peéramded September 29, 2001. As of
September 29, 2001 the Company’s net deferredssetatotaled $3.7 million. If in the future then@many cannot project with reasonable
certainty that it will earn taxable income suffici¢o realize all or part of the value of these deflerred tax assets, the Company will expense
the value of the net deferred tax assets not liteelye realized.

Liquidity and Capital Resources

The Company’s operating activities used ads$iL1.2 million for the nine-month period endeg®enber 29, 2001. The cash used was
due primarily to increases in inventory and tottle¢loss incurred by the Company, which was p#ytaffset by an increase in customer
advances, by a decrease in accounts receivableyatepreciation and amortization.

The Company'’s investing activities providesic of $29.4 million for the nine-month period esl@eptember 29, 2001 as a result of the
net sale of investments, which was partially offsethe purchase of fixed assets.

The Company’s financing activities providessis of $0.4 million for the nine-month period en@&=ptember 29, 2001 as the result of the
sale of the Company’s common stock to its employeesigh the Company’s employee benefit plans.

The Company believes that its available semaf funds and anticipated cash flows from openatiwvill be adequate to finance current
operations and anticipated capital expendituresutijin at least fiscal 2001.

Certain Factors Which May Affect Future Operating Results

Our products are complex, constantly evolvimgd are often designed and manufactured to indivad customer requirements which
require additional engineering.

Intevac’s Equipment Division products havarge number of components and are highly compiggvac may experience delays and
technical and manufacturing difficulties in futuréroductions or volume production of new systemsmhancements. In addition, some of
systems built by Intevac may be customized to nmeftidual customer requirements. Intevac has Bohimanufacturing capacity and
engineering resources and may be unable to congdelopment, manufacture and shipment of its prtsgu
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or to meet the required technical specificationgsoproducts in a timely manner. Such delays ctedd to rescheduling of orders in backlog,
or in extreme situations, to cancellation of ordémsaddition, Intevac may incur substantial unzipited costs early in a product’s life cycle,
such as increased engineering, manufacturing llett& and support costs which may not be ableetpassed on to the customer. In some
instances, Intevac is dependent upon a sole supleelimited number of suppliers, or has quatif@ly a single or limited number of
suppliers, for complex components or sub-assembtibzsed in its products. Any of these factors ltbadversely affect Intevac’s business.

The Equipment Division is subject to rapid technlazhange.

Intevac’s ability to remain competitive remgs substantial investments in research and dewelop The failure to develop, manufacture
and market new systems, or to enhance existingmsgstwould have an adverse effect on Intevac’sessi In the past, Intevac has
experienced delays from time to time in the intrtthn of, and technical difficulties with, someitsf systems and enhancements. Intevac’s
success in developing and selling equipment depepals a variety of factors, including accurate prgoh of future customer requirements,
technology advances, cost of ownership, introdaatibnew products on schedule, cost-effective mactufing and product performance in
the field. Intevac’s new product decisions and ttgu@ent commitments must anticipate continuouslyhéag industry requirements
significantly in advance of sales. Any failure txarately predict customer requirements and toldpweew generations of products to meet
those requirements would have an adverse effebitexac’s business.

The Photonics Division does not yet generate a figant portion of its revenues from product sale

To date the activities of the Photonics Oaishave concentrated on the development of itsntelogy and prototype products that
demonstrate this technology. Revenues have bearedgrimarily from research and development cangréunded by the United States
Government and its contractors. The Company coesito develop standard photonics products forteatglitary and commercial
customers. The Photonics Division will require gahsal further investment in sales and marketinggroduct development and in additional
production facilities to support the planned tréiosito volume sales of photonics products to mmijitand commercial customers. There can
be no assurance that the Company will succeecdesethctivities and generate significant increassalies of products based on its photonics
technology.

The sales of our equipment products are dependemsobstantial capital investment by our customers.

The majority of our Equipment revenues haggohically come from the sale of equipment usethamufacture thin-film disks, and to a
lesser extent, from the sale of equipment usedaoufiacture flat panel displays. The purchase @vimt’s systems, along with the purchas
other related equipment and facilities, requirasegmely large capital expenditures by our custonmBngese costs are far in excess of the cost
of the Intevac systems. The magnitude of such @b@ipenditures requires that our customers hasesado large amounts of capital and that
they are willing to invest that capital over longripds of time to be able to purchase our equipn®mme of our customers, particularly those
that purchase our disk manufacturing products, nwye willing, or able, to make the magnitude abital investment required to purchase
our products.

The disk drive industry has been severely impadigdxcess capacity since 19!

Intevac derives a significant proportiontsfrievenues from sales of equipment to manufactiecomputer disk drives and disk drive
components. The disk drive industry has experieceng period of ovesupply, the reduction of the number of disks useddisk drive an
intensely competitive pricing. Since 1997, manyh&f manufacturers of hard disk drives and theirmpament suppliers have reported
substantial losses. Some of these manufactureesdane out of business. Others have been acquirdtely customers or by their
competitors. Accordingly, the potential market fiotevacs disk equipment products has been reduced. Asuét if these factors, Intevac t
experienced significant reductions in its quarteglyenues, and has incurred quarterly losses, #iecthird quarter of 1998. Additionally, the
financial strength of the industry has deterioratdsich subjects Intevac to increased credit riskt®accounts receivable. Intevac is
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not able to accurately predict when the industmyditions that have depressed our disk equipmeas saill become more favorable,
particularly in light of the current widespread \eass of the economy.

Demand for capital equipment is cyclice

Intevac’s Equipment Division sells capitalgament to capital intensive industries, which selinmodity products such as disks, disk
drives and flat panel displays. These industriegate with high fixed costs. When demand for tlesemodity products exceeds capacity,
demand for new capital equipment such as Intewaads to be amplified. When supply of these comiyqatioducts exceeds capacity,
demand for new capital equipment such as Intewaads to be depressed. The cyclical nature ofabéal equipment industry means that in
some years, such as 1997, sales of new systerhe I§oimpany will be unusually high, and that in ofy®ars, such as 2001, sales of new
systems by the Company will be severely depredatlire to anticipate, or respond quickly to theustry business cycle could have an
adverse effect on Intevac’s business.

Rapid increases in areal density are reducing thenmber of thir-film disks required per disk drive

Over the past few years the amount of dathdan be stored on a single thin-film computek di@as been increasing at approximately
100% per year. Although the number of disk drivesdpced has continued to increase each year, thetlyin areal density has resulted in a
reduction in the number of disks required per disite. TrendFocus, a market research firm spedamgjim the disk drive industry, projects
that number of thin-film disks used worldwide wdkkcline in 2001 from 2000 levels . Without an irase in the number of disks required,
Intevac’s disk equipment sales are largely limiedpgrades of existing capacity, rather than diypagpansion.

Our competitors are large and well financed and cpatition is intense

Intevac experiences intense competition énEhjuipment Division. For example, Intevac’s equépirproducts experience competition
worldwide from competitors including Anelva Corptioam, Applied Films Corporation, Ulvac Japan, Lathd Unaxis Holdings, Ltd., each of
which have sold substantial numbers of systemsdmadie. Anelva, Ulvac and Unaxis all have substdgtizreater financial, technical,
marketing, manufacturing and other resources thesvac. There can be no assurance that Intevacipetitors will not develop
enhancements to, or future generations of, coniaepiroducts that will offer superior price or pmrhance features or that new competitors
will not enter Intevac’s markets and develop sutha@ced products.

Given the lengthy sales cycle and the sigaift investment required to integrate equipmeiottie manufacturing process, Intevac
believes that once a manufacturer has selectediaypar supplier's equipment for a specific apption, that manufacturer generally relies
upon that supplier’s equipment and frequently wdlhtinue to purchase any additional equipmenttfat &pplication from the same supplier.
Accordingly, competition for customers in the equgnt industry is intense, and suppliers of equigmeay offer substantial pricing
concessions and incentives to attract new custoareetain existing customers.

$41 Million of convertible notes are outstanding drwill mature in 2004.

In connection with the sale of $57.5 milliohits 6 1/2% Convertible Subordinated Notes Dué2@he “Convertible Notes”) in February
1997, Intevac incurred a substantial increaseerrahio of long-term debt to total capitalizatiagreholders’ equity plus long-term debt).
During 1999 Intevac spent $9.7 million to repureh&46.3 million of the Convertible Notes. The $4mhiflion of the Convertible Notes that
remain outstanding as of September 29, 2001 cointeitac to substantial principal and interest adtiigns. The degree to which Intevac is
leveraged could have an adverse effect on Inte\aildy to obtain additional financing for workingapital, acquisitions or other purposes
and could make it more vulnerable to industry dawms and competitive pressures. Intevac’s abititgneet its debt service obligations will
be dependent on Intevac’s future performance, whidltbe subject to financial, business and otleettdrs affecting the operations of Intevac,
many of which are beyond its control.
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Intevac's business is dependent on its intellectual proge

There can be no assurance that:

« any of Intevac’s patent applications will be allah@ that any of the allowed applications will ssued as patents, or

* any patent owned by Intevac will not be invalidatdégemed unenforceable, circumvented or challermed,

« the rights granted under our patents will providepetitive advantages to Intevac, or

« any of Intevac’s pending or future patent applmasi will be issued with claims of the scope soumhintevac, if at all, or
« others will not develop similar products, duplichteevac’s products or design around the patentsedivby Intevac, or

« foreign patent rights, intellectual property lawdmtevac's agreements will protect Intevac's itgefual property rights.

Failure to protect Intevac’s intellectual pesty rights could have an adverse effect uporvads business.

From time to time Intevac has received cldihad it is infringing third parties’ intellectualoperty rights. There can be no assurance that
third parties will not in the future claim infringeent by Intevac with respect to current or futuaéepts, trademarks, or other proprietary rit
relating to Intevac’s disk sputtering systems, flabel manufacturing equipment or other products; present or future claims, with or
without merit, could be time-consuming, result astty litigation, cause product shipment delaysequire Intevac to enter into royalty or
licensing agreements. Such royalty or licensingeaigrents, if required, may not be available on texcceptable to Intevac, or at all. Any of
the foregoing could have an adverse effect upavad's business.

Our operating results fluctuate significantly

Over the last eleven quarters Intevac’s dpegdoss as a percentage of net revenues hasiditact from approximately (79%) to (8%) of
net revenues. Over the same period sales per ghaxe fluctuated between $13.8 million and $5.Bioni. Intevac anticipates that its sales
and operating margins will continue to fluctuate. &result, period-to-period comparisons of itsilitsf operations are not necessarily
meaningful and should not be relied upon as indinatof future performance.

Intevac’s stock price is volatile.

Intevac’s stock price has experienced baghicant increases in valuation, and significagetiases in valuation, over short periods of
time. Intevac believes that factors such as anremeats of developments related to Intevac’s busjrfiegtuations in Intevac’s operating
results, failure to meet securities analysts’ etqu@mns, general conditions in the disk drive dmd-film media manufacturing industries and
the worldwide economy, announcements of technotd@imovations, new systems or product enhancenisnitstevac or its competitors,
fluctuations in the level of cooperative developiriending, acquisitions, changes in governmentgliigions, developments in patents or
other intellectual property rights and changesitevac’s relationships with customers and supptietdd cause the price of Intevac’s
Common Stock to continue to fluctuate substantidiiyaddition, in recent years the stock markejeneral, and the market for small
capitalization and high technology stocks in paittic, has experienced extreme price fluctuationghvhave often been unrelated to the
operating performance of affected companies. Arhese factors could adversely affect the markeemf Intevac’s Common Stock.
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Thin-film disks could be replaced by a new technolo

Intevac believes that thin-film disks willmnue to be the dominant medium for data storag¢hle foreseeable future. However, it is
possible that competing technologies may at some teduce the demand for thin-film disks, which ldcadversely affect Intevac’s disk
equipment business.

Competition is intense for employees in northernlarnia.

Intevac’s operating results depend in sigaifit part upon its ability to retain and attracalified management, engineering, marketing,
manufacturing, customer support, sales and admatiist personnel. Competition in northern Califarfor such personnel is intense. The
of living in northern California is also extremdiigh, which further increases the cost and difficolf recruiting new employees. There cai
no assurance that Intevac will be successful naetihg new employees and retaining its staff. fEiere to attract and retain such personnel
could have an adverse effect on Intevac’s business.

Business interruptions could adversely affect ourdiness.

Intevac’s operations are vulnerable to intetion by fire, earthquake, power loss, telecommations failure and other events beyond our
control. For example, the Company’s facility in @&hia has been subject, in the last year, totatst blackouts as a consequence of a
shortage of available electrical power. These tyfalisruptions, or other unanticipated disrupticcmuld adversely impact the Company’s
profitability.

A portion of our sales are to international customse

Sales and operating activities outside ofdhéed States are subject to certain inherensrisicluding fluctuations in the value of the
United States dollar relative to foreign currenctesiffs, quotas, taxes and other market barrjgofitical and economic instability, restrictio
on the export or import of technology, potentidiiyited intellectual property protection, difficids in staffing and managing international
operations and potentially adverse tax consequefrdesac earns a significant portion of its revefiom international sales, and there ca
no assurance that any of these factors will noelsavadverse effect on Intevac’s business.

Intevac generally quotes and sells its préslircUS dollars. However, for some Japanese cu@tmmtevac quotes and sells its products
in Japanese Yen. Intevac, from time to time, entgcsforeign currency contracts in an effort tdwee the overall risk of currency fluctuati
to Intevac’s business. However, there can be naraisse that the offer and sale of products in gorelenominated currencies, and the related
foreign currency hedging activities will not advelssaffect Intevac’s business.

Intevac’s two principal competitors for disputtering equipment are based in foreign counsmeshave cost structures based on foreign
currencies. Accordingly, currency fluctuations @boause Intevac’s products to be more, or lesspetitive than its competitors’ products.
Currency fluctuations will decrease, or increangg\ac’s cost structure relative to those of itsipetitors, which could impact Intevaajross
margins.

Intevac routinely evaluates acquisition candidatesd other diversification strategie:

Intevac has completed multiple acquisitioagart of its efforts to grow and diversify its mess. For example, Intevac’s business was
initially acquired from Varian Associates in 19%dditionally, Intevac acquired its current gravityprication, CSS test equipment and rapid
thermal processing product lines in three acquisdti Intevac also acquired its RPC electron beammassing business in late 1997, and
subsequently closed this business. Intevac intendsntinue to evaluate new acquisition candidatesdiversification strategies. Any
acquisition will involve numerous risks, includidgficulties in the assimilation of the acquiredepany’s employees, operations and
products, uncertainties associated with operatingeiv markets and working with new customers, &edobtential loss of the acquired
company’s key employees. Additionally, unanticipbgxpenses may be incurred relating to the integratf technologies, research and
development, and administrative functions. Any fatacquisitions may result in potentially dilutigsuances
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of equity securities, acquisition related writesofind the assumption of debt and contingent Iltasli Any of the above factors could
adversely affect Intevac’s business.

Intevac uses hazardous materia

Intevac is subject to a variety of governmkrggulations relating to the use, storage, digghahandling, emission, generation,
manufacture, treatment and disposal of toxic oeoktazardous substances, chemicals, materialsste wany failure to comply with current
or future regulations could result in substantiall penalties or criminal fines being imposed artelvac or its officers, directors or employees,
suspension of production, alteration of its mantufideg process or cessation of operations. Suchlagégns could require Intevac to acquire
expensive remediation or abatement equipment iocto substantial expenses to comply with enviromta@eregulations. Any failure by
Intevac to properly manage the use, disposal oagéoof, or adequately restrict the release ofatthmus or toxic substances could subject
Intevac to significant liabilities.

A majority of the Common Stock outstandingdsntrolled by the directors and executive officexkIntevac.

Based on the shares outstanding on Septe28b@001, the present directors and their affiiapd executive officers, in the aggregate,
beneficially own a majority of the outstanding sfsmof Common Stock. As a result, these sharehgldetiang together, are able to effectively
control all matters requiring approval by the shaiders of Intevac, including the election of a andy of the directors and approval of
significant corporate transactions.

ltem 3. Quantitative and Qualitative Disclosures About MakRisk

Interest rate riskThe Company’s exposure to market risk for changeésterest rates relates primarily to the Compaimwestment
portfolio. The Company does not use derivativeritial instruments in its investment portfolio. TBempany places its investments with
high quality credit rated issuers and, by poliapits the amount of credit exposure to any onedgssBhort-term investments typically consist
of investments in commercial paper and market angtite bonds.

The table below presents principal amountkratated weighted-average interest rates by yiematurity for the Company’s investment
portfolio and debt obligations.

2001 2002 2003 2004 2005 Beyonc Total VFaallLre
(In thousands)
Cash equivalent
Variable rate $21,42¢ — — — — — $21,42¢ $21,42¢
Average rat¢ 3.21% — — — — —
Long-term debt
Fixed rate — — — $41,24¢ — — $41,24¢ $21,44°
Average rat¢ 6.5(% 6.5(% 6.5(% 6.5(% — —

Foreign exchange riskerom time to time, the Company enters into foreigrrency forward exchange contracts to economidedjge
certain of its anticipated foreign currency tranigay translation and re-measurement exposuresoijeetive of these contracts is to
minimize the impact of foreign currency exchange raovements on the Company’s operating resultSeftember 29, 2001, the Company
had no foreign currency forward exchange contracts.
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PART Il. OTHER INFORMATION
Item 1. Legal Proceedings

On June 12, 1996 two Australian Army Blackn#teaHelicopters collided in midair during nighttinmeaneuvers. Eighteen Australian
servicemen perished and twelve were injured. Tha@amy was named as a defendant in a lawsuit refatiis crash. The lawsuit was filed
in Stamford, Connecticut Superior Court on Junel®@9 by Mark Durkin, the administrator of the és¢aof the deceased crewmembers, the
injured crewmembers and the spouses of the deceaskaol injured crewmembers. Included in the saililsgations are assertions that the
crash was caused by defective night vision goggdles.suit names three US manufacturers of militégit vision goggles, of which Intevac
was one. The suit also names the manufactureegfitbt’'s helmets, two manufacturers of night visgystem test equipment and the
manufacturer of the helicopter. The suit claims dges for 13 personnel killed in the crash, 5 persbimjured in the crash and spouses of
those killed or injured. It is known that the Awdtan Army established a Board of Inquiry to invgate the accident and that the Board of
Inquiry concluded that the accident was not calmsedefective night vision goggles.

On July 27, 2000 the Connecticut Superiorr€disallowed the defendants’ motion to dismissl#vesuit. That decision was appealed to
the Connecticut Supreme Court. On October 30, 200 Connecticut Supreme Court reversed the Sup@adart’s decision and remanded
case to the trial court with the direction to grémgt defendants’ motions to dismiss the suit sultgeconditions already agreed to by the
defendants. These conditions agreed to by the dafés include (1) consenting to jurisdiction in &aba; (2) accepting service of process in
connection with an action in Australia; (3) makihgir personnel and records available for litigafio Australia; (4) waiving any applicable
statutes of limitation in Australia up to six mostiom the date of dismissal of this action ordach other reasonable time as may be req
as a condition of dismissing this action; (5) $giig) any judgement that may be entered againsh timeAustralia; and (6) consenting to the
reopening of the action in Connecticut in the ebatabove conditions are not met as to any progfemdant in the action. At this time,
Intevac does not know whether the plaintiffs wiHbose to recommence litigation against the Comjpadyustralia. Any such action could
expose Intevac to further risk, plus the expenskuwmtertainties of defending the matter in a distareign jurisdiction.

On June 12, 2001 the Company filed a compiaiSanta Clara County Superior Court, State dif@aia, against Intarsia Corporation.
The complaint relates to Intarsia’s cancellatiomoforder for a customized sputtering system aakissdamages of at least $3.3 million. On
July 26, 2001 Intarsia filed a cross-complaint agathe Company in the Santa Clara County Sup&aairt. On August 14, 2001, the
Company filed a demurrer to the cross-complaint@méctober 11, 2001, Intarsia filed an amendedszommplaint. The amended cross-
complaint includes allegations of fraud, negligen$representation, breach of contract and breaclanant of good faith and fair dealing,
and seeks damages in the amount of $349,000 piliscad! relief as may be deemed appropriate bycthet. The Company believes it has a
meritorious case and defenses, but in the everG@onepany does not prevail, the Company could leditor $349,000 plus any other relief
awarded Intarsia by the court.

Item 2.  Changes in Securities
None.

Item 3. Defaults upon Senior Securities
None.

ltem 4. Submission of Matters to a Vote of Security Holders
None.
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ltem 5.  Other Information
None.
Item 6.  Exhibits and Reports on Form 8-K
(a) The following exhibits are filed herekit
None.
(b) Reports on Form 8-K:

None.
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SIGNATURES

Pursuant to the requirements of the SecariEichange Act of 1934, the registrant has dulpeduhis report to be signed on its behalf by
the undersigned thereunto duly authorized.

INTEVAC, INC.

Date: November 12, 2001 By: /s NORMAN H. POND

Norman H. Pond
Chairman of the Board and Chief Executive Offiderir{cipal
Executive Officer

Date: November 12, 2001 By: /s/ CHARLES B. EDDY llI

Charles B. Eddy llI
Vice President, Finance and Administration, Chigfdncial Officer,
Treasurer and Secretary (Principal Financial andcAanting
Officer)

21

End of Filing
Powered By l{lai.ﬂk[} -

© 2005 | EDGAR Online, Inc.



