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SECURITIES AND EXCHANGE COMMISSION
Washington, DC 20549

FORM 10-Q

(MARK ONE)

A QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934

For the quarterly period ended March 28, 2009

OR

O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934

For the transition period from to

Commission file number 0-26946

INTEVAC, INC.

(Exact name of registrant as specified in its chaetr)

Delaware 94-3125814
(State or other jurisdiction of (I.R.S. Employer Identification No.)
incorporation or organization)

3560 Bassett Street
Santa Clara, California 95054
(Address of principal executive office, including Zp Code)

Registrant’s telephone number, including area code(408) 986-9888

Indicate by check mark whether the regist(ahtas filed all reports required to be filed bgc8on 13 or 15(d) of the Securities Exchange
Act of 1934 during the preceding 12 months (ordioch shorter period that the registrant was requaodile such reports), and (2) has been
subject to such filing requirements for the past@@s.M Yes O No

Indicate by check mark whether the registrea® submitted electronically and posted on its @@te Web site, if any, every Interactive C
File required to be submitted and posted pursuaRuie 405 of Regulation S-T during the precedifigrnbnths (or for such shorter period that
the registrant was required to submit and post §iled). Yes O No O

Indicate by check mark whether the registrauatlarge accelerated filer, an accelerated filerpn-accelerated filer, or a smaller reporting
company. See the definitions of “large acceleréited” “accelerated filer” and “smaller reportirgpmpany” in Rule 12b-2 of the Exchange
Act. (Check one):

Large accelerated file&l Accelerated filer Non-accelerated fileid Smaller reporting compani
(Do not check if a smaller reporting company)

Indicate by check mark whether the registimiatshell company (as defined in Rule 12b-2 ofAb. 0 Yes M No

APPLICABLE ONLY TO CORPORATE ISSUERS:
On May 01, 2009, 21,925,526 shares of the fegit's Common Stock, $0.001 par value, were anthkhg.
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PART I. FINANCIAL INFORMATION

Iltem 1. Financial Statements

INTEVAC, INC.
CONDENSED CONSOLIDATED BALANCE SHEETS

March 28, December 31
2009 2008
(Unaudited)
(In thousands)
ASSETS
Current assett

Cash and cash equivalel $ 27,87¢ $ 39,20:
Shor-term investment 5,99: —

Trade and other accounts receivable, net of alloesof $117 at March 28, 2009 and $14
December 31, 200 9,217 15,01«
Inventories 17,17¢ 17,67¢
Prepaid expenses and other current a: 4,80 4,80¢
Deferred income tax asse¢ 3,801 3,204
Total current asse 68,86¢ 79,89¢
Property, plant and equipment, | 14,41° 14,88¢
Long-term investment 66,96 66,32¢
Goodwill 7,90¢ 7,90
Other intangible assets, net of amortization of488March 28, 2009 and $693 at December 31, . 3,81z 4,05¢
Deferred income taxes and other |-term asset 18,42¢ 16,097
Total asset $180,39: $ 189,16¢

LIABILITIES AND STOCKHOLDERS ' EQUITY

Current liabilities:

Note payable $ — $ 2,000
Accounts payabl 4,30¢ 4,214
Accrued payroll and related liabilitit 2,92 3,39t
Other accrued liabilitie 2,50¢ 3,17t
Customer advance 1,071 2,807
Total current liabilities 10,80" 15,59!
Other lon¢-term liabilities 384 50¢
Stockholder equity:
Common stock, $0.001 par val 22 22
Additional paic-in capital 130,48! 128,68t
Accumulated other comprehensive | (4,700 (4,80¢)
Retained earning 43,39¢ 49,16¢
Total stockholder equity 169,20: 173,06¢
Total liabilities and stockholde’ equity $180,39: $ 189,16¢

Note: Amounts as of December 31, 2008 are derir@td the December 31, 2008 audited consolidatedhdiiah statement:

See accompanying notes.
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CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

Net revenues
Systems and componel
Technology developmel
Total net revenue
Cost of net revenue
Systems and componel
Technology developmel
Total cost of net revenuu
Gross profil
Operating expense
Research and developm
Selling, general and administrati
Total operating expens:
Loss from operation
Interest income and other, r
Income (loss) before income tax
Income tax benef
Net income (loss

Basic income (loss) per sha
Net income (loss
Shares used in per share amot
Diluted income (loss) per shal
Net income (loss
Shares used in per share amot

INTEVAC, INC.

See accompanying notes.

4

Three months ended

March 28,
2009

March 29,
2008

(Unaudited)
(In thousands, except per
share amounts)

$ 8,677
3,631

$ (0.26)
21,88:

$ (0.26)
21,88:

$ 29,01«
4,161
33,17¢

$ 0.07
21,64

$ 0.07
22,05:
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INTEVAC, INC.

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

Operating activities
Net income (loss

Adjustments to reconcile net income (loss) to mehcand cash equivalents used in operating aesy

Depreciation and amortizatic

Equity-based compensatic

Deferred income taxe

Changes in operating assets and liabili
Total adjustment
Net cash and cash equivalents used in operatingtisst
Investing activities
Purchases of investmer
Proceeds from sales and maturities of investr
Purchases of leasehold improvements and equip
Net cash and cash equivalents provided by (useidvesting activities
Financing activities
Proceeds from issuance of common si
Payment of note payakb
Net cash and cash equivalents used in financingitaes
Effect of exchange rate changes on cash and casaénts
Net decrease in cash and cash equiva
Cash and cash equivalents at beginning of p¢
Cash and cash equivalents at end of pe

Supplemental Schedule of Cash Flow Informatiol
Cash paid (received) fo

Income taxe:

Income tax refuni

See accompanying notes.
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Three months ended
March 28, March 29,
2009 2008
(Unaudited)

(In thousands)

$ (5,779 $ 1,56¢
1,33¢ 1,08¢
1,397 1,59€
(3,05¢ (29¢)

— 3.10¢ 15,769
2,771 (13,386)

(2,99€) (11,829
(5,999) (7,000)
10C 20,90(
(779) (1,329
(6,672) 12,57:
457 804

(2,000 (2,000
(1,549 (1,19¢)

(110) 48
(11,329 (399)
39,20 27,67¢

$ 27,87¢ $ 27,27¢
$ — $ —
— (1,135)
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S

1. Basis of Presentation

In the opinion of management, the unauditéerim condensed consolidated financial statemehmitstevac, Inc. and its subsidiaries (Inte’
or the Company) included herein have been prepareibasis consistent with the December 31, 208Bezliconsolidated financial stateme
and include all material adjustments, consistingarimal recurring adjustments, necessary to fairgsent the information set forth therein.
These unaudited interim condensed consolidateddinbstatements should be read in conjunction Wi¢haudited consolidated financial
statements and notes thereto included in Intevagisial Report on Form 10-K for the fiscal year em@®=cember, 31, 2008 (2008 Form 10-
K). Intevac’s results of operations for the threentihs ended March 28, 2009 are not necessarilgatide of future operating results.

The preparation of financial statements infoomity with accounting principles generally acasgpin the United States of America requires
management to make judgments, estimates and agenmfitat affect the amounts reported in the fifgrstatements and accompanying nc
Actual results could differ materially from thosgtiemates.

2. New Accounting Pronouncements

In April 2009, the Financial Accounting StandBoard (“FASB”) issued FASB Staff Position (“F$FAS 141R-1 ‘Accounting for Asse
Acquired and Liabilities Assumed in a Business Ciomation That Arise from Contingencies” (“FSP FASLR41"). This FSP amends and
clarifies Statement on Financial Accounting StaddgfSFAS”) No. 141 (revised 2007), “Business Comaltions” (“SFAS 141R"), to require
that an acquirer recognize at fair value, at thguesition date, an asset acquired or a liabilituased in a business combination that arises from
a contingency if the acquisition-date fair valudhadt asset or liability can be determined durlmgmeasurement period. If the acquisition-date
fair value of such an asset acquired or liabil#guamed cannot be determined, the acquirer shoplg #pe provisions of SFAS 5, “Accounting
for Contingencies”, to determine whether the caygimcy should be recognized at the acquisition diagdter it. FSP FAS 141R-1 is effective
for assets or liabilities arising from contingerscie business combinations for which the acquisitate is after the beginning of the first
annual reporting period beginning after December20B8. Intevac expects FSP FAS 141R may have padhon Intevac’s financial position
and results of operations in future periods, batrthture and magnitude of the specific effectsad@fpend upon the nature, terms and size of the
acquisitions Intevac consummates in the future.

In April 2009, the FASB issued FSP FAS 1078l APB 28-1, “Interim Disclosures about Fair Vabfd-inancial Instruments” (“FSP FAS
107-1 and APB 28-1"). FSP FAS 107-1 and APB 28-tiats SFAS No. 107, “Disclosures about Fair ValuEinancial Instruments”, to
require disclosures about fair value of finanamstiuments in interim as well as in annual finahsiatements. This FSP also amends APB
Opinion No. 28, “Interim Financial Reporting”, tequire those disclosures in all interim financtakesments. FSP FAS 107-1 and APB 28-1 is
effective for interim and annual periods endingaftune 15, 2009, with early adoption permittedofeniods ending after March 15, 2009 and
shall be applied prospectively. Intevac does npeekthat the implementation of FSP FAS 107-1 aR®AR8-1 will have a material impact on
its consolidated financial statements.

In April 2009, the FASB issued FSP FAS 157Bktermining Fair Value When the Volume and LevERAativity for the Asset or Liability
Have Significantly Decreased and Identifying Trantigens That Are Not Orderly” (“FSP FAS 157-4"). FERS 157-4 clarifies when markets
are illiquid or that market pricing may not actyakflect the “real’'value of an asset. If a market is determined tmaetive and market price
reflective of a distressed price then an altereatinethod of pricing can be used, such as a prgaérd technique to estimate fair value. FSP
FAS 157-4 identifies factors to be considered witetermining whether or not a market is inactivePFAS 157-4 is effective for interim and
annual periods ending after June 15, 2009, witly ealoption permitted for periods ending after Maid, 2009 and shall be applied
prospectively. Intevac is evaluating the impactithplementation of FSP FAS 157-4 will have on imsolidated financial statements.
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

In April 2009, the FASB issued FSP FAS 11578 &AS 124-2 “Recognition and Presentation of Giffean-Temporary Impairments
(OTTI)” (“FSP FAS 115-2 and FAS 124-2") which igémded to provide greater clarity to investors dlioe credit and noncredit component
of an OTTI event and to more effectively commurgcahen an OTTI event has occurred. The FSP applidsbt securities and requires that
the total OTTI be presented in the statement adrime with an offset for the amount of impairment ikaecognized in other comprehensive
income, which is the noncredit component. Noncrediihponent losses are to be recorded in other admepsive income if an investor can
assess that (a) it does not have the intent t@sétl) it is not more likely than not that it wHave to sell the security prior to its anticipated
recovery. The FSP is effective for interim and aimeriods ending after June 15, 2009, with eadltypdion permitted for periods ending after
March 15, 2009. The FSP will be applied prospegttiveth a cumulative effect transition adjustmestd the beginning of the period in which
it is adopted. An entity early adopting this FSPstralso early adopt FSP FAS 157-4. Intevac is eelg the impact the implementation of
FSP FAS 115-2 and FAS 124-2 will have on its cadstéd financial statements.

3. Inventories

Inventories are stated at the lower of averagt or market and consist of the following:

March 28, December 31
2009 2008
(In thousands)
Raw materials $ 9,64( $ 10,47(
Work-in-progres: 5,54z 4,932
Finished good 1,99¢ 2,27
$17,17¢ $ 17,67

Finished goods inventory consists primaril}completed systems at customer sites that are goithgrinstallation and acceptance testing.

Inventory reserves included in the above artowere $9.3 million and $9.1 million at March 2809 and December 31, 2008,
respectively.

4. Equity-Based Compensation

At March 28, 2009, Intevac had equity-basedra® outstanding under the 2004 Equity Incentiwa Pthe “2004 Plan”) and the 2003
Employee Stock Purchase Plan (the “ESPP”). Intevstdickholders approved both of these plans.

The 2004 Plan permits the grant of incentivaan-statutory stock options, restricted stoci¢ktappreciation rights, performance units and
performance shares. During the three months endedhv28, 2009, Intevac granted 424,000 stock optiaith an estimated total grant-date
fair value of $899,000. Of this amount, estimatedas of $203,000 are not expected to vest.

The ESPP provides that eligible employees maghase Intevac’s common stock through payroludadns at a price equal to 85% of the
lower of the fair market value at the beginninghae applicable offering period or at the end ofteapplicable purchase interval. Offering
periods are generally two years in length, and isbo$ a series of six-month purchase intervalgjille employees may join the ESPP at the
beginning of any sixnonth purchase interval. During the three monthldedriMiarch 28, 2009, Intevac granted purchase rigtitsan estimate
total grant-date fair value of $301,000.
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

Compensation Expense
The effect of recording equity-based compeasdbr the three-month periods ended March 2892&td March 29, 2008 was as follows:

Three Months Ended

March 28, March 29,
2009 2008

Equity-based compensation by type of aw:
Stock options $ 1,112 $ 1,32¢
Employee stock purchase pl 234 202
Amounts released to cost of sa 51 69
Total equit-based compensatic 1,39 1,59¢
Tax effect on equi-based compensatic (409 (4939
Net effect on net income (los $  99¢ $ 1,10¢

Valuation Assumptions

The fair value of share-based payment awardstimated at the grant date using the Black-8shmption valuation model. The
determination of fair value of share-based payragrards on the date of grant using an option-priaoglel is affected by our stock price as
well as assumptions regarding a number of highiygex and subjective variables. These variabldsidi®; but are not limited to, our expec
stock price volatility over the term of the awardsgd actual employee stock option exercise behavior

The weightedwerage estimated value of employee stock opticenstgd during the three months ended March 28, 2809March 29, 20C
was $2.12 per share and $6.25 per share, resggclive weighted-average estimated fair value opleyee stock purchase rights granted
pursuant to the ESPP during the three months edidech 28, 2009 and March 29, 2008 was $2.60 peesirad $5.61 per share, respectively.
The fair value of each option and employee stocklpase right grant is estimated on the date oftgrsing the Black-Scholes option valuation
model with the following weighted-average assumpgio

Three Months Ended

March 28, March 29,
2009 2008

Stock Options

Expected volatility 66.7€¢% 65.18%

Risk free interest raf 1.95% 2.32%

Expected term of options (in yea 4.t 4.t

Dividend yield None None
Stock Purchase Right

Expected volatility 82.2% 61.26%

Risk free interest raf 0.S% 1.5%

Expected term of purchase rights (in yei 2.C 1.3

Dividend yield None None

The computation of the expected volatilityuaaptions used in the Black-Scholes calculationsyéw grants and purchase rights is based or
the historical volatility of Intevac’s stock priceeasured over a period equal to the expecteddéthe grant or purchase right. The risk-free
interest rate is based on the yield available d& Ureasury Strips with an equivalent remainingitéefhe expected term of employee stock
options represents the weighted-
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

average period that the stock options are expéotsgmain outstanding and was determined basedstoribal experience of similar awards,
giving consideration to the contractual terms &f élguity-based awards and vesting schedules. Tpectd term of purchase rights represents
the period of time remaining in the current offeriperiod. The dividend yield assumption is basethtevac’s history of not paying dividends
and the assumption of not paying dividends in thark.

As the equity-based compensation expense nezexdjin the Condensed Consolidated Statementpefafions is based on awards
ultimately expected to vest, such amount has bedmced for estimated forfeitures. Forfeitures westtmated based on Intevac’s historical
experience, which Intevac believes to be indicatif/Btevac’s future experience.

5. Business Combination, Goodwill and Purchased langible Assets, Net

On July 14, 2008, Intevac acquired certaietsand liabilities of OC Oerlikon Balzers Ltd. ¢fikon”)'s magnetic media equipment
business for a purchase price of $15.1 millionaalt net of cash acquired. In addition Intevacedjte pay contingent consideration to
Oerlikon in the form of a royalty on Intevac’s mevenue from commercial sales of certain produtiss royalty agreement terminates on
July 13, 2011. Intevac has made no payments takorrunder this agreement through March 28, 20@part of the acquisition, Intevac also
entered into a settlement agreement with Oerliladated to a patent infringement lawsuit filed bielrac against Unaxis USA, Inc., a wholly
owned subsidiary of Oerlikon, and all claims in titigation were dismissed.

In connection with this acquisition, Intevacorded goodwill of $9.8 million and intangible etssof $3.8 million. Of the $3.8 million of
acquired intangible assets, $2.6 million was agsigo customer relationships (to be amortized éver9 years), $1.2 million was assigned to
purchased technology (to be amortized over 3 teafs) and $80,000 was assigned to acquired batkldg amortized over 1 year). Future
contingent payments will also be allocated to gatiddny change in the estimated fair value of tiet assets acquired will change the amount
of the purchase price allocable to goodwill.

The results of operations for the acquiredriess have been included in Intevac’s consolidstattments of operations for the periods
subsequent to the acquisition date. Pro formatesiibperations have not been presented becagisgftdtts of the acquisition were not
material.

Goodwill and indefinite-life intangible asset® tested for impairment on an annual basis gerfrequently upon the occurrence of
circumstances that indicate that goodwill and undized intangible assets may be impaired. In thetfoquarter of fiscal 2008, Intevac
performed an interim goodwill impairment analydike analysis indicated that there would be no raimgiimplied value attributable to
goodwill in the Equipment reporting unit and acdoglly, Intevac wrote off all $9.7 million of goodWvin its Equipment reporting unit. The
goodwill associated with the Intevac Photonics répg unit was not impaired. Intevac did not recary impairment of goodwill and
intangible assets during the three months endediiM28, 2009. At March 28, 2009, Intevac had a tot&7.9 million of goodwill and
$120,000 of indefinite-life intangible assets. Aaitdh 28, 2009 all goodwill is attributed to theelwéic Photonics segment.

Total amortization expense of finiiged intangibles for the three months ended M&8h2009 was $141,000. As of March 28, 2009, ft
amortization expense is expected to be $416,00théremainder of 2009, $552,000 for 2010, $541f606@011, $541,000 for 2012, $541,C
for 2013 and $1.2 million thereafter. Intangibleets by segment are as follows: Equipment: $2.Bomiand Intevac Photonics: $1.2 million.

6. Warranty

Intevac provides for the estimated cost ofreuaily when revenue is recognized. Intevac’s wayramper contract terms and for its systems
the warranty typically ranges between 12 and 24thfrom customer acceptance. For systems soldghra distributor, Intevac offers a
3 month warranty. The remainder of any
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

warranty period is the responsibility of the distrior. During this warranty period any defectivanfamnsumable parts are replaced and inst
at no charge to the customer. The warranty penodomsumable parts is limited to their reasonabéble lives. Intevac uses estimated rep:
replacement costs along with its historical waryaxperience to determine its warranty obligatiotevac generally provides a twelve month
warranty on its Intevac Photonics products. Thevigion for the estimated future costs of warrastpased upon historical cost and product
performance experience. Intevac exercises judgmeatdtermining the underlying estimates.

On the Condensed Consolidated Balance Stthetshortterm portion of the warranty provision is includadther accrued liabilities, whi
the long-term portion is included in other longrteliabilities. The expense associated with prodventranties issued or adjusted is included in
cost of net revenues on the Condensed Consoli¢itgddments of Operations.

The following table displays the activity metwarranty provision account for the three-morghiquls ended March 28, 2009 and March 29,
2008:

Three months endec

March 28, March 29,
2009 2008
(in thousands)
Beginning balanc $ 1,69 $ 3,092
Expenditures incurred under warrani (33€6) (674)
Accruals for product warranties issued during #ygorting perioc 301 43t
Adjustments to previously existing warranty accst (197) (279
Ending balanci $ 1,46 $ 2,57¢

The following table displays the balance sludgssification of the warranty provision accounikarch 28, 2009 and at December 31, 2008:

March 28, December 31
2009 2008
(In thousands)
Other accrued liabilitie $ 1,20:¢ $ 1,28¢
Other lon¢-term liabilities 26C 40¢
Total warranty provisiol $ 1,467 $ 1,69¢

7. Guarantees
Officer and Director Indemnifications

As permitted or required under Delaware law githe maximum extent allowable under that lakevac has certain obligations to
indemnify its current and former officers and dioes for certain events or occurrences while thieef or director is, or was serving, at
Intevac’s request in such capacity. These indegatifin obligations are valid as long as the dinectfficer acted in good faith and in a
manner the person reasonably believed to be imtopposed to the best interests of the corporatimh with respect to any criminal action or
proceeding, had no reasonable cause to believar hisr conduct was unlawful. The maximum potergtiabunt of future payments Intevac
could be required to make under these indemnitioatbligations is unlimited; however, Intevac hatiractor and officer insurance policy that
mitigates Intevac’s exposure and enables Intevagdover a portion of any future amounts paid. Assallt of Intevac’s insurance policy
coverage, Intevac believes the estimated fair vafukese indemnification obligations is not maakri

10
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
Other Indemnifications

As is customary in Intevac’s industry, manyrdevac’s contracts provide remedies to certaiird tharties such as defense, settlement, or
payment of judgment for intellectual property clainelated to the use of its products. Such inddoatibn obligations may not be subject to
maximum loss clauses. Historically, payments matkted to these indemnifications have been immnateri

8. Cash, Cash Equivalents and Investments

Cash and cash equivalents are comprised of-t&drm, highly liquid investments with original oaities of 90 days or less from the date of
purchase. Investments are comprised of both aveifab-sale securities, which are recorded at esttdah fair value, and held-to-maturity
securities, which are carried at amortized costeldlized gains and losses associated with Inte\ea@dable-for-sale investments, if any, are
reported in stockholders’ equity. Included in acutsypayable is $1.7 million and $916,000 of bookrdvaft at March 28, 2009 and December
31, 2008, respectively.

The table below presents the estimated fdirevar amortized principal amount and major seguyipe for Intevac’s investments:

March 29, December 31
2008 2008
(in thousands)

Carrying value

U.S. treasury bill: $ 5,99¢ $ —
Auction rate securitie 66,96 66,32¢
Total investments in debt securiti $ 72,95« $ 66,32¢
Shor-term investment $ 5,99: $ —
Long-term investment 66,96! 66,32¢
Total investments in debt securiti $ 72,954 $ 66,32¢
Approximate fair value of investments in debt sé@s $72,95¢ $ 66,32¢

As of March 28, 2009, financial assets measut#izing Level 1 inputs were valued based ontgdanarket prices in active markets for
identical securities and included money market fuindhe amount of $11.4 million and U.S. TreadBil}s in the amount of $15.0 million.

As of March 28, 2009, Intevac’s investmenttfmdio included $74.3 million par value in aucticsie securities (“ARS”). All of the ARS are
student loan structured issues, where the loans besn originated under the U.S. Department of &ituts Federal Family Education Loan
Program. The principal and interest are 97-98%steid by the U.S. Department of Education, theaterél ratios range from 103% to 113%.
Securities with a par value of $61.3 million areethAAA, securities with a par value of $10.0 nailiare rated A3 and a security with a par
value of $3.0 million is rated Baa3. These investtadiave experienced failed auctions beginningeioréary 2008. The investments in ARS
will not be accessible until a successful auctioouss, they are restructured into a more liquidiggg a buyer is found outside of the auction
process, or the underlying securities have matured.

At March 28, 2009, the fair value of the AR8snestimated at $67.0 million based on a valudtioHoulihan Smith & Company, Inc. using
discounted cash flow models. The estimates of éutash flows are based on certain key assumpsanh,as discount rates appropriate for the
type of asset and risk, which are significant urobable inputs. As of March 28, 2009, there wasfiitgent observable market information
the ARS held by Intevac to determine the fair valtlgerefore Level 3 fair values were estimatedli@se securities by incorporating
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

assumptions that market participants would usieir estimates of fair value. Some of these assomptncluded credit quality,
collateralization, final stated maturity, estimatéshe probability of being called or becominguig prior to final maturity, redemptions of
similar ARS, previous market activity for the sameestment security, impact due to extended peridasaximum auction rates and valuation
models. These securities are classified as long-tesets as management believes that the ARS matkett become liquid within the next
year. Potentially, it could take until the final tugty of the underlying notes (ranging from 23 yeto 39 years) to realize these investn’
recorded value. Management currently believes theserities are not other-than-temporarily impaiggémarily due to the government
guarantee of the underlying securities and Intessability to hold these securities for the foresbeéuture.

As of March 28, 2009, based on the Level Biatbn performed, Intevac determined that thereavdscline in fair value of its ARS of
$7.3 million, which was deemed temporary. The uiwed loss is included in other comprehensive I&s&tors considered in determining
whether a loss is temporary include length of tand the extent to which the investment’s fair vdias been less than the cost basis, the
financial condition and near-term prospects ofitiseer, including any specific events which mayuiefice the operations of the issuer and
Intevac’s intent and ability to retain the investrfor a period of time sufficient to allow for aayticipated recovery of fair value.

On March 19, 2009, Intevac filed a statemémi@m under the Financial Industry Regulatory Barity dispute resolution process against
Citigroup Inc. and Citigroup Global Markets, Incollectively, “Citigroup”) with respect to allegdthud and market manipulation by Citigroup
related to ARS. The statement of claim requestsGitggroup accept Intevac’s tender of its ARS at palue and that Intevac receive
compensatory, consequential and punitive damaggsasis and expenses. As of March 28, 2009, thégat amount of ARS held by Intevac
which are subject to the Citigroup claim amounte8%6.8 million.

The following table presents the changes wel8 instruments measured on a recurring basigéthree months ended March 28, 2009
and March 29, 2008. The majority of Intevac’s Le®ddalances consist of investment securities dladsis available-for-sale with changes in
fair value recorded in equity.

Changes in Level 3 instruments (in thousands):

Three months ended
March 28, March 29,
2009 2008
(in thousands)

Beginning balanc $66,32¢ $81,45(
Net unrealized gains and losses included in east — —
Net unrealized gains and losses included in othemprehensive los 733 (1,567)
Purchases and settlements, (100 (3,200
Ending balanci $ 66,96 $76,78¢
Net change in unrealized gains and los $ T3¢ $ (1,567

9. Borrowing Facility

On March 5, 2008, Intevac entered into anegent with Citigroup for a secured revolving loaxifity. This loan facility may be
terminated at the discretion of Citigroup and antswutstanding are payable on demand. It is sedwrdatevac’s ARS held at Citigroup.
Approximately $20 million of credit is currently avable pursuant to the loan facility. The intenede on the loan facility is prime minus
1.5 percent. No amounts were outstanding undectbidit facility at March 28, 2009.
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

10. Other Comprehensive Loss
The components of accumulated other compréhetesss, at March 28, 2009 and December 31, 208& s follows:

March 28, December 31
2009 2008
(In thousands)
Accumulated net unrealized holding loss on avag-for-sale investments, net of t $ (4,77)) $ (5,249
Foreign currency translation gai 70 43¢
Total accumulated other comprehensive $ (4,70)) $ (4,809

The changes in the components of compreheisieene (loss) for the three months ended Marcl2@89 and March 29, 2008 were as
follows:

Three months ended

March 28, March 29,
2009 2008
(In thousands)
Net income (loss $ (5,779 $ 1,56:
Unrealized holding gains (losses) on avail-for-sale investments, net of tax 47€ (1,567
Foreign currency translation gains (loss (369 232
Total comprehensive income (los $ (5,66¢) $ 22¢

11. Net Income (Loss) Per Share

The following table sets forth the computatadrbasic and diluted income (loss) per share:

Three months ended

March 28, March 29,
2009 2008
(In thousands)
Numerator:
Numerator for diluted earnings per sh— income (loss) available to common stockholc $ (5,779 $ 1,568

Denominator
Denominator for basic earnings per sk— weightec-average share 21,88: 21,645

Effect of dilutive securities

Employee stock compensation — 40€
Dilutive potential common shar: — 40€
Denominator for diluted earnings per sh— adjustec 21,88: 22,05:

(1) Potentially dilutive securities, consistinfygshares issuable upon exercise of employee stpiiéns, are excluded from the calculation of
diluted EPS when their effect would be anti-diletiihe weighted average number of employee stotirapexcluded for the three-
month periods ended March 28, 2009 and March 2@8 2¢as 3,009,394 and 1,597,575 respecti
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

12. Segment Reporting

Intevac’s two reportable segments are: Equigraad Intevac Photonics. Effective in the secomargr of 2008, Intevac renamed the
Imaging Instrumentation segment to Intevac Pho®nitevac’s chief operating decision-maker hasibdentified as the President and CEO,
who reviews operating results to make decisionsibhltocating resources and assessing performamdbd entire Company. Segment
information is presented based upon Intevac's mamagt organization structure as of March 28, 20@the distinctive nature of each
segment. Future changes to this internal finarstiacture may result in changes to the reportaddengnts disclosed.

Each reportable segment is separately maraggtias separate financial results that are reddweéntevac’s chief operating decision-
maker. Each reportable segment contains closedyetproducts that are unique to the particulameeg. Segment operating profit is
determined based upon internal performance measseesby the chief operating decision-maker.

Intevac derives the segment results frormitsrnal management reporting system. The accouptiigies Intevac uses to derive reportable
segment results are substantially the same as tiseskfor external reporting purposes. Managemeaisares the performance of each
reportable segment based upon several metricsidimg) orders, net revenues and operating incomealfament uses these results to evaluate
the performance of, and to assign resources tb, @abe reportable segments. Intevac managesrtegarating expenses separately at the
corporate level. Intevac allocates certain of thesporate expenses to the segments in an amouat ®g3% of net revenues. Segment
operating income excludes interest income/expend®ther financial charges and income taxes acegridi how a particular reportable
segment’s management is measured. Management doesnsider impairment charges and unallocatedséosheasuring the performance of
the reportable segments.

The Equipment segment designs, manufactusnankets magnetic media processing systems toatttedisk drive industry and offers
leading-edge, high-productivity etch systems tosbmiconductor industry. Additionally, Intevac’s®Dean® platform may be suitable for
certain non-magnetic thin-film applications suclopsical coatings, photovoltaic and wear-resistanaiting although to date Intevac has not
received revenue from such applications. Histolgc#he majority of Intevac’s revenue has beenwdstifrom the Equipment segment and
Intevac expects that the majority of its revenwesat least the next several years will continubdaerived from the Equipment segment.

The Intevac Photonics segment develops compast-effective, high-sensitivity digital-opticatoducts for the capture and display of low-
light images and the optical analysis of materiligevac provides sensors, cameras and systenssriumercial applications in the inspection,
medical, scientific and security industries anddovernment applications such as night vision angrange target identification.

Information for each reportable segment ferttiree months ended March 28, 2009 and March(B B& as follows:

Net Revenues

Three months endec

March 28, March 29,
2009 2008
(in thousands)
Equipment $ 6,11¢ $26,97:
Intevac Photonic 6,19( 6,20z
Total segment net revenu $12,30¢ $33,17¢
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NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

Operating Loss

Three months ended

March 28, March 29,
2009 2008
(in thousands)
Equipment $ (6,81)) $ 49
Intevac Photonic (1,227) (821
Total loss from segment operatic (8,039 (325
Unallocated cost (1,447) (816
Loss from operation (9,479 (1,147
Interest income, ne 44t 1,44¢
Other income and expense, (15 (37)
Income (loss) before income tax $ (9,049 $ 27C
Total assets for each reportable segment Bsoth 28, 2009 and December 31, 2008 are as fellow
Assets
March 28, December 31
2009 2008
(in thousands)

Equipment $ 25,47¢ $ 33,130
Intevac Photonic 24,71¢ 23,83¢
Total segment asse 50,19: 56,97
Cash, cash equivalents and investm 100,83( 105,52¢
Deferred income taxe 21,02¢ 17,96¢
Other current asse 3,80« 3,75:
Common property, plant and equipm 3,36( 3,64:
Other asset 1,17¢ 1,304
Consolidated total asse $180,39: $ 189,16¢

13. Income Taxes

Intevac recorded an income tax benefit atffateéve rate of 47.4% for the three months endextdl 28, 2009, compared with (478.9%) for

the three months ended March 29, 2008. Intevacstglijts effective income tax rate each quarteretadnsistent with the estimated annual

effective income tax rate. The effective incomerabe differs from the applicable statutory ratae grimarily to the utilization of deferred and

current credits, the effect of permanent differenged the geographical composition of Intevac’sléwaide earnings. Intevac’s effective
income tax rate is highly dependent on the avditghif tax credits and the geographic compositdintevac’s worldwide earnings.

During the first quarter of 2009, Intevac éfithed an additional valuation allowance to fulbgerve its California state deferred tax assets
due to the impact of California tax legislationttiaas enacted in February 2009. This additionalatbn allowance decreased the income tax
benefit by $1.0 million. Intevac recognized theeeffof the change in valuation allowance as a eisdtem during the period.

Intevac is subject to income taxes in the {e8eral jurisdiction, and various states and fgmgurisdictions. Tax regulations within each

jurisdiction are subject to the interpretationtod related tax laws and regulations .
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)

require significant judgment to apply. With few eptions, Intevac is not subject to U.S. federaktesand local, or international jurisdictions
income tax examinations by tax authorities foryhars before 2004. In February 2009, the stateatifd@nia commenced an examination of
fiscal years ended 2005, 2006 and 2007. Presé¢hdse are no other active income tax examinatiorbe jurisdictions where Intevac operates.

14. Contingencies

From time to time, Intevac may have certaintoment liabilities that arise in the ordinary of its business activities. Intevac accounts
for contingent liabilities when it is probable thHature expenditures will be made and such expargitcan be reasonably estimated.
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Item 2. Management’s Discussion and Analysis of Financiab@dition and Results of Operations

This Quarterly Report on Form 10-Q containsverd-looking statements, which involve risks amgertainties. Words such as “believes,”
“expects,” “anticipates” and the like indicate fami-looking statements. These forward-looking statets include comments related to
Intevac’s shipments, projected revenue recognifionduct costs, gross margin, operating expensgsest income, income taxes, cash
balances and financial results in 2009; projectestamer requirements for Intevac’s new and exigpirmglucts, and when, and if, Intevac’s
customers will place orders for these productgMat’s ability to proliferate its technology intajar military programs and to develop and
introduce commercial imaging products; and thengof delivery and/or acceptance of the systemspaoducts that comprise Intevac’s
backlog for revenue; legal proceedings; and intezoatrols. Intevac’s actual results may differ erally from the results discussed in the
forward-looking statements for a variety of reasansluding those set forth under “Risk Factorstiam other documents we file from time to
time with the Securities and Exchange Commissieeiuding our Annual Report on Form 10-K filed in Mh 2009, and our periodic Form 10-
Q’s and Form 8-K’s.

Overview

Intevac provides manufacturing equipment asidte®ns to the hard disk drive industry and offadvanced etch technology systems to the
semiconductor industry. Intevac’'s 200 Le&platform may be suitable for certain non-magnétin-film applications such as optical coatings,
photovoltaic and wear-resistant coatings althowgttete Intevac has not received revenue from spplications. Intevac also provides
sensitive electro-optical devices used in highgrenfince digital cameras for military and commerafgplications. Intevac’s customers and
potential customers include manufacturers of hiskl drives, semiconductor chips and wafers, as agthedical, scientific and security
companies and the U.S. government and its contsadtdevac reports two segments: Equipment arel&tt Photonics. Effective in the secc
guarter of 2008, Intevac renamed the Imaging Inséntation segment to Intevac Photonics. Duringhird quarter of 2008, Intevac comple
the acquisition of certain assets and liabilitiethe magnetic media equipment business of OC KmeriBalzers Ltd. (“Oerlikon”).

Product development and manufacturing activitiesioth North America and Asia. Intevac has fielflagfs in Asia to support its equipmu
customers. Intevac’s equipment and service prodarethighly technical and, with the exception qfala are sold primarily through a direct
sales force. In Japan, sales are typically madateyac’s Japanese distributor, Matsubo. Duringthivel quarter of 2008, Intevac entered into
an alliance with a Korean equipment manufacturerdistributor, TES Co., Ltd. (“TES”). Under the agment TES has the rights to
manufacture and sell Intevac’s Lean Efctystem to the Korean and Chinese markets, anddaoteas the rights to manufacture and sell TES’
chemical vapor deposition equipment to customerughout the rest of the world. To date no sale®limeen made pursuant to this contract.

Intevac’s results are driven primarily by wiwide demand for hard disk drives, which in turpeeds on end-user demand for personal
computers, enterprise data storage, personal andioideo players and video game platforms. Intevagsiness is subject to cyclical industry
conditions, as demand for manufacturing equipmedtsrvices can change depending on supply andraefoehard disk drives, chips, and
other electronic devices, as well as other facgush as global economic conditions and technoédgidvances in fabrication processes.
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The following table presents certain significeneasurements for the three months ended March(®® and March 29, 2008:

Three months endec

March 28, March 29, %
2009 2008 Change

(in thousands, except percentages and per share aomas)
Net revenue $12,30¢ $33,17¢ (62.9%
Gross profil $ 4,26¢ $15,31: (72.)%
Gross margin perce 34.1% 46.2% (11.5%
Net income (loss $(5,777) $ 1,56: (469.9%
Earnings (loss) per diluted she $ (0.26) $ 0.07 (471.9%

First quarter financial results for fiscal 20@flected a challenging environment as Intev&gjgipment customers reduced or delayed
capital expenditures as a result of reduced denmia erosion and industry consolidation. Netsalecreased during the first quarter of fiscal
2009 primarily due to lower equipment sales to aislnufacturers partially offset by increased InteRhotonics’ product sales. The global
economic climate and constrained financing envirentihave caused a broad slowdown in capital equipperchases by Intevac’s hard drive
customers. Net income for the first quarter ofdls2009 decreased compared to the same perioe joribr year due to lower net sales and
lower investment income, partially offset by lovegrerating expenses and higher income tax bené&fiesdecrease in operating expenses was ¢
result of the global cost reduction plan implemdritethe fourth quarter of 2008 and continuing o operating efficiency. As part of the
global cost reduction plan, Intevac has reducedldbal workforce by 21% and reduced its globatdafructure.

For the second quarter of 2009, Intevac expiecEquipment revenue to be down from the fitstrter of 2009 as a result of lower demand,
seasonality and global macroeconomic conditiortsaag drive customers experience tightening credigntory rationalization throughout all
channels and price competition. Intevac expectsvat Photonics revenues in the second quarterQ$f @0increase from the first quarter of
20009.

“200 Lear®”, “AccuLuber™”, “ExaminerR™”, “Lean Etc®”, “LIVAR ®”, “MicroVista ®”, “NightVista ®”, “MOSIR ®” and “Night
Port™” among others, are our trademarks.

Results of Operations

Net revenues
Three months ended Change over
March 28, March 29, Prior period
2009 2008 Amount %
(in thousands, except percentage:
Equipment $ 6,11¢ $26,97¢ $(20,85¢) (77.9%
Intevac Photonic 6,19( 6,20 (12 (0.2%
Total net revenue $12,30¢ $33,17¢ $(20,867) (62.9%

Net revenues consist primarily of equipmemesased to manufacture thin-film disks, and, tesser extent, related equipment and system
components; contract research and developmenédelatthe development of electro-optical sens@seras and systems; and low-light
imaging products.

Equipment revenue for the three months entftagch 28, 2009 included revenue recognized for faeguLuber™ systems, disk equipme
technology upgrades and spare parts. Equipmentuevier the three months ended March 28, 2009 diidntlude any 200 Lean systems.
Equipment revenue for the three months ended M29¢c2008 included revenue recognition for two 2@ systems, eleven disk lubrication
systems including one AcculLuber system, upgraddsspare parts. While the uncertainty of end magkeband continues to dampen
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expectations for the hard drive market, Intevaceetpthat in 2009 the demand for equipment willitgzrimarily from the first shipments of
patterned media development systems, incremers@areh and development systems, and the replacefleggcy systems with 200 Leans to
support the continued growth in mobile drives. Watedoes not expect any of its hard drive custortteasld new systems for capacity in 2009.

Intevac Photonics revenue for the three moetttded March 28, 2009 consisted of $3.6 millionesearch and development contract
revenue and $2.6 million of product sales. InteRhotonics revenue for the three months ended M29¢cRB008 consisted of $4.2 million of
research and development contract revenue anchltiédn of product sales. The increase in prodestenue resulted from higher sales of
digital night vision camera modules and commerngiatucts. The decrease in contract research arelapeuent revenue was the result of a
lower volume of contracts and no revenue from @wttclosesuts. Intevac expects that in 2009, Intevac Phosorévenues will grow driven |
government spending as well as growth in commepeiadiucts. Substantial growth in future Intevac t®hics revenues is dependent on
proliferation of Intevac’s technology into majorlitsiry programs, continued defense spending, thiéyato obtain export licenses for foreign
customers, obtaining production subcontracts fes¢hprograms, and development and sale of comrhproiucts.

Intevac’s backlog of orders at March 28, 20&& $17.0 million, as compared to $20.2 millioatember 31, 2008 and $43.5 million at
March 29, 2008. The $17.0 million of backlog at Efa28, 2009 consisted of $8.3 million of Equipmeeatklog and $8.7 million of Intevac
Photonics backlog. The $20.2 million of backlodpacember 31, 2008 consisted of $11.4 million ofigouent backlog and $8.8 million of
Intevac Photonics backlog. Backlog at March 28,280d December 31, 2008 included one 200 Leanmaystempared to seven at March 29,
2008.

International sales decreased by 78% to $4l®mfor the three months ended March 28, 20@8rfi$26.4 million for the three months
ended March 29, 2008. International sales includeyrcts shipped to overseas operations of U.S. aoiap. The decrease in international ¢
was primarily due to a decrease in net revenues fligk sputtering systems, upgrades and spare gastantially all of Intevac’s
international sales are to customers in Asia. irdgonal sales constituted 48% of net revenuethithree months ended March 28, 2009 and
80% of net revenues for the three months ended M29¢2008. The mix of domestic versus internatisaées will change from period to
period depending on the location of Intevac’s latgmistomers in each period.

Gross profit
Three months endec
March 28, March 29, %
2009 2008 Change
(in thousands, except percentages)
Equipment gross prof $1,82¢ $12,70¢ (85.60%
% of Equipment net revenu 29.9% 47.1%
Intevac Photonics gross pra $2,431 $ 2,60 (6.4)%
% of Intevac Photonics net revent 39.2% 42.(%
Total gross profi $4,26¢ $15,31! (72.)%
% of net revenue 34.7% 46.2%

Cost of net revenues consists primarily ofchased materials and costs attributable to conteaetarch and development, and also includes
fabrication, assembly, test and installation ladnod overhead, customer-specific engineering coasisanty costs, royalties, provisions for
inventory reserves and scrap. Cost of net revefuneke three months ended March 28, 2009 and M28¢t2008 included $107,000 and
$249,000 of equity-based compensation expensesctgeply.

Equipment gross margin was 29.9% in the thmeaths ended March 28, 2009 compared to 47.1%eithifee months ended March 29,
2008. The lower gross margin was due primarilyotedr revenues, product mix, lower factory utilipati and costs from an acquired business
partially offset by the savings from the globaltoesluction plan implemented in the fourth quaaie2008. Intevac expects the gross margin
for the Equipment business in the second quart2009 will improve over the first quarter of 2009edto improved factory utilization and
product
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mix and decline over the second quarter of 2008tdlewer revenue levels. Gross margins in the gmeint business will vary depending on a
number of additional factors, including product npxoduct cost, system configuration and pricimgtdry utilization, and provisions for exc
and obsolete inventory.

Intevac Photonics gross margin was 39.4%értlihee months ended March 28, 2009 compared @84 the three months ended
March 29, 2008. The decrease in gross margin egbplimarily from increased provisions for inventand warranty, partially offset by higr
margins on development contracts. Intevac exphetgtoss margin for the Intevac Photonics busiite®e second quarter of 2009 to improve
over the first quarter of 2009 and the second guaift2008, primarily as a result of the projedteztease in product sales, which typically ¢
higher gross margins.

Research and devel opment

Three months endec Change over
March 28, March 29 prior period
2009 2008 Amount %

(in thousands, except percentages)

Research and development expe $8,03( $9,38¢ $(1,35¢) 14.5%
% of net revenue 65.2% 28.2%

Research and development spending decrea&fiipment and increased in Intevac Photonics dutie three months ended March 28,
2009 as compared to the three months ended Marc20P8. The decrease in Equipment spending wagpitimarily to a reduction in spending
on the Lean Etch product line and savings fromglobal cost reduction plan implemented in the fouptiarter of 2008. The increase in Inte
Photonics research and development reflected isedespending for sensor yield improvements, seteseglopment and digital night vision
goggle development. Intevac expects that researdldavelopment spending will decrease in the seqoadter of 2009 over the same quarter
in the previous year and the first quarter of 2pfifharily as a result of the lower level of spemglon Intevac’s Lean Etch product line.
Research and development expense for the threehmented March 28, 2009 and March 29, 2008 incléddd,000 and $466,000 of equity-
based compensation expense, respectively. Resaadotievelopment expenses do not include costs.0ffillion and $2.5 million for the
three-month periods ended March 28, 2009 and M29¢l2008, respectively, which are related to InteRbhotonics contract research and
development and included in cost of net revenues.

Slling, general and administrative

Three months ended Change over
March 28, March 29, prior period
2009 2008 Amount %

(in thousands, except percentages)

Selling, general and administrative expe $5,70¢ $7,064 $(1,35%) (19.2%
% of net revenue 46.4% 21.%%

Selling, general and administrative expensesists primarily of selling, marketing, customeppart, financial and management costs. The
decrease in selling, general and administrativedipg in the three months ended March 28, 2009psiasarily the result of savings from the
global cost reduction plan implemented in the fouparter of 2008. Intevac expects that sellingegal and administrative expenses will also
decrease in the second quarter of 2009 over theiainspent in the same quarter in the previous gediremain flat as compared to the first
quarter of 2009. Selling, general and administeatixpense for the three months ended March 28, 20@March 29, 2008 included $846,000
and $881,000, of equity-based compensation expessgectively.
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Interest income and other, net

Three months endec Change over
March 28, March 29 prior period
2009 2008 Amount %

(in thousands, except percentage:

Interest income and other, r $43C $1,411 $(981) (69.5)%

Interest income and other, net consists pilynaf interest income on investments and foreignrency gains and losses. The decrease in
interest and other income in the three months eibedh 28, 2009 resulted from lower average invkebiances, lower interest rates and
fluctuations in foreign currency gains and los$etevac expects interest income to decrease isghend quarter of 2009 over the same period
in the previous year due primarily to lower investinportfolio balances and interest rates.

Income tax benefit

Three months ended Change over
March 28, March 29, prior period
2009 2008 Amount %

(in thousands, except percentages)

Income tax benef $3,271 $1,29¢ $1,97¢ 153.(%

Intevac recorded an income tax benefit atffative rate of 47.4% for the three months endeddid 28, 2009, compared with (478.9%) for
the three months ended March 29, 2008. Intevacstglits effective income tax rate each quarteretadnsistent with the estimated annual
effective income tax rate. The effective incomertae differs from the applicable statutory ratee grimarily to the utilization of deferred and
current credits, the effect of permanent differsnaed the geographical composition of Intevac’sldwaide earnings. Intevac’s effective
income tax rate is highly dependent on the avditgluf tax credits and the geographic compositidhntevac’s worldwide earnings.

During the first quarter of 2009, Intevac etithed an additional valuation allowance to fuldgerve its California state deferred tax assets
due to the impact of California tax legislationttiaas enacted in February 2009. This additionalatin allowance decreased the income tax
benefit by $1.0 million. Intevac recognized theeeffof the change in valuation allowance as a disdtem during the period.

Liquidity and Capital Resources

At March 28, 2009, Intevac had $100.8 millinrcash, cash equivalents, and investments compai®t05.5 million at December 31, 2008.
During the first three months of 2009, cash andh @piivalents and investments decreased by $4libmdue primarily to cash used by
operating activities, a scheduled payment to theeya/of DeltaNu, LLC, and purchases of fixed asgettally offset by cash received from
sale of Intevac common stock to Intevac’s employbesugh Intevac’'s employee benefit plans.

Cash, cash-equivalents and investments consikedbtlowing:

March 28, December 31
2009 2008
(In thousands)
Cash and cash equivale $ 27,87¢ $ 39,20!
Shor-term investment 5,99: —
Long-term investment 66,96 66,32¢
Total cash, cash equivalents and investm $100,83( $ 105,52
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Operating activities used cash of $3.0 milliord $11.8 million during the first three month2609 and 2008, respectively. The decrease in
cash used by operating activities was due primégilghanges in working capital, partially offsetthg reduction in net income, and non-cash
changes in deferred taxes during the first threathsoof 2009.

Accounts receivable totaled $9.2 million atrbfa28, 2009, compared to $15.0 million at Decen#igr2008. The decrease of $5.8 million
in the receivable balance was due to lower reveaandsmproved collection activities. Total net int@ries decreased to $17.2 million at
March 28, 2009, compared to $17.7 million at Decengi, 2008 primarily as a result of lower busirlesgls. Accounts payable increased
slightly to $4.3 million at March 28, 2009 compatedecember 31, 2008. Accrued payroll and reléitdilities decreased by $468,000 dur
the three months ended March 28, 2009. Customemaés decreased by $1.7 million during the fingghmonths of 2009, as liquidations
related to revenue recognition were higher than agvances received from Intevac’s customers.

Investing activities in the first three montf2009 used cash of $6.7 million. Purchasesdstments, net of proceeds from maturities of
investments totaled $5.9 million. Capital expenditufor the three months ended March 28, 2009 %ér8,000.

Financing activities in the first three montf2009 used cash of $1.5 million. Intevac madeteeduled payment of $2.0 million to the
owners of DeltaNu, LLC, which Intevac acquiredlie first quarter of 2007. Intevac generated $43Bdi@ring the three months ended
March 28, 2009 from the sale of Intevac commonkstodntevac’s employees through Intevac’s empldyeeefit plans.

It is anticipated that market conditions maptinue to weaken, but Intevac anticipates thagfitsrts to reduce costs through its global cost
reduction plan and headcount restructuring activitglemented in the fourth quarter will reducedésh loss from operations to a level
sustainable until market conditions and Intevacisibess improves.

As of March 28, 2009, Intevac’s available-fale securities represented $74.3 million par vafumiction rate securities (“ARS”), less a
temporary valuation adjustment of $7.3 million édlect their current lack of liquidity. Since thialuation adjustment is deemed to be
temporary it was recorded in other comprehensigs.IBue to current market conditions, these investshave experienced failed auctions
beginning in mid-February 2008. These failed aungimesult in a lack of liquidity in the securitiésit do not affect the underlying collateral of
the securities. Intevac believes that given thigih keredit quality, it will ultimately recover agp all amounts invested in these securities.
Intevac does not anticipate that any potential diquidity in these ARS will affect its abilitio finance its operations and planned capital
expenditures. Intevac continues to monitor effbgtdéhe financial markets to find alternative metorgestoring the liquidity of these
investments. During April 2009, $3.3 million of AR&re redeemed at par. These investments arefiddsss non-current assets until Intevac
has better visibility as to when their liquidityllnbe restored. The classification and valuatiothefse securities will continue to be reviewed
quarterly.

As described in Note 8 of Notes to CondensedsGlidated Financial Statements, at March 28, 20@9fair value of the ARS was estimg
at $67.0 million based on a valuation by Houlihanit8 & Company, Inc., using discounted cash flowdels. The estimates of future cash
flows are based on certain key assumptions, sudisesunt rates appropriate for the type of asseétrisk, which are significant unobservable
inputs. As of March 28, 2009, there was insuffitiebservable market information for the ARS heldtgvac to determine the fair value.
Therefore Level 3 fair values were estimated festhsecurities by incorporating assumptions thakebgarticipants would use in their
estimates of fair value. Some of these assumptiwhgded credit quality, collateralization, finabted maturity, estimates of the probability of
being called or becoming liquid prior to final maty, redemptions of similar ARS, previous marketity for the same investment security,
impact due to extended periods of maximum auctdesrand valuation models.

On March 19, 2009, Intevac filed a statemdmiam under the Financial Industry Regulatory Bartity dispute resolution process against
Citigroup Inc. and Citigroup Global Markets, Incollectively, “Citigroup”) with respect to allegdthud and market manipulation by Citigroup
related to ARS. The statement of claim requests tha
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Citigroup accept Intevac’s tender of its ARS at yaue and that Intevac receive compensatory, cpresgial and punitive damages and costs
and expenses. As of March 28, 2009, the total penuait of ARS held by Intevac which are subjecti® €itigroup claim amounted to
$56.8 million.

Intevac has entered into a line of credit v@itigroup under which approximately $20 millionagailable. For additional information on this
borrowing facility, see Note 9 of Notes to Condeh€ansolidated Financial Statements.

Intevac believes that its existing cash, aghivalents, investments and credit facility wil sufficient to meet its cash requirements for the
foreseeable future. Intevac intends to undertakecqmately $4 to $5 million in capital expenditarduring the remainder of 2009.

Critical Accounting Policies and Estimates

The preparation of financial statements ateted disclosures in conformity with accountingipiples generally accepted in the United
States of America (“US GAAP”) requires managemenntke judgments, assumptions and estimates fieat #ie amounts reported. Intevac’
significant accounting policies are described ineNbto the consolidated financial statements ohetlin Item 8 of Intevac’s Annual Report on
Form 10-K. Certain of these significant accountfimjjcies are considered to be critical accountialicges, as defined below.

A critical accounting policy is defined as dhat is both material to the presentation of latés financial statements and requires
management to make difficult, subjective or compledgments that could have a material effect oavat’s financial conditions and results of
operations. Specifically, critical accounting esttes have the following attributes: 1) Intevaceiguired to make assumptions about matter:
are highly uncertain at the time of the estimatet 2) different estimates Intevac could reasonablye used, or changes in the estimate that are
reasonably likely to occur, would have a materfda on Intevac’s financial condition or resultfsaperations.

Estimates and assumptions about future earatsheir effects cannot be determined with cetyaintevac bases its estimates on historical
experience and on various other assumptions believbe applicable and reasonable under the ciranoss. These estimates may change as
new events occur, as additional information is ivlgteh and as Intevac’s operating environment charnigesse changes have historically been
minor and have been included in the consolidateahitial statements as soon as they become knowaddition, management is periodically
faced with uncertainties, the outcomes of whichrarewithin its control and will not be known forgdonged periods of time. Many of these
uncertainties are discussed in the section belditlezh“Risk Factors.” Based on a critical assesshoé Intevac’s accounting policies and the
underlying judgments and uncertainties affectirggdpplication of those policies, management bedi¢liat Intevac’s consolidated financial
statements are fairly stated in accordance witfGA2\P, and provide a meaningful presentation ofvates financial condition and results of
operation.

For further information about Intevac’s crifi@ccounting policies, see the discussion ofaaifithccounting policies in Intevac’'s 2008 Form
10-K. Management believes that there has beengmifisant change during the three months ended M2a&; 2009 to the items identified as
critical accounting policies in Intevac’s 2008 Foi@+K.

Item 3. Quantitative and Qualitative Disclosures About MarkRisk

Interest raterisk. Intevac’s exposure to market risk for changes fergst rates relates primarily to its investmentfptio. Intevac does not
use derivative financial instruments in Intevacigdstment portfolio. Intevac places its investmevite high quality credit issuers and, by
policy, limits the amount of credit exposure to ame issuer. Investments typically consist of aurctate securities and debt instruments is:
by the U.S. government and its agencies.
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The table below presents principal amountsrataled weighted-average interest rates by yearabfirity for Intevac’s investment portfolio
at March 28, 2009.

Fair
2009 2010 2011 Beyond Total Value
(in thousands, except percentages)
Cash equivalent
Fixed rate amount $ 8,99¢ — — — $ 8,99¢ $ 8,99¢
Weightec-average rat 0.24% — — —
Variable rate amoun $11,41¢ — — — $ 11,41¢ $11,41¢
Weightec-average rat 0.35% — — —
Shor-term investment — — —
Fixed rate amount $ 5,99¢ $ 5,99¢ $ 5,99¢
Weightec-average rat 0.31% — — —
Long-term investment
Fixed rate amount — — — $74,30( $ 74,30( $66,96:
Weightec-average rat — — — 2.58%
Total investment portfoli $26,41( — — $74,30( $100,71( $93,37:

At March 28, 2009, Intevac held investmentauction rate securities. With the liquidity isseaperienced in global credit and capital
markets, Intevac’s auction rate securities haveee&pced multiple failed auctions. Intevac contgiteeearn interest at the maximum
contractual rate for each security. The estimatddes of the auction rate securities held by Irteawr@ no longer at par. As of March 28, 2009,
Intevac had $67.0 million in auction rate secusifiethe condensed consolidated balance sheethuitet of an unrealized loss of
$7.3 million. The unrealized loss is included ihetcomprehensive loss as the decline in valueasngd to be temporary due primarily to
Intevac’s ability and intent to hold these secastiong enough to recover their values.

Intevac continues to monitor the market focteun rate securities and consider its impactrgif)eon the fair market value of its investments.
If the current market conditions continue, or thé@pated recovery in market values does not gdatevac may be required to record
additional unrealized losses or record an impaitrobarge in 2009.

Based on Intevac’s ability to access its céslexpected operating cash flows, and other ssuo€ cash, Intevac does not anticipate that the
lack of liquidity of these investments will affelcitevac’s ability to operate its business in theimary course.

Foreign exchangerisk. From time to time, Intevac enters into foreign eaay forward exchange contracts to economicallygbhezbrtain of
anticipated foreign currency transaction, trangtaind remeasurement exposures. The objective of theseamsiis to minimize the impact
foreign currency exchange rate movements on Intswguerating results. At March 28, 2009, Intevac tadoreign currency forward exchar
contracts.

Item 4. Controls and Procedures
Evaluation of disclosure controls and procedures

Intevac maintains a set of disclosure contaold procedures that are designed to ensure floatiation relating to Intevac, Inc. required to
be disclosed in periodic filings under the Secesitexchange Act of 1934, or Exchange Act, is remdrgrocessed, summarized and reporte
a timely manner under the Exchange Act. In connaatiith the filing of this Form 10-Q for the quarended March 28, 2009, as required
under Rule 13a-15(b) of the Exchange Act, an et@oavas carried out under the supervision and thiéhparticipation of management,
including the Chief Executive Officer and Chief &irtial Officer, of the effectiveness of Intevacisalbsure controls and procedures as of the
end of the period covered by this quarterly repBatsed on this evaluation,
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Intevac’s Chief Executive Officer and Chief FinaaddDfficer concluded that our disclosure contraid arocedures were effective as of
March 28, 2009.

Attached as exhibits to this Quarterly Repoe certifications of the CEO and the CFO, whighraquired in accordance with Rule 13a-14
of the Securities Exchange Act of 1934, as ameffirchange Act). This Controls and Procedures sedatidudes the information concerning
the controls evaluation referred to in the cerdifions, and it should be read in conjunction wiith tertifications for a more complete
understanding of the topics presented.

Definition of disclosure controls

Disclosure Controls are controls and procesldesigned to ensure that information requirecetdibclosed in our reports filed under the
Exchange Act, such as this Quarterly Report, isnded, processed, summarized and reported witbitirte periods specified in the Securities
and Exchange Commission’s rules and forms. Discto8ontrols are also designed to ensure that stichmation is accumulated and
communicated to our management, including the CEDGFO, as appropriate to allow timely decisiorgarding required disclosure. Our
Disclosure Controls include components of our maércontrol over financial reporting, which consisf control processes designed to provide
reasonable assurance regarding the reliabilityuofioancial reporting and the preparation of fioiah statements in accordance with generally
accepted accounting principles in the U.S. To ttierg that components of our internal control dugaincial reporting are included within our
Disclosure Controls, they are included in the soofpeur quarterly controls evaluation.

Limitations on the effectiveness of controls

Intevac’s management, including the CEO an® Gfoes not expect that Intevac’s Disclosure Césmwpintevac’s internal control over
financial reporting will prevent all error and &hud. A control system, no matter how well des@jaed operated, can provide only reason:
not absolute, assurance that the control systehjstives will be met. Further, the design of atooirsystem must reflect the fact that there are
resource constraints, and the benefits of contnoist be considered relative to their costs. Becatigee inherent limitations in all control
systems, no evaluation of controls can provide las@ssurance that all control issues and inssot&aud, if any, within the Company have
been detected. These inherent limitations inclhéer¢alities that judgments in decision-making lsariaulty and that breakdowns can occur
because of simple error or mistake. Controls caa bé circumvented by the individual acts of soms@ns, by collusion of two or more
people, or by management override of the contiidie. design of any system of controls is based ihgracertain assumptions about the
likelihood of future events, and there can be rememnce that any design will succeed in achieumgtated goals under all potential future
conditions. Over time, controls may become inadegbacause of changes in conditions or deteriorétidhe degree of compliance with
policies or procedures. Because of the inhereritdiions in a cost-effective control system, mitestaents due to error or fraud may occur and
not be detected.

Changes in internal controls over financial reportng

There were no changes in our internal conteés financial reporting that occurred during fegiod covered by this Quarterly Report on
Form 10-Q that have materially affected, or arsoeably likely to materially affect, Intevac’s int@l control over financial reporting.

PART II. OTHER INFORMATION

Item 1. Legal Proceedings

From time to time, Intevac is involved in ofa and legal proceedings that arise in the ordinatyse of business. Intevac expects that the
number and significance of these matters will inseeas Intevas’business expands. Any claims or proceedings sigasn whether meritoriot
or not, could be time consuming, result in costigation, require significant amounts of managentane, result in the diversion of significant
operational resources, or require us to enterrimyalty or licensing agreements which, if requiredy not be available on terms favorable t
or at
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all. Intevac is not presently a party to any lawsuiproceeding that, in Intevac’s opinion, is likéo seriously harm Intevac’s business.

On March 19, 2009, Intevac filed a statemdmiam under the Financial Industry Regulatory Bartity dispute resolution process against
Citigroup Inc. and Citigroup Global Markets, Inco(lectively, “Citigroup”) with respect to allegdchud and market manipulation by Citigroup
related to auction rate securities. The statemieciaon requests that Citigroup accept Intevactsltr of its auction rate securities at par value
and that Intevac receive compensatory, consequi@mibpunitive damages and costs and expensed.March 28, 2009, the total par amount
of auction rate securities held by Intevac whiah subject to the Citigroup claim amounted to $56ion.

Iltem 1A. Risk Factors

The following factors could materially affdotevac’s business, financial condition or resofteperations and should be carefully
considered in evaluating the Company and it busiriasaddition to other information presented elserg in this report.

The industries we serve are cyclical, volatile amapredictable.

The majority of our revenue is derived frore gale of equipment used to manufacture commoditgyzts such as disk drives and
semiconductors. This subjects us to business cyttlegiming, length and volatility of which can G#ficult to predict. When demand for
commaodity products exceeds production capacity) themand for new capital equipment such as oudstenbe amplified. Conversely, when
supply of commodity products exceeds demand, tieemagid for new capital equipment such as ours tende depressed. For example, sales
of systems for magnetic disk production were sdyatepressed from mid-1998 until mid-2003 and grapidly from 2004 through 2006. The
number of new systems delivered in the seconddi@607 was significantly lower than the numbesgdtems delivered in the first half of the
year, and fiscal 2008 new system shipments werefigntly lower than 2007. We cannot predict wétfy certainty when these cycles v
begin or end, although we believe we entered irdovanturn in the cycle in late 2007 which we exgeatontinue through 2009.

Our equipment represents only a portion ofctygital expenditure that our customers incur wihely upgrade or add production capacity.
Accordingly, our customers generally commit to médege capital expenditures, far in excess of that of our systems alone, when they
decide to purchase our systems. The magnitudessétbapital expenditures requires our customdrave access to large amounts of capital.
The magnetic disk and semiconductor manufacturidgstries have made significant additions to theaduction capacity in the last few yei
Our customers are unlikely to be willing or ablectmtinue this level of capital investment durihg tecent downturn in the overall economy,
or during a downturn in the hard disk drive indystr the semiconductor industry.

We must effectively manage our resources aadygtion capacity to meet rapidly changing dem&nat. business experiences rapid growth
and contraction, which stresses our infrastructaternal systems and managerial resources. Dpenigds of increasing demand for our
products, we must have sufficient manufacturingacétp and inventory to meet customer demand; dttratain and motivate a sufficient
number of qualified individuals; and effectively nage our supply chain. During periods of decreademand for our products, we must be
able to align our cost structure with prevailingrke conditions; motivate and retain key employaed effectively manage our supply chain.
For example, in the fourth quarter of 2008 andfitse quarter of 2009, we engaged in significardgtaeduction measures, as a result of which
we expect to reduce expenses by approximately $tlismon an annual basis.

Sales of our equipment are primarily dependent amr eustomers’upgrade and capacity expansion plans and whether oustomers sele
our equipment.

We have no control over our customers’ upgiaut capacity expansion plans, and we cannot leetlsey will select, or continue to select,
our equipment when they upgrade or expand the&aip The sales cycle for our equipment systemsheaa year or longer, involving
individuals from many different areas of Intevadan
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numerous product presentations and demonstratiwreuf prospective customers. Our sales processcalmmonly includes production of
samples, customization of our product and insialedf evaluation systems in the factories of onrspective customers. We do not enter into
long-term contracts with our customers, and umtibeder is actually submitted by a customer themoi binding commitment to purchase our
systems. Intevac Photonics’ business is also sutgdéong sales cycles because many of its prodsats$h as our military imaging products,
often must be designed into the customers’ endymtsgdwhich are often complex state-of-the-art potsl These development cycles are often
multi-year, and our sales are contingent on outoecnisrs successfully integrating our product intirtiproduct, completing development of
their product and then obtaining production ordergheir product from the U.S. government or ilgea.

Sales of new manufacturing systems are alperdtent on obsolescence and replacement of thadl@msbase of our customers’ existing
equipment with newer, more capable equipment. ¢rages are developed that extend the useful liteefnstalled base of legacy systems,
then we tend to sell more upgrade products fotabacy systems and fewer new systems, which caifis@ntly reduce total revenue. For
example, during 2007 and 2008 some of our 200 lceatomers decided to use legacy systems for thauption of first generations of
perpendicular media, which delayed the replacemistich legacy systems with new 200 Lean systems.

Our 200 Lean customers also experience cotigrefrom companies that produce alternative stertaghnologies like flash memory, which
offer smaller size, lower power consumption andemoigged designs. If alternative technologies, siscfiash memory, replace hard disk
drives as a primary method of digital storage, ttiemand for our hard disk manufacturing productaldidecrease.

We are exposed to risks associated with a highlgcamtrated customer base.

Historically, a significant portion of our rerue in any particular period has been attributediales of our disk sputtering systems to a
limited number of customers. In 2008, two of oustamers accounted for 69% of total revenues, anddostomers in aggregate accounted for
80% of total revenues. The same four customeaggnegate, accounted for 56% of our net accoun&vable at December 31, 2008. This
concentration of customers can lead to extremeliity in revenue and financial results from perio period. For example, over the last e
quarters, our revenues per quarter have fluctuzgtdeen $12.3 million and $72.1 million.

Industry consolidation can limit the numbeipotential customers for our products. For exampéggate acquired Maxtor in 2006 and
Western Digital acquired Komag in 2007. The coneittn of our customer base may enable our cust®toetemand pricing and other terms
unfavorable to Intevac, and makes us more vulnerabthanges in demand by a given customer. Ofdersa relatively limited number of
manufacturers have accounted for, and will likedptinue to account for, a substantial portion of @yenues. The loss of one of these large
customers, or delays in purchasing by them, coaleta material and adverse effect on our revenues.

Our growth depends on development of technicallywadced new products and processes.

We have invested heavily, and continue toshvie the development of new products, such a260QrLean Gen Il and our Lean Etch
systems. Our success in developing and sellingpreducts depends upon a variety of factors, inclgdiur ability to: predict future customer
requirements, make technological advances, aclaidow total cost of ownership for our productsraaiice new products on schedule,
manufacture products cost-effectively includingigiéioning production to volume manufacturing; coermalize and attain customer
acceptance of our products; and achieve accepableeliable performance of our new products infigld. Our new product decisions and
development commitments must anticipate contingoergblving industry requirements significantly idvance of sales. In addition, we are
attempting to expand into new or related markeitdpding the semiconductor market for our Lean Eg$tem. Failure to correctly assess the
size of the markets, to successfully develop cffsttve products to address the markets or tdbistaeffective sales and support of the new
products would have a material adverse effect turdurevenues and profits.

Rapid technological change in our served ntarnegjuires us to rapidly develop new technicadlyaamced products. Our future success
depends in part on our ability to develop and ofiew products with improved capabilities and totouare to enhance our existing products. If
new products have reliability or quality problems,

27




Table of Contents

our performance may be impacted by reduced ortd&glser manufacturing costs, delays in acceptandgpagment for new products and
additional service and warranty expenses.

Adverse economic conditions and volatility and diption of the capital and credit markets may negatly impact our revenues and our
ability to access financing.

Economic conditions worldwide have contributediecreased spending by our customers and a g¥omvih the hard disk drive industry.
These factors have adversely impacted our operegmgts in prior periods, including most receitlyhe first quarter of 2009, and have
created significant and increasing uncertaintytlierfuture and have caused us to be cautious abodtiture outlook. If adverse economic
conditions persist or worsen, we could continuexperience decreased revenues from our operaBecsause we have long sales cycles, even
if the economic conditions improve and demand iases, there will still be a significant delay befare see an improvement in our revenues.
The current recession, the continuing credit ctlsé has affected worldwide financial markets, ékgaordinary volatility in the stock marke
other current negative macroeconomic and globa&ssonary factors, and uncertainty or further waalgin key markets are expected to
continue to negatively impact spending for our jucid and may materially adversely affect our bussneperating results and financial
condition.

In addition, while we intend to finance opé@as with existing cash, cash flow from operatiansl, if necessary, borrowing under our
existing credit facility, we may require additiorfslancing to support our continued operations. Buthe existing uncertainty in the capital
credit markets, our access to capital may not ladable on terms acceptable to us or at all.

Our operating results fluctuate significantly fromuarter to quarter, which can lead to volatility ithe price of our common stock.

Over the last eight quarters, our quarteriereies have fluctuated between $12.3 million argi3million and our operating income
(loss) as a percentage of revenues has fluctuatedebn approximately (120.2%) and 18.5% of revenQesr the same period, the price of
common stock has fluctuated between $3.43 and ¥3&i share.

We anticipate that our revenues, operatinggimarand common stock price will continue to fliattifor a variety of reasons, including:
(1) changes in demand, due to seasonality, cyitlicahd other factors in the markets for compugestesms, storage subsystems and consumer
electronics containing disks our customers produite our systems; (2) delays or problems in theoithiction and acceptance of our new
products, or delivery of existing products; (3)itign of orders, acceptance of new systems by oupowess or cancellation of those orders;
(4) new products, services or technological inniovet by our competitors or us; (5) changes in oanufiacturing costs and operating expense;
(6) changes in general economic, political, stoekkat and industry conditions; and (7) any failaf@ur operating results to meet the
expectations of investment research analysts @siovs.

Any of these, or other factors, could leaddtatility and/or a rapid change in the tradingcprbf our common shares. In the past, securities
class action litigation has been instituted agasosipanies following periods of volatility in theanket price of their securities. Any such
litigation, if instituted against Intevac, couldstat in substantial costs and diversion of manageme

The liquidity of our auction rate securities is ingired, which could impact our ability to meet casbquirements and require additional
debt financing.

At March 28, 2009, we held auction rate semsiwith a par value of $74.3 million. The marf@tthese securities had historically been
highly liquid, even though the auction rate se@sithat we hold have underlying maturities randmog 23 to 39 years. The liquidity was
achieved through auctions, which occurred every Z8cdays depending on the security, in which titerest paid on each security was reset to
current market rates. We never intended to holdetlsecurities to maturity, but rather to use thetian feature to sell the securities as need
provide liquidity. Since February 2008, all of teemuction rate securities have failed auction. dingtion rate securities will continue to be
illiquid until a successful auction process is stitted, they are restructured into a more
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liquid security, or a buyer is found outside of thection process. We do not know when, or if, tiisoccur. All of the auction rate securities
held by us are student loan structured issuesinatied under the U.S. Department of Education’sFad~amily Education Loan Program with
principal and interest 97% — 98% reinsured by th®.Department of Education. Twenty-one securiiés a par value of $61.3 million
continue to be rated AAA, but there is no assuradhatAAA ratings will continue in the future. A$ Blarch 28, 2009, the ratings of four
securities with a par value of $10 million had beemwngraded to A3 and the rating of a security withar value of $3.0 million had been
downgraded to Baa3. These securities are classifiddng-term investments and we recorded a temporgairment charge of $7.3 million.
If: (1) the issuers of the auction rate securiies unable to successfully resume auctions; ahg)ssuers do not redeem the auction rate
securities; or (3) a liquid market for the auctiate securities does not develop; or (4) the U&pdbtment of Education fails to support its
guaranty of the obligations; or (5) these or arheotaluation metrics or processes change, thewaotmay be required to further adjust the
carrying value of the auction rate securities antéoord an other-than-temporary impairment cha@yeMarch 19, 2009, Intevac filed a
statement of claim under the Financial Industry iRatpry Authority dispute resolution process aga@isigroup Inc. and Citigroup Global
Markets, Inc. (collectively, “Citigroup”) with reggt to alleged fraud and market manipulation byg@up related to auction rate securities.
The statement of claim requests that Citigroup piciteevac’s tender of its auction rate securiiepar value and that Intevac receive
compensatory, consequential and punitive damagesasis and expenses. As of March 28, 2009, thégat amount of auction rate securit
held by Intevac which are subject to the Citigralgim amounted to $56.8 million. We could incurrsfggant legal costs associated with the
legal action and there can be no guarantee ourteffmuld be successful.

In order to increase our liquidity we entenet a line of credit with Citigroup, secured by78&illion of our auction rate securities. At
March 28, 2009, approximately $20 million of crediaivailable pursuant to the loan facility. Thasuh facility may be terminated at the
discretion of Citigroup and amounts outstandingpagable on demand. If we are unable to maintalithe of credit, or if the interest rate of
the line of credit is prohibitive or the amounttbé line of credit is insufficient, we could exparce difficulties in meeting our cash
requirements until the market for the auction ssteurities becomes liquid again and we could haweek additional debt funding to finance
our operations.

We may be subject to additional impairment chargks to potential declines in the fair value of oassets.

As a result of our acquisitions, we have digant goodwill and intangible assets on our batasiceet. We test goodwill and intangible as
for impairment on a periodic basis as required,whdnever events or changes in circumstances iedilsat the carrying value may not be
recoverable. The events or changes that couldneqgsito test our goodwill and intangible assetsmfipairment include: a reduction in our
stock price, and as a result market capitalizatitbanges in our estimated future cash flows, abagethanges in rates of growth in our indu
or in any of our reporting units. In the fourth quea of 2008, we recorded an impairment chargel®f% million for goodwill due to a decline
our market capitalization and certain purchaselrtelogy intangible assets due to lower revenue @agiens in light of current operating
performance and future operating expectations. \lleantinue to evaluate the carrying value of oemaining goodwill and intangible assets
and if we determine in the future that there i®teptial further impairment in any of our reportiagits, we may be required to record
additional charges to earnings which could matgradversely affect our financial results and coalsb materially adversely affect our
business.

We operate in an intensely competitive marketplaaed our competitors have greater resources thandee

In the market for our disk sputtering systems have experienced competition from Anelva Caafion, a subsidiary of Canon, which has
sold substantial numbers of systems worldwidehénrharket for semiconductor equipment we are attieignpo enter a market dominated by
competitors such as Applied Materials, LAM Reseawct Tokyo Electron, Ltd. In the market for ouritaily imaging products we experience
competition from companies such as ITT Industiies, and BAE. In the markets for our commercial gimg products we compete with
companies such as Andor, Basler, Dalsa, E2V, Harteam#iexas Instruments and Roper Industries fas@eand camera products, and with
companies such as Ahura, B&W Tek, Horiba — Jobimry,MnPhotonics, Ocean Optics, Renishaw, and Srbighiection for Raman
spectrometer products. Our competitors have sutistigirgreater financial, technical, marketing, méacturing and other resources than we
especially in the semiconductor equipment marketrevlive have not previously offered a product. Wenoaensure that our
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competitors will not develop enhancements to, turkigenerations of, competitive products thatrofteperior price or performance features.
Likewise, we cannot ensure that new competitorsneil enter our markets and develop such enhaneehipts. Moreover, competition for o
customers is intense, and our competitors haverigatly offered substantial pricing concessiond arcentives to attract our customers or
retain their existing customers.

We may not be able to obtain export licenses frdva U.S. government permitting delivery of our prazts to international customers.

Many of our products, and especially IntevhotBnics’ products, require export licenses frorg.lgovernment agencies under the Export
Administration Act, the Trading with the Enemy Axft1917, the Arms Export Act of 1976 or the Intdiomal Traffic in Arms Regulations.
These regulations limit the potential market fomgoof our products. We can give no assurance thatilbe successful in obtaining all the
licenses necessary to export our products. Heigltgovernment scrutiny of export licenses for dederelated products has resulted in
lengthened review periods for our license applaceti Exports to countries that are not consideyeithéd U.S. government to be allies are likely
to be prohibited, and even sales to U.S. allies bealymited. Failure to obtain export licenses elags in obtaining licenses, or revocation of
previously issued licenses would prevent us froliingethe affected products outside the United &atnd could negatively impact our results
of operations.

The Intevac Photonics business is dependent on ld@/ernment contracts, which are subject to fixecphg, immediate termination and
number of procurement rules and regulations.

We sell many of our imaging products and sswidirectly to the U.S. government, as well gzrtme contractors for various U.S.
government programs. Our revenues from governnunttacts totaled $14.8 million, $14.1 million, adt0.2 million in 2008, 2007, and 20!
respectively. Funding of multi-year government peags is subject to congressional appropriationd there is no guarantee that the U.S.
government will make further appropriations, paréecly given the U.S. government’s recent focuspending in other areas. Sales to the U.S.
government and its prime contractors may also fexi@d by changes in procurement policies, budgesiderations and political developme
in the United States or abroad. For example, ifitfe. government is less focused on defense spgidithere is a decrease in hostilities,
demand for our products could decrease. The loBmding for a government program would result loss of future revenues attributable to
that program. The influence of any of these factatsch are beyond our control, could negativelpaat our results of operations.

A significant portion of our U.S. governmeatenue is derived from fixed-price development pradiuction contracts. Under fixed-price
contracts, unexpected increases in the cost tdazwve manufacture a product, whether due to inetewestimates in the bidding process,
unanticipated increases in material costs, redpoeduction volumes, inefficiencies or other fact@e borne by us. We have experienced cost
overruns in the past that have resulted in loseasedain contracts, and may experience additioost overruns in the future. We are required
to recognize the total estimated impact of costrmwe in the period in which they are first ideietif. Such cost overruns could have a material
adverse effect on our results of operations.

Generally, government contracts contain pionis permitting termination, in whole or in partitlout prior notice at the government’s
convenience upon the payment of compensation enlwérk done and commitments made at the timeraiiteation. We cannot ensure that
one or more of the government contracts under wiighor our customers, operate will not be tern@datnder these circumstances. Also, we
cannot ensure that we, or our customers, wouldleeta procure new government contracts to offsetreévenues lost as a result of any
termination of existing contracts, nor can we eashat we, or our customers, will continue to ramiaigood standing as federal contractors.

As a U.S. government contractor we must comylly specific government rules and regulations arelsubject to routine audits and
investigations by U.S. government agencies. If aietd comply with these rules and regulations,résults could include: (1) reductions in the
value of our contracts; (2) reductions in amoumévjously billed and recognized as revenue; (3}remh modifications or termination; (4) the
assessment of penalties and fines; and (5) sugpeosdebarment from government contracting or sntvacting for a period of time or
permanently.
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Changes to our effective tax rate affect our resutif operations.

As a global company, we are subject to taxatiche United States and various other countBemificant judgment is required to
determine and estimate worldwide tax liabilitiesir@Quture effective tax rate could be affected (iy:changes in tax laws; (2) the allocation of
earnings to countries with differing tax rates; ¢@anges in worldwide projected annual earningauiment and future years: (4) accounting
pronouncements; or (5) changes in the valuatiaruofdeferred tax assets and liabilities. Althoughhelieve our tax estimates are reasonable,
there can be no assurance that any final deterimimaill not be different from the treatment refled in our historical income tax provisions
and accruals, which could result in additional pagis by Intevac.

We booked a significant tax benefit in 2008dzhon management’s belief that we could both daack losses to years Intevac paid income
taxes and carry-forward tax credits to future yeensre we would generate taxable income. If oueetations of future income are incorrect,
we could be required to establish a valuation adiloge against some or all of the deferred tax asBkis could result in Intevac recording
income tax expense in a year with a net operatiag, |

Our success depends on international sales andrtfenagement of global operations.

In 2008, approximately 69% of our revenues e&rmm regions outside the United States. Mostusfioternational sales are to customers in
Asia, which includes products shipped to oversgasations of U.S. companies. We currently have rfzanturing facilities in California,
Wyoming and Singapore and international customppstt offices in Asia. We expect that internatiosales will continue to account for a
significant portion of our total revenue in futyrears. Certain of our suppliers are also locatagide the United States.

Managing our global operations presents chgés including, but not limited to, those arisingnii: (1) global trade issues; (2) variations in
protection of intellectual property and other ledghts in different countries; (3) concerns of UgBvernmental agencies regarding possible
national commercial and/or security issues posegrbwing manufacturing business in Asia; (4) flattan of interest rates, raw material co
labor and operating costs, and exchange ratesafitions in the ability to develop relationshipsh suppliers and other local businesses;

(6) changes in the laws and regulations of theddinBtates, including export restrictions, and otleemtries, as well as their interpretation and
application; (7) the need to provide technical apdres support in different locations; (8) politi@ad economic instability; (9) cultural
differences; (10) varying government incentivepitomote development; (11) shipping costs and deldy) adverse conditions in credit
markets; (13) variations in tariffs, quotas, taxle® and other market barriers; and (14) barriensdeement of cash.

We must regularly assess the size, capabhifitylocation of our global infrastructure and makeropriate changes to address these issues.
Our success is dependent on recruiting and retaigia highly talented work force.

Our employees are vital to our success, and@ymanagement, engineering and other employreedifficult to replace. We generally do
not have employment contracts with our key emplsy€&erther, we do not maintain key person life iasge on any of our employees. The
expansion of high technology companies worldwide ihareased demand and competition for qualifiedqenel, and has made companies
increasingly protective of prior employees. It nsgydifficult for us to locate employees who are sudbject to non-competition agreements and
other restrictions.

The majority of our U.S. operations are loddteCalifornia where the cost of living and of neiting employees is high. Additionally, our
operating results depend, in large part, upon bilityato retain and attract qualified managememigineering, marketing, manufacturing,
customer support, sales and administrative persoRughermore, we compete with industries, sucthashard disk drive and semiconductor
industries, for skilled employees. Failure to neteéy personnel, or to attract, assimilate or regaiditional highly qualified employees to meet
our needs in the future, could have a materialaaherse effect on our business, financial condiiod results of operations.
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We are dependent on certain suppliers for parts dige our products.

We are a manufacturing business. Purchases gamstitute the largest component of our prodast. Our ability to manufacture depends
on the timely delivery of parts, components andassbmblies from suppliers. We obtain some of tlyeckenponents and sub-assemblies used
in our products from a single supplier or a limiggdup of suppliers. If any of our suppliers faildeliver quality parts on a timely basis, we
may experience delays in manufacturing, which coesuilt in delayed product deliveries, increasestto expedite deliveries or develop
alternative suppliers, or require redesign of aodpcts to accommodate alternative suppliers. Safroer suppliers are thinly capitalized and
may be vulnerable to failure given recent econaroieditions.

Our business depends on the integrity of our inegltual property rights.

The success of our business depends uponttgrity of our intellectual property rights, ané wannot ensure that: (1) any of our pending
or future patent applications will be allowed oattlany of the allowed applications will be issusgatents or will issue with claims of the
scope we sought; (2) any of our patents will noirlvalidated, deemed unenforceable, circumventathallenged; (3) the rights granted under
our patents will provide competitive advantageagp(4) other parties will not develop similar puets, duplicate our products or design arc
our patents; or (5) our patent rights, intellectoralperty laws or our agreements will adequatebtgut our intellectual property or competitive
position.

From time to time, we have received claimg tira are infringing third parties’ intellectual merty rights or seeking to invalidate our rights.
We cannot ensure that third parties will not in fileire claim that we have infringed current omufat patents, trademarks or other proprietary
rights relating to our products. Any claims, withvathout merit, could be time-consuming, resultostly litigation, cause product shipment
delays or require us to enter into royalty or lsieg agreements. Such royalty or licensing agreé&smémequired, may not be available on
terms acceptable to us.

We could be involved in litigation.

From time to time we may be involved in litiige of various types, including litigation allegjiinfringement of intellectual property rights
and other claims. For example, in March 2009, latefiled a statement of claim under the Financidubktry Regulatory Authority dispute
resolution process against Citigroup with respeectiieged fraud and market manipulation by Citigroelated to auction rate securities. The
statement of claim requests that Citigroup acoefgiviac’s tender of its auction rate securitiesaatyalue and that Intevac receive
compensatory, consequential and punitive damagesasis and expenses. As of March 28, 2009, thégat amount of auction rate securit
held by Intevac which are subject to the Citigralggm amounted to $56.8 million. Litigation is exyséve, subjects us to the risk of significant
damages and requires significant management timi@#ention and could have a material and advdfset®n our business, financial
condition and results of operations.

Difficulties in integrating past or future acquisibns could adversely affect our business.

We have completed a number of acquisitiongnduwur operating history. For example, in 2007 ,agquired certain assets of DeltaNu, LLC
and certain assets of Creative Display Systems, &h€in 2008 we acquired certain assets of OC KaerlBalzers Ltd. We have spent and |
continue to spend significant resources identifyang pursuing future acquisition opportunities. &sgtions involve numerous risks including:
(2) difficulties in integrating the operations, teologies and products of the acquired compan®ghé diversion of our management’s
attention from other business concerns; and (3pthential loss of key employees of the acquiredganies. Failure to achieve the anticipated
benefits of the prior and any future acquisitionsoosuccessfully integrate the operations of th@ganies we acquire could have a material
adverse effect on our business, financial condiiod results of operations. Any future acquisitioosld also result in potentially dilutive
issuance of equity securities, acquisition- or diitare-related write-offs or the assumption of tdedd contingent liabilities.

32




Table of Contents

We use hazardous materials and are subject to rigkaon-compliance with environmental and safetygidations.

We are subject to a variety of governmentglulations relating to the use, storage, dischdrgedling, emission, generation, manufacture,
treatment and disposal of toxic or otherwise hamasdsubstances, chemicals, materials or wastee faivto comply with current or future
regulations, such failure could result in suspemsibour operations, alteration of our manufactgimocess, or substantial civil penalties or
criminal fines against us or our officers, direstor employees. Additionally, these regulationsld¢@equire us to acquire expensive
remediation or abatement equipment or to incurtaumisl expenses to comply with them.

Business interruptions could adversely affect oysarations.

Our operations are vulnerable to interruptigrfire, earthquake or other natural disaster, aut@mes or other disruptions associated with
infectious diseases, national catastrophe, tetracisvities, war, disruptions in our computing as@mmunications infrastructure due to power
loss, telecommunications failure, human error, gfalor electronic security breaches and computeses, and other events beyond our
control. We do not have a detailed disaster regoplan. Despite our implementation of network séguneasures, our tools and servers are
vulnerable to computer viruses, break-ins and singisruptions from unauthorized tampering with computer systems and tools located at
customer sites. Political instability could causeaincur increased costs in transportation, nsaich transportation unreliable, increase our
insurance costs and cause international currencieatsato fluctuate. This same instability could @dlve same effects on our suppliers and
ability to timely deliver their products. In additi, we do not carry sufficient business interrupfilessurance to compensate us for all losses that
may occur, and any losses or damages incurred bguld have a material adverse effect on our bgsiaed results of operations. For
example, we self-insure earthquake risks becaudaeli@ve this is the prudent financial decisionduhsn the high cost of the limited coverage
available in the earthquake insurance market. Athgaake could significantly disrupt our operatiom®st of which are conducted in
California. It could also significantly delay owgsearch and engineering effort on new productst ofashich is also conducted in California.
We take steps to minimize the damage that woulchsed by business interruptions, but there isen@aiaty that our efforts will prove
successful.

We are required to evaluate our internal control @vfinancial reporting under Section 404 of the Szanes-Oxley Act of 2002, and any
adverse results from such evaluation could resulta loss of investor confidence in our financial perts and have an adverse effect on our
stock price.

Pursuant to Section 404 of the Sarbanes-Oxétywf 2002, our management must perform evaluatafrour internal control over financial
reporting and our Form 10-K must include a repgritanagement of their assessment of the adequastychbfinternal control. Additionally,
our independent registered public accounting firostpublicly attest to the effectiveness of oueintl control over financial reporting.

We have completed the evaluation of our irdecontrols over financial reporting as requiredSsction 404 of the Sarbanes-Oxley Act.
Although our assessment, testing, and evaluatismtexl in our conclusion that as of December 30820ur internal controls over financial
reporting were effective, we cannot predict theconte of our testing in future periods. Ongoing cbamze with this requirement is complex,
costly and time-consuming. If: (1) Intevac failsnaintain effective internal control over financiaporting; (2) our management does not
timely assess the adequacy of such internal comtr@B) our independent registered public accagntirm does not deliver an unqualified
opinion as to the effectiveness of our controlentive could be subject to: (1) restatement of presly reported financial results, (2) regulat
sanctions and (3) a decline in the public’'s perioaptf Intevac, which could have a material andeade effect on our business, financial
condition and results of operations.

Item 1B. Unresolved Staff Comments

None.
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Item 2. Unregistered Sales of Equity Securities and UseéPobceeds

None.

Item 3. Defaults upon Senior Securities

None.

Item 4. Submission of Matters to a Vote of Security-Holders

None.

Item 5. Other Information

None.

Item 6. Exhibits

The following exhibits are filed herewith:

Exhibit

Number Description

23.2 Consent of Independent Valuation Fi

31.1 Certification of President and Chief Executive ©dfi Pursuant to Section 302 of the Sarb-Oxley Act of 2002

31.2 Certification of Executive Vice President, Finameel Administration, Chief Financial Officer, Treasuand Secretary Pursuan
Section 302 of the Sarbal-Oxley Act of 2002

32.1 Certifications Pursuant to U.S.C. 1350 Adopted Bams to Section 906 of the Sarbe-Oxley Act of 2002
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SIGNATURES

Pursuant to the requirements of the Secuilitiehange Act of 1934, the registrant has duly eduhis report to be signed on its behalf by
the undersigned thereunto duly authorized.

INTEVAC, INC.

Date: May 1, 200¢ By: /s/ KEVIN FAIRBAIRN
Kevin Fairbairn
President, Chief Executive Officer and Director
(Principal Executive Officer;

Date: May 1, 2009 By: /s/ JEFFREY ANDRESON
Jeffrey Andreson
Executive Vice President, Finance and Administrg
Chief Financial Officer, Treasurer and Secretary
(Principal Financial and Accounting Office
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Exhibit 23.2

CONSENT OF INDEPENDENT VALUATION FIRM

We consent to the inclusion in the Quarterly ReparForm 10-Q of Intevac, Inc. and subsidiariestii@r quarterly period ended March 28,

2009 of references to our Valuation Report relatonthe estimation of fair value of certain auctrate securities held by the Company as of
March 28, 2009 and to references to our firm’s némeeein.

/s/ Houlihan Smith & Company, Inc.

Chicago, lllinois
May 1, 2009



Exhibit 31.]

I, Kevin Fairbairn certify that:

1.
2.

| have reviewed this Quarterly Report on Forr-Q of Intevac, Inc.

Based on my knowledge, this report does not comtajnuntrue statement of a material fact or ométéde a material fact necessary to i
the statements made, in light of the circumstanoeer which such statements were made, not misigadth respect to the period covered
by this report

. Based on my knowledge, the financial statementsodimer financial information included in this repdairly present in all material respe

the financial condition, results of operations aadh flows of the registrant as of, and for, thegoks presented in this repao

. The registrant’s other certifying officer(s) anare responsible for establishing and maintaimiisglosure controls and procedures (as

defined in Exchange Act Rules 13a-15(e) and 15&))3(nd internal control over financial reportirag defined in Exchange Act Rules 13a-
15(f) and 15-15(f)) for the registrant and hay

(a) Designed such disclosure controls and procedorecaused such disclosure controls and procedortee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtibsidiaries, is made known to us by
others within those entities, particularly duritg tperiod in which this report is being prepared;

(b) Designed such internal control over financ&darting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assurargadang the reliability of financial reporting attte preparation of financial statements
for external purposes in accordance with geneealepted accounting principles;

(c) Evaluated the effectiveness of the registragisslosure controls and procedures and presenttailsi report our conclusions about the
effectiveness of the disclosure controls and proces) as of the end of the period covered by #psnt based on such evaluation; and

(d) Disclosed in this report any change in thesggnt's internal control over financial reportitigat occurred during the registrant’s most
recent fiscal quarter (the registrantourth fiscal quarter in the case of an annuyabm® that has materially affected, or is reasopdikély
to materially affect, the registrant’s internal trmhover financial reporting; and

5. The registrar's other certifying officer(s) and | have discloskdsed on our most recent evaluation of internairobover financia

reporting, to the registrant’s auditors and theitae@mmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

(a) All significant deficiencies and material weakses in the design or operation of internal cootrer financial reporting which are
reasonably likely to adversely affect the regisfsaability to record, process, summarize and refioancial information; and

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sigmiifiole in the registrant’s
internal control over financial reporting.

Date: May 1, 2009

/s! KEVIN FAIRBAIRN
Kevin Fairbairn
President, Chief Executive Officer and Direct




Exhibit 31.2

I, Jeffrey Andreson certify that:

1.
2.

| have reviewed this Quarterly Report on Forr-Q of Intevac, Inc.

Based on my knowledge, this report does not comtajnuntrue statement of a material fact or ométéde a material fact necessary to i
the statements made, in light of the circumstanoeer which such statements were made, not misigadth respect to the period covered
by this report

. Based on my knowledge, the financial statementsodimer financial information included in this repdairly present in all material respe

the financial condition, results of operations aadh flows of the registrant as of, and for, theopks presented in this repo

. The registrar's other certifying officer(s) and | are responsifoleestablishing and maintaining disclosure cdstemd procedures (i

defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirg @efined in Exchange Act Rules 13a-
15(f) and 15-15(f)) for the registrant and hay

(a) Designed such disclosure controls and procedorecaused such disclosure controls and procedortee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us by
others within those entities, particularly duritg fperiod in which this report is being prepared;

(b) Designed such internal control over financegdarting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assurargadang the reliability of financial reporting attte preparation of financial statements
for external purposes in accordance with geneealepted accounting principles;

(c) Evaluated the effectiveness of the registragisslosure controls and procedures and presenttailsi report our conclusions about the
effectiveness of the disclosure controls and prores) as of the end of the period covered by #psit based on such evaluation; and

(d) Disclosed in this report any change in thestgnt’s internal control over financial reportitigt occurred during the registrant’s most
recent fiscal quarter (the registramtourth fiscal quarter in the case of an annuyadbm® that has materially affected, or is reasondikely
to materially affect, the registrant’s internal trmhover financial reporting; and

5. The registrant’s other certifying officer(s) ahldave disclosed, based on our most recent evatuafiinternal control over financial

reporting, to the registrant’s auditors and theiteemmmittee of the registrant’s board of directfws persons performing the equivalent
functions):

(a) All significant deficiencies and material weakges in the design or operation of internal cbotrer financial reporting which are
reasonably likely to adversely affect the regisfsaability to record, process, summarize and refioancial information; and

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a simiifiole in the registrant’s
internal control over financial reporting.

Date: May 1, 2009

/s! JEFFREY ANDRESON

Jeffrey Andreson

Executive Vice President, Finance ¢
Administration, Chief Financial Officer, Treasurer
and Secretary




Exhibit 32.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER AND CHIEF  FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Kevin Fairbairn, certify, pursuant to 183JC. Section 1350, as adopted pursuant to SedliéroBthe Sarbanes-Oxley Act of 2002, that
the Quarterly Report of Intevac, Inc. on Form 1@eQthe quarterly period ended March 28, 2009 faliynplies with the requirements of

Section 13(a) or 15(d) of the Securities Exchangeoh 1934 and that information contained in suohnfr 10-Q fairly presents in all material
respects the financial condition and results ofrafiens of Intevac, Inc.

Date: May 1, 2009

/s! KEVIN FAIRBAIRN
Kevin Fairbairn
President, Chief Executive Officer and Direct

I, Jeffrey Andreson, certify, pursuant to 18IE. Section 1350, as adopted pursuant to Se@fiérof the Sarbanes-Oxley Act of 2002, that
the Quarterly Report of Intevac, Inc. on Form 1@eQthe quarterly period ended March 28, 2009 faliynplies with the requirements of
Section 13(a) or 15(d) of the Securities Exchangeoh 1934 and that information contained in suolnfr 10-Q fairly presents in all material
respects the financial condition and results ofrafiens of Intevac, Inc.

Date: May 1, 2009

/s! JEFFREY ANDRESON
Jeffrey Andreson
Executive Vice President, Finance ¢

Administration, Chief Financial Officer, Treasurer
and Secretary

A signed original of this written statemenqué&ed by Section 906 has been provided to Intelvec,and will be retained by Intevac, Inc.
furnished to the Securities and Exchange Commissiats staff upon request.



