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PART I|. FINANCIAL INFORMATION
ltem 1. Financial Statements

INTEVAC, INC.
CONDENSED CONSOLIDATED BALANCE SHEETS

ASSETS
Current asset:
Cash and cash equivalel
Shor-term investment
Trade, note and other accounts receivable, ndiafances of $0 at June 30, 2012 and of $41 at
December 31, 201
Inventories
Prepaid expenses and other current a
Deferred income tax asse
Total current asse
Property, plant and equipment, |
Long-term investment
Goodwill
Other intangible assets, net of amortization 06$8,at June 30, 2012 and $2,344 at December 31,
Deferred income taxes and other |-term asset
Total asset

LIABILITIES AND STOCKHOLDERS ' EQUITY
Current liabilities:
Accounts payabl
Accrued payroll and related liabiliti¢
Other accrued liabilitie
Customer advance
Total current liabilities
Other lon¢-term liabilities
Stockholder’ equity:
Common stock, $0.001 par val
Additional paic-in capital
Accumulated other comprehensive inca
Retained earning
Total stockholdel equity
Total liabilities and stockholde’ equity

December 31

June 30,
2012 2011
(Unaudited)
(In thousands, excep
par value)

$ 12,59¢ $ 23,56(

53,54: 58,58¢
25,94¢ 18,56!
19,76: 18,07(
8,41¢ 7,114
2,49¢ 2,20z
122,75t 128,09:
13,91 14,44¢
37,32; 32,67
18,38¢ 18,38¢
6,16¢ 6,441
27,17¢ 25,77

$225,72¢ $ 225,82!

$ 583¢ $ 4,857

4,69: 4,20¢
12,84: 9,887
1,90( 5,04(
25,27¢ 23,98¢
10,17¢ 9,92
23 23
149,18 146,30°
551 414
40,51: 45,16¢
190,27¢ 191,91(

$225,72¢  $ 225,82!

Note: Amounts as of December 31, 2011 are derik@d the December 31, 2011 audited consolidatediiah statements

See accompanying notes to the condensed consadlifiaéecial statements.
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Net revenues
Systems and componet
Technology developmel
Total net revenue
Cost of net revenue
Systems and componet
Technology developmel
Total cost of net revenus
Gross profi
Operating expense
Research and developmt
Selling, general and administrati
Total operating expens:
Gain on sale of mainframe technolc
Loss from operation
Interest income and other, r
Loss before income taxi
Provision for (benefit from) income tax
Net loss

Net loss per shar:
Basic and dilutes

Weighted average common shares outstant

Basic and dilutes

INTEVAC, INC.
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

Three Months Ended

Six Months Ended

June 30, July 2, June 30, July 2,
2012 2011 2012 2011
(Unaudited)

(In thousands, except per share amounts)

$28,63¢ $25,73: $4340. $ 41,22
3,157 1,851 5,70¢ 3,78¢
31,79° 27,58 49,107  45,00¢
15,26¢  16,44(  24,08¢ 26,05
2,271 1,00¢ 3,94¢ 2,437
17,537  17,44¢  28,02¢ 28,49
14,25: 10,137  21,07¢  16,51¢
8,26: 8,29  17,47¢  17,30:
6,66¢ 6,50  13,44: 13,39
14,93  14,79¢  30,91¢  30,69¢

— — 2,207 —
(676) (466) (7,639 (14,179
48 16¢ 42( 29¢
(630) (4,492 (7,219 (13,880
865 (1,879 (2,559 (4,230

$(1,499 $(2,619 $(4,65) $ (9,650

$ (0.0 $ (0.11) $ (020 $ (0.42
23,261  22,85. 23,247  22,78¢

See accompanying notes to the condensed consadlifiaéecial statements.
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INTEVAC, INC.
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME (LOSS)

Three Months Ended Six Months Ended
June 30, July 2, June 30, July 2,
2012 2011 2012 2011
(Unaudited)
(In thousands, except per share amounts)
Net loss $(1,499) $(2,619) $(4,659 $(9,650
Other comprehensive income (loss), before
Change in unrealized net loss on avail-for-sale investment 101 33¢ 232 313
Foreign currency translation gains (loss (26) 7 (14) 16
Other comprehensive income, before 75 34¢ 21¢ 32¢
Income tax benefit related to items in other corhpresive incom (35 (119 (81) (110)
Other comprehensive income, net of 40 221 137 21¢
Comprehensive los

$(1,45%9 $(2,397) $(4,517) $(9,43))
See accompanying notes to the condensed consadlifiaéacial statements.
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INTEVAC, INC.
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

Operating activities
Net loss

Adjustments to reconcile net loss to net cash asti equivalents used in operating activit

Depreciation and amortizatic

Net amortization of investment premiums and dist®
Net loss on sale of investmel

Equity-based compensatic

Change in the fair value of acquisit-related contingent considerati

Deferred income taxe
Gain on sale of mainframe technolc
Gain on disposal of equipme
Changes in operating assets and liabili
Total adjustment
Net cash and cash equivalents used in operatingtisst
Investing activities
Purchases of investmer
Proceeds from sales and maturities of investn
Proceeds from sale of equipmi
Proceeds from sale of mainframe technol
Purchases of leasehold improvements and equip
Net cash and cash equivalents provided by (useidveyting activities
Financing activities
Payment of acquisitic-related contingent considerati
Net proceeds from issuance of common s
Net cash and cash equivalents provided by (usefthismcing activities
Effect of exchange rate changes on cash and cashaénts
Net decrease in cash and cash equiva
Cash and cash equivalents at beginning of pe
Cash and cash equivalents at end of pe

See accompanying notes to the condensed consadlifiaéecial statements.
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Six months ended

June 30,
2012

July 2,
2011

(Unaudited)
(In thousands)

$ (4,659 $ (9,650
2,29¢ 2,82t
75¢ 571
21C 15C
1,99¢ 2,04¢
642 572
(2,379 (4,739)
(2,207) —
— (10¢)
(7,109) (3,297)
(5,780) (1,979
(10,439 (11,629
(32,98 (87,040
32,64 23,008
— 241
3,00( —
(1,667) (4,06¢)
99z (67,777
(2,389 —
882 1,75¢
(1,507) 1,75¢
(14) 16
(10,96:) (77,630)
23,56( 109,52(
$1259¢  $ 31,89
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INTEVAC, INC.

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

1. Basis of Presentatior

In the opinion of management, the unaudited inte@mdensed consolidated financial statements ef/&, Inc. and its subsidiaries
(Intevac or the Company) included herein have lpFepared on a basis consistent with the Decemhet(1l audited consolidated financial
statements and include all material adjustmentssisting of normal recurring adjustments, necesgafgirly present the information set forth
therein. These unaudited interim condensed coretelifinancial statements should be read in cotipmevith the audited consolidated
financial statements and notes thereto includédtevac’s Annual Report on Form 10-K for the fisgahr ended December 31, 2011 (2011
Form 10-K). Intevac’s results of operations for theee and six months ended June 30, 2012 areegessarily indicative of future operating
results.

The preparation of financial statements in confoymiith accounting principles generally acceptethi@ United States of America
requires management to make judgments, estimateassumptions that affect the amounts reporteddriihancial statements and
accompanying notes. Actual results could differeriatly from those estimates.

2. Inventories
Inventories are stated at the lower of average@ostarket and consist of the following:

June 30, December 31
2012 2011
(In thousands)
Raw materials $11,47¢ $ 12,66:
Work-in-progress 2,11¢ 3,02(
Finished good 6,16¢ 2,38¢
$19,76! $ 18,07(

Finished goods inventory consists primarily of cosbgd systems at customer sites that are undergusiegjlation and acceptance testing
and evaluation inventory.

3. Equity-Based Compensatior

At June 30, 2012, Intevac had equity-based awartiganding under the 2012 Equity Incentive Plantaed2004 Equity Incentive Plan
(the “Plans”) and the 2003 Employee Stock Purcldae (the “ESPP”). Intevac’s stockholders approaikdf these plans.

The Plans permit the grant of incentive or nonestaty stock options, restricted stock, stock apiatéan rights, restricted stock units
(“RSUs" also referred to as performance units) pedormance shares. During the three months endsel 30, 2012, Intevac granted 328,000
stock options with an estimated total grant-daieviaue of $1.3 million and 91,000 RSUs with atireated total grant-date fair value of
$684,000. During the three months ended July 21 2Bitevac granted 514,000 stock options with dimeded total grant-date fair value of
$3.1 million, including 2,000 shares granted t@asultant with a grant date fair value of $11,dD0ring the six months ended June 30, 2012,
Intevac granted 379,000 stock options with an exttichtotal grant-date fair value of $1.5 milliorde38,000 RSUs with an estimated total
grant-date fair value of $745,000. During the sbmnitins ended July 2, 2011, Intevac granted 540,80k ®ptions with an estimated total grant-
date fair value of $3.3 million.
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INTEVAC, INC.

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)

The ESPP provides that eligible employees may msehntevac’'s common stock through payroll dedustit a price equal to 85% of
the lower of the fair market value at the beginnifighe applicable offering period or at the enagath applicable purchase interval. Offering
periods are generally two years in length, and isbo$ a series of six-month purchase intervalgyiBlle employees may join the ESPP at the
beginning of any six-month purchase interval. Urnitlerterms of the ESPP, employees can choose ®ugato 15% of their base earnings
withheld to purchase Intevac common stock. Durirgdix months ended June 30, 2012, Intevac granteghase rights with an estimated total
grant-date fair value of $872,000. During the sbntis ended July 2, 2011, Intevac granted purchigists with an estimated total grant-date
fair value of $1.3 million.

Compensation Expense
The effect of recording equity-based compensatiorie three and six months ended June 30, 2012wp@, 2011 was as follows:

Three Months Ended Six Months Ended
June 30 June 30
July 2, July 2,
2012 2011 2012 2011

(In thousands)
Equity-based compensation by type of aw:

Stock options $ 587 $ 761 $1,32( $1,49:

RSUs 17 — 23 —

Employee stock purchase pl 34C 323 65E 554
Total equit-based compensatic 944 1,08¢ 1,99¢ 2,04¢
Tax effect on equit-based compensatic (222) (293 (507 (562)
Net effect on net los $ 722 $ 791 $1,497 $1,48¢

Equity-based compensation expense is based on swkidately expected to vest and such amount bas keduced for estimated
forfeitures. Forfeitures were estimated based tevht’s historical experience, which Intevac bed®to be indicative of Intevac’s future
experience.

Stock Options and ESP

The fair value of stock options and ESPP awardstignated at the grant date using the Black-Sclogéen valuation model. The
determination of fair value of stock options andPPSawards on the date of grant using an optionAgrimodel is affected by Intevac’s stock
price as well as assumptions regarding a numbleigbfy complex and subjective variables. Thesealdeis include, but are not limited to, our
expected stock price volatility over the term of twards, and actual employee stock option exebeibavior.

The weighted-average estimated value of employssk stptions granted during the three months ended 30, 2012 and July 2, 2011
was $3.83 per share and $6.07 per share, resggciivee weighted-average estimated value of em@ateck options granted during the six
months ended June 30, 2012 and July 2, 2011 w82 $8r share and $6.12 per share, respectivelywEighted-average estimated fair value
of employee stock purchase rights granted pursoaie ESPP during the six months ended June 3@, 206d July 2, 2011 was $3.49 and
$5.18 per share, respectively. No purchase rigkte\granted under the ESPP during either the threghs ended June 30, 2012 or
July 2, 2011. The fair value of each option and leyge stock purchase right grant is estimated erdtte of grant using the Black-Scholes
option valuation model with the following weighteglerage assumptions:
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)
Three Months Ended Six Months Ended
June 30 June 30
July 2, July 2,
2012 2011 2012 2011
Stock Options
Expected volatility 63.5¢% 64.6% 63.81% 64.7(%
Risk free interest rai 0.6<% 1.77% 0.74% 1.7¢%
Expected term of options (in yea 4.€ 4.8 4.6 4.8
Dividend yield None None None None
Six Months Ended
June 30, 201 July 2, 2011
Stock Purchase Right
Expected volatility 61.71% 52.4(%
Risk free interest rai 0.3%% 0.51%
Expected term of purchase rights (in yei 1.5¢ 1.2
Dividend yield None None

The computation of the expected volatility assuomqiused in the Black-Scholes calculations for geamts and purchase rights is based
on the historical volatility of Intevac’s stock pe, measured over a period equal to the expeatedaiethe grant or purchase right. The riske
interest rate is based on the yield available d& Ureasury Strips with an equivalent remainingitéefhe expected term of employee stock
options represents the weighted-average periodhbattock options are expected to remain outstaraind was determined based on historical
experience of similar awards, giving consideratmthe contractual terms of the equity-based awandisvesting schedules. The expected term
of purchase rights represents the period of tim@arring in the current offering period. The divideyield assumption is based on Intevac’s
history of not paying dividends and the assumptibnot paying dividends in the future.

RSUs

RSUs are converted into shares of Intevac commuamk stpon vesting on a one-for-one basis. RSUs &lgiare scheduled to vest over
four years. Vesting of RSUs is subject to the gratstcontinued service with Intevac. The compeonagkpense related to these awards is
determined using the fair market value of Intevammon stock on the date of the grant, and the cosgtimn expense is recognized over the
vesting period.

4.  Goodwill and Purchased Intangible Asset:

Goodwill and indefinite-life intangible assets éested for impairment on an annual basis or maguiently upon the occurrence of
circumstances that indicate that goodwill and imdtf-life intangible assets may be impaired. la tourth quarter of fiscal 2011, Intevac
performed its annual impairment analysis and tBalte of the analysis indicated that Intexwsagbodwill and purchased intangible assets wi
indefinite useful life were not impaired. At Jun@ 2012, Intevac had a total of $18.4 million obdwill and $4.1 million of indefinite-life
intangible assets. At June 30, 2012, $10.5 milibgoodwill is attributed to the Equipment segmand $7.9 million of goodwill is attributed
the Intevac Photonics segment.

Total amortization expense of finite-lived intarigbfor the three and six months ended June 3@ 2@% $136,000 and $272,000
respectively. As of June 30, 2012, future amoridgzaéxpense is expected to be $270,000 for theiretenof 2012, $541,000 for 2013,
$363,000 for 2014, $284,000 for 2015, $281,00@fk6 and $310,000 thereafter. Intangible assesebgent are as follows: Equipment:
$5.4 million and Intevac Photonics: $814,000.
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INTEVAC, INC.

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)

5. Acquisition-Related Contingent Considerationr

In connection with the acquisition of Solar Impldmchnologies, Inc. (“SIT”) on November 19, 201fitelvac agreed to pay up to an
aggregate of $7.0 million in cash to the sellingreholders if certain milestones are achieved awgecified period. On July 21, 2011,
April 12, 2012, and July 2, 2012, Intevac made payts in the amounts of $2.4 million, $2.4 milliamde$956,000 to the selling shareholders
for achievement of the first, second and third stdees. Intevac estimated the fair value of thigtiagent consideration on June 30, 2012 to be
in the amount of $1.7 million using a discountediciow model based on the probabilities that #raaining milestones would be met and the
payments would be made on the targeted dates edilinthe acquisition agreement.

In connection with the acquisition of SIT, Inteva@so agreed to pay a revenue earnout on Intevat’'semenue from commercial sales of
certain products over a specified period up toggregate of $9.0 million in cash to the sellingrehalders. Intevac estimated the fair value of
this contingent consideration on June 30, 2012tmthe amount of $5.3 million based on probapitiased forecasted revenues reflecting
Intevac’s own assumptions concerning future reverf T. A change in the estimated probabilitiesexfenue achievement could have a
material effect on the statement of operationstzidnce sheets in the period of change.

The fair value measurement of contingent consideras based on significant inputs not observethéxmarket and thus represents a
Level 3 measurement. Any change in fair value efdbntingent consideration subsequent to the atiquislate is recognized in operating
income within the statement of operations. Theofeihg table represents a reconciliation of the deain the fair value measurement of the
contingent consideration liability for the threedasix month periods ended June 30, 2012 and JJQD1:

Three Months Ended Six Months Ended
June 30 July 2, June 30, July 2,
2012 2011 2012 2011
(In thousands)
Opening balanc $ 8,99¢ $10,157 $ 8,71¢ $ 9,857
Changes in fair valu 36E 272 643 573
Cash payments mau (2,389) — (2,389 —
Closing balanc $ 6,96¢ $10,43( $ 6,96¢ $10,43(

The following table displays the balance sheetsifi@ation of the contingent consideration lialyildccount at June 30, 2012 and at
December 31, 2011:

June 30 December 31
2012 2011
(In thousands)
Other accrued liabilitie $1,817 $ 3,94
Other lon¢-term liabilities 5,152 477
Total acquisitio-related contingent considerati $6,96¢ $ 871t
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)

The following table represents the quantitativegeaaf the significant unobservable inputs usedhédalculation of fair value of the
continent consideration liability as of June 30120Significant increases or decreases in anyesfglinputs in isolation would result in a
significantly lower (higher) fair value measurement

Quantitative Information about Level 3 Fair Value Measurements at June 30, 2012

Fair Value Valuation Technique Unobservable Input Range (Weighted Average
(In thousands, except for percentage:
Milestone Payabl $ 1,67¢ Discounted cash flo Discount rate 5.1%
Probabilities of achieving
remaining milestone 80.0%- 100.0% (90.0%
Revenue Earnot $ 5,29( Discounted cash flo Weighted average cost 16.7%
capital
Probability weighting o
achieving revenue forecas 10.0%- 35.0% (27.1%

6. Sale of Mainframe Technology

On January 6, 2012, the Company sold certain assstsling intellectual property and residual assehich comprised its semiconduc
mainframe technology for $3.0 million in cash tmBks Automation Inc. (“Brooks”) and recorded a gair$2.2 million.

The following table summarizes the components efgain (in thousands):

Cash proceec $3,00(
Assets sold
Inventories 58¢
Property, plant and equipme 17¢
Transaction and other co: 26
Gain on sal¢ $2,207

7. Warranty

Intevac provides for the estimated cost of warravitgn revenue is recognized. Intevac's warranpeiscontract terms, and for systems
sold directly the warranty typically ranges betwd@mand 24 months from customer acceptance. Feemsgssold through a distributor, Intevac
offers a 3 month warranty. The remainder of anyrarty period is the responsibility of the distributDuring this warranty period any
defective non-consumable parts are replaced atallets at no charge to the customer. The warraatipd on consumable parts is limited to
their reasonable usable lives. Intevac uses esinapair or replacement costs along with its histbwarranty experience to determine its
warranty obligation. Intevac generally providesvelive month warranty on its Intevac Photonics pabsluThe provision for the estimated
future costs of warranty is based upon historicat @and product performance experience. Intevases judgment in determining the
underlying estimates.

On the condensed consolidated balance sheetdydhtetsrm portion of the warranty provision is inded in other accrued liabilities,
while the long-term portion is included in othendpterm liabilities. The expense associated withdpct warranties issued or adjusted is
included in cost of net revenues on the condensedatidated statements of operations.
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)

The following table displays the activity in the manty provision account for the three and six rhergnded June 30, 2012 and
July 2, 2011:

Three Months Ended Six Months Ended
June 30 July 2, June 30, July 2,
2012 2011 2012 2011
(In thousands)
Opening balanc $2,49¢ $3,092 $2,72¢ $3,41¢
Expenditures incurred under warrani (410) (532) (1,190 (1,349
Accruals for product warranties issued during #ygorting perioc 447 61¢ 874 99¢
Adjustments to previously existing warranty accst 327 (52 45C 62
Closing balanci $2,85¢ $3,12i $ 2,85¢ $ 3,121

The following table displays the balance sheetsifigation of the warranty provision account atdu®, 2012 and at December 31, 2011:

June 30 December 31
2012 2011
(In thousands)
Other accrued liabilitie $2,671 $ 2,58¢
Other lon¢-term liabilities 187 13¢€
Total warranty provisiol $2,85¢ $ 2,72

8. Guarantees
Officer and Director Indemnifications

As permitted or required under Delaware law anthéomaximum extent allowable under that law, Intelvas certain obligations to
indemnify its current and former officers and dioes for certain events or occurrences while thieaf or director is, or was serving, at
Intevac’s request in such capacity. These indewatifin obligations are valid as long as the dinectmfficer acted in good faith and in a
manner the person reasonably believed to be imtopposed to the best interests of the corporatimh with respect to any criminal action or
proceeding, had no reasonable cause to believar hisr conduct was unlawful. The maximum potergrabunt of future payments Intevac
could be required to make under these indemniioatbligations is unlimited; however, Intevac hatiractor and officer insurance policy that
mitigates Intevac’s exposure and enables Intevagdover a portion of any future amounts paid. Assallt of Intevac’s insurance policy
coverage, Intevac believes the estimated fair vafukese indemnification obligations is not maakri

Other Indemnifications

As is customary in Intevac’s industry, many of irge’s contracts provide remedies to certain thadips such as defense, settlement, or
payment of judgment for intellectual property clainelated to the use of its products. Such inddoatibn obligations may not be subject to
maximum loss clauses. Historically, payments matited to these indemnifications have been imnadteri
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INTEVAC, INC.

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)

9. Cash, Cash Equivalents and Investment
Cash and cash equivalents, short-term investmantfoag-term investments consist of:

June 30, 2012

Unrealized Unrealized
Amortized Holding Holding
Cost Gains Losses Fair Value

(In thousands)
Cash and cash equivaler

Cash $ 6,78¢ $ — $ — $ 6,788
Money market fund 3,41¢ — — 3,41¢
Commercial pape 2,40( — — 2,40(C
Total cash and cash equivale $ 12,59¢ $ — $ — $ 12,59¢
Shor-term investments
Corporate bonds and medi-term notes $ 35,95¢ $ 49 $ 10 $ 35,99:
FDIC insured corporate bon 3,62¢ 7 — 3,632
Municipal bonds 4,45; 3 — 4,45k
U.S. treasury and agency securi 8,99¢ 24 — 9,01¢
Variable rate demand note“VRDNs") 44~ — — 44k
Total shor-term investment $ 53,47( $ 83 $ 1C $ 53,54
Long-term investments
Corporate bonds and medi-term notes $ 9,99: $ — $ 22 $ 9,97(
Municipal bonds 2,207 — 3 2,20¢
U.S. treasury and agency securi 23,47¢ 16 4 23,48¢
Auction rate security*ARS”) 1,90( — 23¢ 1,661
Total lon¢-term investment $ 37,57 $ 16 $ 26¢ $ 37,32
Total cash, cash equivalents, and investm $103,64: $ 99 $ 27¢ $103,46:
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INTEVAC, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S — (Continued)
(Unaudited)
December 31, 2011
Unrealized Unrealized
Amortized Holding Holding
Cost Gains Losses Fair Value
(In thousands)
Cash and cash equivaler
Cash $ 14,26¢ $ — $ — $ 14,26¢
Money market fund 4,84~ — — 4,84~
Commercial pape 4,44 — — 4,44
Total cash and cash equivale $ 23,56( $ — $ — $ 23,56(
Shor-term investments
Commercial pape $ 1,05( $ — $ — $ 1,05C
Corporate bonds and medi-term notes 26,66" 28 78 26,61°*
FDIC insured corporate bon 9,59¢ 23 — 9,61¢
Municipal bonds 4,89¢ 10 — 4,90¢
U.S. treasury and agency securi 13,98’ 56 — 14,04:
VRDNs 2,35( — — 2,35(
Total shor-term investment $ 58,54¢ $ 117 $ 78 $ 58,58t
Long-term investments
Corporate bonds and medi-term notes $ 14,76 16 77 $ 14,70(
U.S. treasury and agency securi 13,46¢ 22 1 13,48
ARS 4,90( — 41C 4,49(
Total lon¢-term investment $ 33,127 $ 38 $ 48t $ 32,67
Total cash, cash equivalents, and investm $115,23¢ $ 15E $ 56€ $114,82:
The contractual maturities of available-for-salewsiies at June 30, 2012 are presented in thevillg table.
Amortized
Cost Fair Value
(In thousands)
Due in one year or le: $58,29( $58,36
Due after one through two ye: 35,67¢ 35,66
Due after ten years (. 2,89¢ 2,65¢€

$96,86( $96,68!.

(1) Includes $445,000 in par value of VRDNs and $1.Bioniin par value of ARS
14
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The following table provides the fair market vabhfdntevac’s investments with unrealized losses #éne not deemed to be other-than
temporarily impaired as of June 30, 2012.

June 30, 2012

In Loss Position for In Loss Position for
Less than 12 Months Greater than 12 Months
Gross Gross
Fair Unrealized Fair Unrealized
Value Losses Value __Losses
(In thousands)
Corporate bonds and medi-term notes $ 24,50¢ $ 32 $ — $ —
Municipal bonds 2,20¢ 3 — —
U.S. treasury and agency securi 8,19( 4 — —
ARS — — 1,661 23€

$ 34,89¢ $ 39 $ 1,661 $ 23¢

All prices for the fixed maturity securities inciad U.S. Treasury and agency securities, commepaipér, FDIC insured corporate
bonds, corporate bonds, VRDNs and municipal bonelsexeived from independent pricing servicesagdiby Intevac’s outside investment
manager. This investment manager performs a reofdihe pricing methodologies and inputs utilizedthg independent pricing services for
each asset type priced by the vendor. In additorat least an annual basis, the investment macageucts due diligence visits and
interviews with each pricing vendor to verify thgputs utilized for each asset class. The due ditigevisits include a review of the procedures
performed by each vendor to ensure that pricinduetians are representative of the price that wena@ldeceived to sell a security in an orderly
transaction. Any pricing where the input is baseldlg on a broker price is deemed to be a Levai&pIntevac uses the pricing data obtained
from its outside investment manager as the prinmgyt to make its assessments and determinatiottsthe ultimate valuation of the above-
mentioned securities and has not made, duringehegs presented, any material adjustments to isychs.

As of June 30, 2012, the Company'’s Level 3 findriostrument consisted of an ARS with a par valti$X9 million that failed at
auction. There was insufficient observable markidrmation to determine fair value for this finaaldnstrument. The Company estimated the
fair value for this security by incorporating asqtions that it believes market participants wowe in their estimates of fair value. Some of
these assumptions included credit quality, colidization, final stated maturity, estimates of gnebability of being called or becoming liquid
prior to final maturity, redemptions of similar ARfrevious market activity for the same investnssdurity, impact due to extended period
maximum auction rates and valuation models. The gz determined its ARS to have a temporary impaitof $239,000 as of
June 30, 2012. The estimated fair value could chaignificantly based on future market conditioFise Company will continue to assess the
fair value of its ARS for substantive changes ievant market conditions, changes in its financa@idition or other changes that may alter its
estimates described above. The failed ARS represguroximately 1.6% of the Company’s total casishcequivalents and investments as of
June 30, 2012. In May 2012, the Company participatea tender offer, sold an ARS with a par valt&20 million, collected $2.8 million ai
recognized a realized loss on the sale of $229j@a00une 2011, the Company participated in a teoffer, sold an ARS with a par value of
$3.0 million, collected $2.9 million and recognizadealized loss on the sale of $150,000.
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The following table represents the quantitativegeaaf the significant unobservable inputs usedhédalculation of fair value of the ARS
as of June 30, 2012. Significant increases or dseein any of these inputs in isolation would lteawa significantly lower (higher) fair value
measurement.

Quantitative Information about Level 3 Fair Value Measurements at June 30, 2012

Fair Value Valuation Technique Unobservable Input Range (Weighted Average
(In thousands, except for percentage:
ARS $ 1,661 Discounted cash flo Probability of defaul 12.87%- 15.01% (13.94%
Probability of earning
maximum rate to maturit 0.10%- 0.16% (0.13%
Probability of principa
returned prior to maturit 84.83%- 87.03% (85.93%

Liquidity risk premium
Recovery rate in defat

4.00%- 5.00% (4.50%
40.00%- 60.00% (50.00%

The following table represents the fair value hielg of Intevac’s available-for-sale securities mead at fair value on a recurring basis
as of June 30, 2012.

Fair Value Measurements at June 30, 201
Total Level 1 Level 2 Level 3
(In thousands)

Recurring fair value measuremer
Available-for-sale securitie

Money market fund $ 3,41t $341F $ — $ —
U.S. treasury and agency securi 32,501 12,70« 19,80: —
Commercial pape 2,40( — 2,40( —
Corporate bonds and medi-term notes 45,96: — 45,96 —
FDIC insured corporate bon 3,632 — 3,632 —
Municipal bonds 6,65¢ — 6,65¢ —
VRDNs 44t — 44t —
ARS 1,661 — — 1,661

Total recurring fair value measureme

$96,68! $16,11¢ $78,90: $1,661

The following table presents the changes in LeviesBuments measured on a recurring basis fothtiee and six months ended
June 30, 2012 and July 2, 2011. These balancesstoh&RS classified as available-for-sale wittanges in fair value recorded in

stockholders’ equity.

Three Months Ended Six Months Ended
June 30, July 2, June 30, July 2,
2012 2011 2012 2011
(In thousands)
Opening balanc $ 4,49( $10,28: $ 4,49( $10,27:
Total gains (losses) for the peri
Included in earning (229) (150 (229) (150
Included in other comprehensive inco 171 14€ 171 154
Proceeds from tender offe 2,777 (2,850 (2,77)) (2,850
Redemptions at p: — (300) — (300

Closing balanc:

$ 1,661 $ 7,125 $ 1,661 $ 7,125
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10. Accumulated Other Comprehensive Income
The components of accumulated other comprehensgerie at June 30, 2012 and December 31, 2011 wdodl@avs:

June 30 December 31
2012 2011
(In thousands)
Accumulated net unrealized holding loss on avag-for-sale
investments, net of te $ (11€) $ (267)
Foreign currency translation gai 667 681
Total accumulated other comprehensive inci $ 551 $ 414
11. Net Loss Per Share
The following table sets forth the computation aéte and diluted loss per share:
Three Months Ended Six Months Ended
June 30, July 2, June 30, July 2,
2012 2011 2012 2011
(in thousands, except per share amounts)
Net loss $(1,499) $(2619) $(4.659)  $(9,650
Weightec-average share basic 23,26" 22,85 23,24 22,78¢
Effect of dilutive potential common shar — — — —
Weightec-average share- diluted 23,26¢ 22,85 23,24 22,78¢
Net loss per shai- basic and dilute $ (0060 $ (011) $ (0.20 $ (049
Antidilutive shares based on employee awards erd 2,871 2,86¢ 2,91C 2,32¢

Potentially dilutive common shares consist of skagsuable upon exercise of employee stock optiadsvesting of RSUs and are
excluded from the calculation of diluted EPS whuasirt effect would be anti-dilutive.

12. Segment Reporting

Intevac’s two reportable segments are: Equipmedtatevac Photonics. Intevac’s chief operating sieci-maker has been identified as
the President and CEO, who reviews operating resulinake decisions about allocating resourcesaselssing performance for the entire
Company. Segment information is presented based bppevac’s management organization structure dsioé 30, 2012 and the distinctive
nature of each segment. Future changes to thisaiténancial structure may result in changesh®reportable segments disclosed.

Each reportable segment is separately managedaanskparate financial results that are reviewddteyac’s chief operating decision-
maker. Each reportable segment contains closedyetproducts that are unique to the particulameeg. Segment operating profit is
determined based upon internal performance measseesby the chief operating decision-maker.

Intevac derives the segment results from its irtermanagement reporting system. The accountingipslintevac uses to derive
reportable segment results are substantially thee ses those used for external reporting purposasaljement measures the performance of
each reportable segment based upon several métgtgling orders, net revenues and operating ircdianagement uses these results to
evaluate the performance of, and to
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assign resources to, each of the reportable segmniatdvac manages certain operating expensesaselyaat the corporate level. Intevac
allocates certain of these corporate expenseetsdfpments in an amount equal to 3% of net reve@@ggnent operating income excludes
interest income/expense and other financial chaaigdsncome taxes according to how a particulaont@ple segment’s management is
measured. Management does not consider impairrhanges, gains and losses on divestitures and chiletellectual property, and unalloca
costs in measuring the performance of the repatsdgments.

The Equipment segment designs, develops and maatgaequipment and solutions to the hard diskedridustry and offers high-
productivity technology solutions to the photovaté’PV") industry. Historically, the majority ofntevac’s revenue has been derived from the
Equipment segment and Intevac expects that therityapd its revenues for the next several yeard gahtinue to be derived from the
Equipment segment.

The Intevac Photonics segment develops and manwéadieading-edge, high-sensitivity imaging prodwstd vision systems as well as
materials identification instruments utilizing Ramizchnology. Intevac provides sensors, camerasystdms for government applications
such as night vision and long-range target idematifon and for commercial applications in the irddjp®, scientific and medical industries.

Information for each reportable segment for thee¢hand six months ended June 30, 2012 and JuBA2, i as follows:

Net Revenues

Three Months Ended Six Months Ended
June 30, July 2, June 30, July 2,
2012 2011 2012 2011
(In thousands)
Equipment $25,05¢ $19,81¢ $35,77¢ $29,99¢
Intevac Photonic 6,73 7,77( 13,32¢ 15,01
Total segment net revenu $31,79: $27,58¢ $49,10" $45,00¢
Operating Income (LosS)
Three Months Ended Six Months Ended
June 30, July 2, June 30, July 2,
2012 2011 2012 2011
(In thousands)
Equipment $1,12¢ $(2,794)  $(5,19¢) $ (9,069
Intevac Photonic (61€) (493) (1,65€6) (2,076
Total income (loss) from segment operati 513 (3,287) (6,852 (11,140
Unallocated cost (1,190 (1,379 (2,98¢) (3,03¢)
Gain on sale of mainframe technolc — — 2,207 —
Loss from operation (67¢) (4,667) (7,639 (14,179
Interest income and other, r 48 16¢ 42C 29¢
Loss before income tax: $ (630 (4,497  $(7,217)  $(13,880)
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Total assets for each reportable segment as of 3012 and December 31, 2011 are as follows:

Assets
December 31
June 30,
2012 2011
(In thousands)

Equipment $ 58,32( $ 48,13¢
Intevac Photonic 28,70¢ 29,947
Total segment asse 87,02¢ 78,08(
Cash, cash equivalents and investm 103,46 114,82:
Deferred income taxe 26,66¢ 23,91¢
Other current asse 6,53¢ 6,84¢
Common property, plant and equipm 1,252 1,36¢
Other asset 77¢€ 78¢€
Consolidated total asse $225,72¢ $ 225,82:

13. Income Taxes

Intevac recorded an income tax provision of $863,80d an income tax benefit of $2.6 million for theee and six months ended
June 30, 2012, respectively. Intevac recorded irctam benefits of $1.9 million and $4.2 million fibre three and six months ended
July 2, 2011, respectively. The income tax providar each three and six month period is based egtimates of annual income (loss), ant
permanent differences and statutory tax ratesdrvétnious jurisdictions in which Intevac operagg;ept that certain discrete items are treated
separately.

For the three months ended June 30, 2012, Intexaded a tax provision on a pre-tax loss for neriggr, primarily due to a change in
the estimate of the Company’s fiscal 2012 lossitngeographic composition, which resulted in ajustthent to the benefit recorded on the
yea-to-date pre-tax loss. The income tax benefit fier 4ix months ended June 30, 2012 was reducecdely$244,000 discrete income tax
charge related to the gain on the sale of the meaind technology, which was partially offset by takease of a valuation allowance related to
certain deferred tax assets and tax refunds reg&igen Singapore and California.

The effective tax rates for all periods presentiéférdfrom the U.S. federal statutory tax rate 628 primarily due to foreign income taxed
in lower rate jurisdictions. Intevac’s future effiee income tax rate depends on various factorsidtieg, the level of Intevac’s projected
earnings, the geographic composition of worldwidmangs, tax regulations governing each regionppetating loss carry-forwards,
availability of tax credits and the effectivene$$ntevac’s tax planning strategies. Managemergfcdly monitors these factors and timely
adjusts the effective income tax rate accordingly.

Intevac enjoys a tax holiday in Singapore throughtax years ending in 2015. The tax holiday presid lower income tax rate on cer
classes of income and the agreement requireséhairc thresholds of business investment and emmoy levels be met in Singapore in order
to maintain this holiday.

Intevac is subject to income taxes in the U.S. f@ldarisdiction, and various state and foreigrigdictions. Tax regulations within each
jurisdiction are subject to the interpretationtod telated tax laws and regulations and requimgfgignt judgment to apply. With fe'
exceptions, Intevac is not subject to U.S. fedestate and local, or international jurisdictionsdme tax examinations by tax authorities for the
years before 2006. Tax years 1999 through 2006wubject to income tax examinations by U.S. fedanal California tax authorities to tl
extent of
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tax credit carry forwards remaining or utilizedain otherwise open year. During the quarter ended 30, 2012, the Internal Revenue Service
concluded its review of the Company’s fiscal ye@®2 tax return which arose from an income tax reéfgenerated by a carry-back claim and
the examination is pending approval from the UdhtlCommittee on Taxation. Additionally, the Sipgae Inland Revenue Authority is
conducting an examination of the fiscal 2009 taxnmeof the Company’s wholly-owned subsidiary, irgte Asia Pte. Ltd. Presently, there are
no other active income tax examinations in thesfligtions where Intevac operates.

14. Contingencies

From time to time, Intevac may have certain corgirdiabilities that arise in the ordinary courdét® business activities. Intevac
accounts for contingent liabilities when it is patibe that future expenditures will be made and sxgtenditures can be reasonably estimated.
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ltem 2. Managemen’s Discussion and Analysis of Financial Condition drkResults of Operation

This Quarterly Report on Form 10-Q contains forwimaking statements, which involve risks and uraiaties. Words such as
“believes,” “expects,” “anticipates” and the likedicate forward-looking statements. These forwamking statements include comments
related to Intevac’s shipments, projected reveragegnition, product costs, gross margin, operaikmenses, interest income, income taxes,
cash balances and financial results in 2012 andrizkyprojected customer requirements for Intevaels and existing products, and when, and
if, Intevac’s customers will place orders for th@seducts; Intevac’s ability to proliferate its Rboics technology into major military programs
and to develop and introduce commercial imaginglpets; the timing of delivery and/or acceptancéhefsystems and products that comprise
Intevac’s backlog for revenue; legal proceedingst iaternal controls. Intevac’s actual results rddfer materially from the results discussed
in the forward-looking statements for a variety@disons, including those set forth under “Risk &@&ttand in other documents we file from
time to time with the Securities and Exchange Cossioh, including our Annual Report on Form 10-kdilon February 21, 2012, and our
periodic Form 10-Q’s and Form 8-K's.

Overview

Intevac provides process manufacturing equipmeatisas to the hard disk drive industry and higleguctivity process manufacturing
equipment and inspection solutions to the PV ingustitevac also provides sensors, cameras andragdior government applications such as
night vision and long-range target identificatiorddor commercial applications in the inspectiomdical, scientific and security industries.
Intevac’s customers include manufacturers of h#skl drives and PV cells as well as the U.S. goveminand its agencies and contractors; and
medical, scientific and security companies. Intenggorts two segments: Equipment and Intevac PlagtobBuring the first quarter of 2012,
Intevac sold certain assets comprising its semigotodl mainframe technology to Brooks.

Product development and manufacturing activitiesioin North America and Asia. Intevac has fiellaas in Asia to support its
equipment customers. Intevac’s equipment and sepricducts are highly technical and, with the ekoepof Japan, are sold primarily through
a direct sales force. In Japan, sales are typioadlgle by Intevac’s Japanese distributor, Matsubo.

Intevac’s results are driven by worldwide demandhfard disk drives, which in turn depends on engl-demand for personal computers,
enterprise data storage, including on-line, claindage and near-line applications, personal audibvédeo players and video game platforms
that include such drives. Demand for Intevac’s pmént is impacted by Intevac’s customers’ relathegket share positions and production
capacity needs. Intevac continues to executerasesty of equipment diversification into new maskly introducing products for PV solar cell
manufacturing. Intevac believes that expansion tini® market, which is significantly larger tharethard disk drive deposition equipment
market, will result in incremental equipment revestor Intevac and decrease Intevac’s dependentteedrard disk drive industry. Intevac’s
business is subject to cyclical industry conditicas demand for manufacturing equipment and sexwiaa change depending on supply and
demand for hard disk drives and PV cells, as webther factors such as global economic conditismstechnological advances in fabrication
processes.
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The following table presents certain significantasierements for the three and six months ended3riz012 and July 2, 2011:

Three months endec Six months endec
June 30, July 2, Change over June 30, July 2, Change over
2012 2011 prior period 2012 2011 prior period
(In thousands, except percentages and per share aomis)
Net revenue $31,79: $27,58¢ $ 4,206 $49,10° $45,00¢ $ 4,09¢
Gross profil $14,25¢ $10,13" $ 4,117 $21,07¢ $16,51¢ $  4,56(
Gross margin perce 44.&% 36.7% 8.1 point: 42.%% 36.7% 6.2 point:
Net loss $(1,499) $(2619 $ 1,126 $(4,65) $(9,650) $  4,99¢
Loss per diluted shal $ (0.06) $ (0.1)) % 0.0 $ (020 $ (042 % 0.22

Financial results for the second quarter and $isstnonths for fiscal 2012 improved over the sarequls in the prior year. Net revenues
increased during the second quarter and first simths of fiscal 2012 primarily due to higher upggadiles to disk manufacturers and higher
Intevac Photonics’ technology development contraaifset in part by lower Photonics product saldse net loss for the second quarter of
fiscal 2012 decreased compared to the same perithe iprior year due to higher revenues and imgt@ress margins offset in part by
increased operating expenses and recognition ofcame tax provision. The net loss for the firstsionths of fiscal 2012 decreased compi
to the same period in the prior year due to higheenues, improved gross margins and the gain néoedon the sale of the mainframe
technology to Brooks offset in part by increasedrafing expenses and recognition of a smaller irctaxr benefit.

At the beginning of fiscal 2012 Intevac believedtths the consolidations in the hard drive industeye completed and as the hard drive
industry recovered from the compounding disrupéffects of the Thailand flooding, which occurred fourth quarter of fiscal 2011, Intevac’'s
hard drive customers would resume purchasing letegaipment to support their fourth quarter productdemands. Although the hard drive
industry has recovered from the floods faster thdginally anticipated, new worries about a globabnomic slowdown and lower than
forecasted growth in personal computer sales hamgdned the expected growth in demand for har@sliivthe back end of the year.
Intevac’s hard drive customers are expected tdf@adr systems in fiscal 2012 than originally amtéded. Intevac continues to believe that
long-term demand for hard disk drives will increadiéven by growth in demand for digital storagee heed for corporations to replace and
update employee computers, increased informatcmtdogy spending, declining growth rate in aresalsity improvements and the
proliferation of personal computers into emergingremies. The number of disk manufacturing systeeesled to support this growth is
expected to vary from year to year depending origbrs noted above. In fiscal 2012, Intevac etptrcomplete additional customer
qualifications on its PV manufacturing products atett to obtain repeat orders from customers.

In fiscal 2012, Intevac expects that Intevac Phicohusiness levels will grow driven primarily bhetrecovery of the contract research
and development (“R&D"pusiness, as several key U.S. defense programseddaudgetary funding in the fourth quarter of 2@hd the U.<
military continues to develop night vision solutipased on Intevac’s digital low-light sensor tedbgy. Substantial growth in future Intevac
Photonics revenues is dependent on the proliferationtevac’s technology into major military pregns, continued defense spending, the
ability to obtain export licenses for foreign cusgrs, obtaining production subcontracts for thesgams, and Intevac’s development and
market acceptance of commercial products.

Intevac’s trademarks include the following: “200ae ,” “AccuLuber™,” “DeltaNw® ,” “EBAPS® ,” “ENERGI™, “ExaminerR™,” “|-
Port™,” “LEAN SOLAR™ " “LithoPrime™,” “LIVAR ®,” “Mi croVista® ,” “NanoVista™", “LEAN SOLAR NanoTexture™/NightVista
® " “Night Port™,” “PHARMA-ID™,” and “RAPID-ID™ "
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Results of Operations

Net revenues
Three months ended Six months ended
June 30, July 2, Change ove June 30, July 2, Change ove
2012 2011 prior period 2012 2011 prior period
(In thousands)

Equipment $25,05¢ $19,81* $ 524¢ $3577¢ $29,998 $ 5,78¢
Intevac Photonic 6,73 7,77 (1,03¢) 13,32¢ 15,01 (1,689
Total net revenue $31,79:  $27,58° $ 4,206 $49,100 $45,006 $ 4,09¢

Equipment revenue for the three and six monthsaddee 30, 2012 increased over the same peridtis jorior year as a result of higher
sales of technology upgrades and spare partst affpart by fewer sales of disk sputtering systemging the second quarter of 2012 Intevac
recognized revenue on two 200 L&an systems, twaolAdmer™ systems, one LEAN SOLAR NanoTexture™ etdtey, disk equipment
technology upgrades, and spare parts. During ttensequarter of 2011 Intevac recognized revenuthie 200 Lean systems, one AccuLuber
system, three wafer handling systems, disk equipteehnology upgrades, and spare parts. Equipregenue for the six months ended
June 30, 2012 included revenue recognition for2@0 Lean systems, six AccuLuber systems, one PlVststem, upgrades and spare parts.
Equipment revenue for the six months ended JuB02]1 included revenue recognition for three 200nL.®stems, four AccuLuber systems,
three wafer handling systems, upgrades and spa® pa

Intevac Photonics revenue for the three and sixthsoended June 30, 2012 decreased over the samdsierthe prior year which was
the result of decreased product sales, offsetrinyaincreased contract R&D work. Intevac Photenmigvenues for the three months ended
June 30, 2012 consisted of $3.2 million of contR&D revenue and $3.6 million of product sales asmpared to $1.9 million of contract R&
revenue and $5.9 million of product sales for tire¢ months ended July 2, 2011. Intevac Photorienues for the six months ended
June 30, 2012 consisted of $5.7 million of contR&D revenue and $7.6 million of product sales aspared to $3.8 million of contract R&
and $11.2 million of product sales for the six nienénded July 2, 2011. The decrease in produchueviesulted from lower sales of low-light
sensors and cameras used in military night visimhlang-range imaging as well as commercial apfiioa such as Intevac’s near-eye display
and Raman spectroscopy products. Product reverliee® due to reduced delivery quantity requirera@itintevac Photonics customers in
the near term. Intevac expects that volumes wslinee to previous levels in late 2012 and early 20b& increase in contract R&D revenue
was the result of a higher volume of contracts tdue resumption of U.S. government defense spgratid due to the continued expansio
Intevac’s low-light camera and sensor productsilitary and commercial applications.

Intevac’s backlog of orders at June 30, 2012 wa&3brhillion, compared to $32.9 million at DecemBér 2011 and $36.9 million at
July 2, 2011. The $43.3 million of backlog at J@@e 2012 consisted of $14.6 million of Equipmentikdag and $28.7 million of Intevac
Photonics backlog. The $32.9 million of backlogacember 31, 2011 consisted of $17.9 million ofifment backlog and $15.0 million of
Intevac Photonics backlog. Backlog at June 30, 25 not include any LEAN SOLAR™ or 200 Lean systexs compared to one LEAN
SOLAR system at December 31, 2011 and two LEAN SRIskstems at July 2, 2011.

International sales increased by 19.4% to $25.0amifor the three months ended June 30, 2012 a9 million for the three months
ended July 2, 2011 and by 16.8% to $36.4 milliartie six months ended June 30, 2012 from $31.Romifor the six months ended
July 2, 2011. International sales include prodsbipped to overseas operations of U.S. compankesiricrease in international sales was
primarily due to an increase in net revenues frechmology upgrades and spare parts. Substantibdy latevac’s international sales are to
customers in Asia. International sales constitat®&% of net revenues for the three months endee 30, 2012 and 75.9% of net revenues for
the three months ended July 2, 2011. Internatisalals constituted 74.2% of net revenues for thensimths ended June 30, 2012 and 69.3% of
net revenues for the six months ended July 2, Z0é& .mix of domestic versus international sales etibnge from period to period depending
on the location of Intevac'’s largest customersaoheperiod.
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Gross profit
Three months endec Six months endec
June 30, July 2, Change ove June 30, July 2, Change ove
2012 2011 prior period 2012 2011 prior period
(In thousands, except percentage:
Equipment gross prof $11,81( $ 7,59¢ $ 4,21 $16,64¢ $12,20¢ $ 4,43¢
% of Equipment net revenu 47.1% 38.2% 46.5% 40.7%
Intevac Photonics gross pra $ 2,44 $ 2,53¢ $ (95 $ 4,43 $ 4,31C $ 122
% of Intevac Photonics net revent 36.2% 32.™% 33.2% 28.7%
Total gross profi $14,25¢  $10,13: $ 4,117 $21,07¢ $16,51¢ $ 4,56(
% of net revenue 44.8% 36.7% 42.%% 36.7%

Cost of net revenues consists primarily of purctiasaterials and costs attributable to contractareteand development, and also
includes fabrication, assembly, test and instalfatabor and overhead, custonspecific engineering costs, warranty costs, rogsltprovision
for inventory reserves and scrap.

Equipment gross margin was 47.1% in the three nsoartllled June 30, 2012 compared to 38.3% in the thomths ended July 2, 2011
and was 46.5% in the six months ended June 30, @hpared to 40.7% in the six months ended JUAD2]. The higher gross margin was
due primarily to higher system margins, and a highix of upgrade and spares shipments, offset ihtpalower factory utilization and higher
provisions for inventory obsolescence. Gross margirthe Equipment business will vary dependingamumber of factors, including product
mix, product cost, system configuration and pricifagtory utilization, and provisions for excesslasolete inventory.

Intevac Photonics gross margin was 36.3% in theethmonths ended June 30, 2012 compared to 32.#% three months ended
July 2, 2011 and was 33.2% in the six months eddeé 30, 2012 compared to 28.7% in the six momteat July 2, 2011. Although revenue
declined during the three and six months ended 30n2012 compared to the same periods in the peiar gross margin percentages imprc
compared to the prior year periods due to a favenadix of product sales and reductions in cost. ifig@ovement in gross margin percentage
in the three and six months ended June 30, 201pam@d to the same periods in the prior year redpltenarily from improved margins on
product sales due to cost reductions associatdddigttal night-vision products offset in part lgwer margins on contract R & D. Gross
margins during the six months ended July 2, 201léated a charge recognized for inventory writesdffat did not reoccur during fiscal 2012.
Gross margins in the Intevac Photonics busineds/aiy depending on a number of factors, includingduct mix, product cost, pricing,
factory utilization, and provisions for excess atdolete inventory.

Research and devel opment

Three months ended Six months ended
July 30, July 2, Change ove July 30, July 2, Change ove
2012 2011 prior period 2012 2011 prior period
(In thousands)
Research and development expe $8,26¢ $8,29C $ (27) $17,47¢ $17,30: $ 174

Equipment research and development spending dedatightly during the three months ended Jun€B02 as compared to the same
period in the prior year due primarily to lower sang on prototype materials for PV developmenuigment research and development
spending increased during the six months ended 32012
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as compared to the same period in the prior yeampdimarily to increased PV development. IntevaotBhics research and development
spending increased slightly during the three moatided June 30, 2012 as compared to the same jretioe prior year due primarily to
increased spending for digital night-vision proddetvelopment but decreased during the six monttiscedune 30, 2012 as compared to the
same period in the prior year reflecting cost comteent efforts taken earlier in 2012, and a higl@ume of billable contract R&D efforts.
Research and development expenses do not inclstie afo$2.3 million and $3.9 million for the thrard six months ended June 30, 2012
respectively, or $1.0 million and $2.4 million fibre three and six months ended July 2, 2011, réispBc which are related to customiemdec
contract R&D programs at Intevac Photonics andetioee included in cost of net revenues.

SHling, general and administrative

Three months ended Six months ended
June 30 July 2, Change ove June 30, July 2, Change ove
2012 2011 prior period 2012 2011 prior period
(In thousands)
Selling, general and administrative expe $6,66¢ $6,50¢ $ 161 $13,44: $1339¢ $ 48

Selling, general and administrative expense canpistnarily of selling, marketing, customer suppéirtancial and management costs.
The increase in selling, general and administratpending in the three and six months ended Jun203@ compared to the three and six
months ended July 2, 2011 was primarily the resiuigher Equipment marketing spending associatiétl mew products in the PV market.

Gain on sale of mainframe technology

On January 6, 2012, the Company sold certain ass#tgling intellectual property and residual assehich comprised its semiconduc
mainframe technology for $3.0 million in cash twBks and recorded a gain of $2.2 million. See MdtBale of Mainframe Technologyh the
notes to the condensed consolidated financialretates for additional information related to thergan sale of the mainframe technology.

Interest income and other, net

Three months ended Six months ended
June 30 July 2, Change ove June 30 July 2, Change ove
2012 2011 prior period 2012 2011 prior period
(In thousands)
Interest income and other, r $ 48 $16€ $ (121) $ 42C $29¢ % 122

Interest income and other, net is comprised ofé@steincome and realized gains and losses on shiegestments, foreign currency gains
and losses, and other income and expense suclingsaga losses on sales of fixed assets.
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Income tax provision (benefit)

Three months endec Six months endec
June 30 July 2, Change ove June 30, July 2, Change ove
2012 2011 prior period 2012 2011 prior period
(In thousands)
Income tax provision (benefi $ 865 $(1,879) $ 2,73¢ $(2,559 $(4.230 $ 1,671

Intevac recorded an income tax provision of $863,80d an income tax benefit of $2.6 million for theee and six months ended
June 30, 2012, respectively. Intevac recorded irctam benefits of $1.9 million and $4.2 million fie three and six months ended
July 2, 2011, respectively. The income tax providiar each three and six month period is based egtimates of annual income (loss), ant
permanent differences and statutory tax ratesdrvéinious jurisdictions in which Intevac operateg;ept that certain discrete items are treated
separately.

For the three months ended June 30, 2012, Intee@xded a tax provision on a pre-tax loss for thargr, primarily due to a change in
the estimate of the Company’s fiscal 2012 lossiengeographic composition, which resulted in ajustthent to the benefit recorded on the
yea-to-date pre-tax loss. The income tax benefit fier 4ix months ended June 30, 2012 was reducecdely$244,000 discrete income tax
charge related to the gain on the sale of the meaimd technology, which was partially offset by tekease of a valuation allowance related to
certain deferred tax assets and tax refunds reg¢&iwen Singapore and California.

The effective tax rates for all periods presentéfédfrom the U.S. federal statutory tax rate 688 primarily due to foreign income taxed
in lower rate jurisdictions. Intevac’s future effiee income tax rate depends on various factonsiétieg, the level of Intevac’s projected
earnings, the geographic composition of worldwidmangs, tax regulations governing each regionppetating loss carry-forwards,
availability of tax credits and the effectivene$drmevac’s tax planning strategies. Managemergfcdly monitors these factors and timely
adjusts the effective income tax rate accordingly.

Intevac enjoys a tax holiday in Singapore throughtax years ending in 2015. The tax holiday presid lower income tax rate on cer
classes of income and the agreement requireséhairc thresholds of business investment and empoy levels be met in Singapore in order
to maintain this holiday.

Liquidity and Capital Resources

At June 30, 2012, Intevac had $103.5 million inhcamsh equivalents, and investments comparedltd.$million at
December 31, 2011. During the first six months @2 cash, cash equivalents and investments dedrbgskl 1.4 million due primarily to ca
used by operating activities, payment of acquisHielated contingent consideration and purchaségexf assets partially offset by cash
received from the sale of the mainframe technolayy the sale of Intevac common stock to Intevatipleyees through Intevac’s employee
benefit plans.
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Cash, cash equivalents and investments consikedbtlowing:

December 31
June 30,
2012 2011
(In thousands)

Cash and cash equivale $ 12,59¢ $ 23,56(
Shor-term investment 53,54 58,58¢
Long-term investment 37,32 32,67
Total cash, cash equivalents and investm $103,46¢ $ 114,82:

Operating activities used cash of $10.4 millionidgithe first six months of 2012 and of $11.6 mifliduring the first six months of 201
The decrease in cash used in operating activiteesdue primarily to a lower net loss, offset intfigran increase in the Company’s non-cash
net working capital position during the first sivonths of 2012 compared to the same period in tioe pear.

Accounts receivable totaled $25.9 million at JuBeZ)12, compared to $18.6 million at December2B11. The increase of $7.4 million
in the receivable balance was due primarily to iovg of system and other shipments. Total netihoges increased to $19.8 million at
June 30, 2012, compared to $18.1 million at Decer@be2011 as the Company invested in inventooe#t$ next generation PV products
including placing systems under evaluation agreesngncustomers. Accounts payable increased tor#liBn at June 30, 2012 compared to
$4.9 million at December 31, 2011 in line with mess levels. Customer deposits decreased to $lli@mait June 30, 2012 compared to $5.0
million at December 31, 2011 as the Company condwsystem backlog.

Investing activities in the first six months of ZDdenerated cash of $993,000. Purchases of invetgmet of proceeds from sales of
investments totaled $340,000. On January 6, 20E2Cbmpany sold certain assets which comprisextiticonductor mainframe technology
for $3.0 million in cash to Brooks. Capital expendés for the six months ended June 30, 2012 wkrérillion.

Financing activities in the first six months of 20dsed cash of $1.5 million. Intevac generated ca§882,000 from the sale of Intevac
common stock to Intevac’s employees through Intevamployee benefit plans. In connection with thguésition of SIT, Intevac agreed to
up to an aggregate of $7.0 million in cash to #lérgy shareholders if certain milestones are aadeover a specified period. On April 12,
2012, Intevac made $2.4 million in payments toskking shareholders of SIT for achievement ofdaeond milestone. On July 2, 2012,
Intevac made $956,000 in payments to the sellirgestolders of SIT for achievement of the third stibme.

Intevac’s investment portfolio consists principadffyinvestment grade money market mutual funds,G-IDkured corporate bonds, U.S.
Treasury and agency securities, commercial papemjaipal bonds, corporate bonds and VRDNSs. Inteegalarly monitors the credit risk in
its investment portfolio and takes measures, whigly include the sale of certain securities, to rgarsuch risks in accordance with its
investment policies.

As of June 30, 2012, Intevac’s Level 3 availabledale security was comprised of a $1.9 millionyaue ARS, less a temporary
valuation adjustment of $239,000 to reflect itsrent lack of liquidity. Management believes tha tnpairment of the ARS investment is
temporary. As described in note 9 of notes to coadé consolidated financial statements, the fdirevaf the ARS was estimated at
$1.7 million using a discounted cash flow modele Hstimates of future cash flows are based onindwy assumptions, such as discount r
appropriate for the type of asset and risk, crgddlity, collateralization, final stated maturigstimates of the probability of being called or
becoming liquid prior to final maturity, redempt®of similar ARS, previous market activity for tk@me investment security, impact due to
extended periods of maximum auction rates and tialuanodels. In May 2012, Intevac participated iteader offer, sold an ARS with a par
value of $3.0 million, collected $2.8 million anelcognized a realized loss on the sale of $229,000.
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As of June 30, 2012, approximately $6.0 milliorcagh and cash equivalents and $15.2 million ofstmaents were domiciled in foreign
tax jurisdictions. Intevac expects a significanttipm of these funds to remain off shore in thersterm. If the Company chose to repatriate
these funds to the United States, it would be regiuio accrue and pay additional taxes on any@oudf the repatriation where no United St
income tax had been previously provided.

Intevac believes that its existing cash, cash edeits and investments will be sufficient to mégetash requirements for the foreseeable
future. Intevac intends to undertake approxima$@yb million in capital expenditures during the egnder of 2012.

Critical Accounting Policies and Estimates

The preparation of financial statements and reldiedosures in conformity with accounting prineiplgenerally accepted in the United
States of America (“US GAAP”) requires managemennake judgments, assumptions and estimates fieat &fie amounts reported. Intevac’
significant accounting policies are described ineNbto the consolidated financial statements ohetlin Item 8 of Intevac’s Annual Report on
Form 10-K filed on February 21, 2012. Certain efdé significant accounting policies are considéodak critical accounting policies, as
defined below.

A critical accounting policy is defined as one tlsaboth material to the presentation of Intevditiancial statements and requires
management to make difficult, subjective or compjledgments that could have a material effect oavat’s financial conditions and results of
operations. Specifically, critical accounting esites have the following attributes: 1) Intevaceiguired to make assumptions about matter:
are highly uncertain at the time of the estimatet 2) different estimates Intevac could reasonhble used, or changes in the estimate that are
reasonably likely to occur, would have a materifda on Intevac’s financial condition or resultsoperations.

Estimates and assumptions about future eventshaideffects cannot be determined with certaintjevac bases its estimates on
historical experience and on various other assumgtbelieved to be applicable and reasonable uhdarircumstances. These estimates may
change as new events occur, as additional infoomagi obtained and as Intevac’s operating envirartraeanges. These changes have
historically been minor and have been includedhendonsolidated financial statements as soon gdbtheome known. In addition, managernr
is periodically faced with uncertainties, the outas of which are not within its control and willtrime known for prolonged periods of time.
Many of these uncertainties are discussed in tbgosebelow entitled “Risk Factors.” Based on dical assessment of Intevac’s accounting
policies and the underlying judgments and uncetitsraffecting the application of those policiegamagement believes that Intevac’s
consolidated financial statements are fairly stateatcordance with US GAAP, and provide a meanihgfesentation of Intevac’s financial
condition and results of operation.

For further information about Intevac’s other @di accounting policies, see the discussion oicatibccounting policies in Intevac’s
2011 Form 10-K. Management believes that therebkas no significant change during the six montttedrjune 30, 2012 to the items
identified as critical accounting policies in Inge's 2011 Form 10-K.
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Item 3. Quantitative and Qualitative Disclosures About MagkRisk

Interest raterisk. Intevac’s exposure to market risk for changes fergst rates relates primarily to its investmentfptio. Intevac does
not use derivative financial instruments in Intégaovestment portfolio. The Company has adoptedthaestment policy and established
guidelines relating to credit quality, diversificat and maturities of its investments in order teggrve principal and maintain liquidity. All
investment securities in Intevac’s portfolio haveivestment grade credit rating. Investments ipicconsist of commercial paper, FDIC
insured corporate bonds, obligations of the U.§egument and its agencies, corporate debt seajntianicipal bonds, VRDNs and ARS.

The table below presents principal amounts ande@laeighted-average interest rates by year of@ggdematurity for Intevac’s
investment portfolio at June 30, 2012.

Fair
2012 2013 2014 2015 2016  Beyond Total Value
(In thousands, except percentages)
Cash equivalent
Fixed rate amount $ 2,40( — — — — — $ 2,400 $ 2,40(
Weightec-average rat 0.4€% — — — — —
Variable rate amoun $ 3,41¢ — — — — — $ 3,41 §$ 3,41¢
Weightec-average rat 0.13% — — — — —
Shor-term investment
Fixed rate amount $29,88:  $20,49¢ — — — — $50,37¢ $50,441
Weightec-average rat 3.271% 3.27% — — — —
Variable rate amoun $ 3,094 — — — — — $ 3,094 $ 3,09¢
Weightec-average rat 0.8€% — — — — —
Long-term investment
Fixed rate amount — $16,95]  $18,72¢ — —  $1,90C $37,57F $37,32:
Weightec-average rat — 0.54% 1.4% — — 0.9(%
Total investment portfoli $38,791  $37,44t  $18,72¢ — —  $1,90C  $96,86( $96,68:

At June 30, 2012, Intevac held a $1.9 million palue ARS with an estimated fair value of $1.7 milliand net of a $239,000 unrealized
loss which is deemed temporary. Intevac continagsdnitor the market for ARS and consider its imgdany) on the fair market value of its
investment. If the current market conditions coméinor the anticipated recovery in market valuessdwt occur, Intevac may be required to
record additional unrealized losses or record graimment charge in 2012. Based on Intevac’s alititgiccess its cash, its expected operating
cash flows, and other sources of cash, Intevac doieanticipate that the lack of liquidity of thiszestment will affect Intevac’s ability to
operate its business in the ordinary course.

Foreign exchange risk. From time to time, Intevac enters into foreign eaay forward exchange contracts to hedge certaiits of
anticipated foreign currency transaction, trangtaind remeasurement exposures. The objective of theseamsiis to minimize the impact
foreign currency exchange rate movements on Inteoerating results. At June 30, 2012, Intevacaébreign currency forward exchange
contracts.

Item 4. Controls and Procedure
Evaluation of disclosure controls and procedures

Intevac maintains a set of disclosure controlsfaodedures that are designed to ensure that infarmeelating to Intevac, Inc. required
to be disclosed in periodic filings under the Sé@s Exchange Act of 1934, or Exchange Act, ioorded, processed, summarized and repc
in a timely manner under the Exchange Act. In catioa with the filing of this Form 10-Q for the guer ended June 30, 2012, as required
under Rule 13a-15(b) of the Exchange Act, an et@oavas carried out under the supervision and thiéhparticipation of management,
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including the Chief Executive Officer and Chief &irtial Officer, of the effectiveness of Intevacisalbsure controls and procedures as of the
end of the period covered by this quarterly re@®ased on this evaluation, Intevac’s Chief Exeautdfficer and Chief Financial Officer
concluded that our disclosure controls and proesiwere effective as of June 30, 2012.

Attached as exhibits to this Quarterly Report aifications of the CEO and the CFO, which areuiegfl in accordance with Rule 13a-
14 of the Exchange Act. This Controls and Proceslgegtion includes the information concerning thietiols evaluation referred to in the
certifications, and it should be read in conjunttigith the certifications for a more complete urstanding of the topics presented.

Definition of disclosure controls

Disclosure Controls are controls and procedureigded to ensure that information required to beldsed in our reports filed under the
Exchange Act, such as this Quarterly Report, isnded, processed, summarized and reported witbitirte periods specified in the Securities
and Exchange Commission’s rules and forms. Discé8wntrols are also designed to ensure that siciiation is accumulated and
communicated to our management, including the CEDGFO, as appropriate to allow timely decisiorgarding required disclosure. Our
Disclosure Controls include components of our maércontrol over financial reporting, which consisf control processes designed to provide
reasonable assurance regarding the reliabilityuofioancial reporting and the preparation of ficiahstatements in accordance with generally
accepted accounting principles in the U.S. To ttierg that components of our internal control dugeincial reporting are included within our
Disclosure Controls, they are included in the saofpgur quarterly controls evaluation.

Limitations on the effectiveness of controls

Intevac’s management, including the CEO and CF@sdmt expect that Intevac’s Disclosure Controlsytavac’s internal control over
financial reporting will prevent all error and &hud. A control system, no matter how well desjaad operated, can provide only reason:
not absolute, assurance that the control systehjtives will be met. Further, the design of atooirsystem must reflect the fact that there are
resource constraints, and the benefits of contmist be considered relative to their costs. Becafifge inherent limitations in all control
systems, no evaluation of controls can provide lals@ssurance that all control issues and inssaot&aud, if any, within Intevac have been
detected. These inherent limitations include tladitres that judgments in decision-making can hetyaand that breakdowns can occur because
of simple error or mistake. Controls can also beurhvented by the individual acts of some persbypsollusion of two or more people, or by
management override of the controls. The desigangfsystem of controls is based in part on cedagumptions about the likelihood of future
events, and there can be no assurance that amgndesli succeed in achieving its stated goals uradlgpotential future conditions. Over time,
controls may become inadequate because of chamgesditions or deterioration in the degree of chamge with policies or procedures.
Because of the inherent limitations in a cost-éffeccontrol system, misstatements due to errdraad may occur and not be detected.

Changes in internal controls over financial reportng

There were no changes in our internal controls @imancial reporting that occurred during the pdramvered by this Quarterly Report on
Form 10-Q that have materially affected, or aresoeably likely to materially affect, Intevac’s int@al control over financial reporting.

PART II. OTHER INFORMATION

Item 1. Legal Proceeding:

From time to time, Intevac is involved in claimsddagal proceedings that arise in the ordinary sewf business. Intevac expects tha
number and significance of these matters will inseeas Intevas’business expands. Any claims or proceedings stgasgn whether meritoriot
or not, could be time consuming, result in costigation,
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require significant amounts of management timeyltés the diversion of significant operational oesces, or require us to enter into royalty or
licensing agreements which, if required, may noab&ilable on terms favorable to us or at all. Jateis not presently a party to any lawsuit or
proceeding that, in Intevac’s opinion, is likelygeriously harm Intevac’s business.

Iltem 1A. Risk Factors

The following factors could materially affect In/s business, financial condition or results oémpions and should be carefully
considered in evaluating the Company and its bgsina addition to other information presentedwlsare in this report.

The industries we serve are cyclical, volatile amapredictable.

The majority of our revenue is derived from theesafl equipment used to manufacture commaodity teloigygproducts such as disk driy
and PV solar cells. This subjects us to busineskesythe timing, length and volatility of whichrche difficult to predict. When demand for
commodity technology products exceeds productigaciy, then demand for new capital equipment sagchurs tends to be amplified.
Conversely, when supply of commodity technologydoitis exceeds demand, then demand for new cagitgdraent such as ours tends to be
depressed. For example, sales of systems for nmiaghsit production were severely depressed from- 1888 until mid-2003 and grew rapidly
from 2004 through 2006, followed by a downturnhie tycle in late 2007 which continued through 2008 number of new systems delive
increased in 2010 as customers increased theiuptiod capacity in response to increased demandidial storage, but decreased in 2011, as
the hard disk drive industry did not add the saavell of capacity that it did in 2010. We cannotdicewith any certainty when these cycles
will begin or end.

Our equipment represents only a portion of thetadpkpenditure that our customers incur when tgyrade or add production capacity.
Accordingly, our customers generally commit to nmakiarge capital expenditures far in excess otths of our systems alone when they
decide to purchase our systems. The magnitudeesétbapital expenditures requires our customerave access to large amounts of capital.
Our customers generally reduce their level of ehjnitvestment during downturns in the overall ecog@r during a downturn in their
industries.

We must effectively manage our resources and ptaxucapacity to meet rapidly changing demand. Rusiness experiences rapid
growth and contraction, which stresses our inftastire, internal systems and managerial resoubnging periods of increasing demand for
our products, we must have sufficient manufactudagacity and inventory to meet customer demaridicaf retain and motivate a sufficient
number of qualified individuals; and effectively nze our supply chain. During periods of decreadamand for our products, we must be
able to align our cost structure with prevailingrke conditions; motivate and retain key employaed effectively manage our supply chain.

Sales of our equipment are primarily dependent aur @ustomer’ upgrade and capacity expansion plans and whetloeir customers select
our equipment.

We have no control over our customers’ upgradecapacity expansion plans, and we cannot be suyeattieselect, or continue to
select, our equipment when they upgrade or exgdagid ¢apacity. The sales cycle for our equipmestesys can be a year or longer, involving
individuals from many different areas of Intevadaumerous product presentations and demonstrgtomsir prospective customers. Our
sales process also commonly includes producticrawiples, customization of our products, and iregiah of evaluation systems in the
factories of our prospective customers. We do ntgreinto longterm contracts with our customers, and until arepisl actually submitted by
customer there is no binding commitment to purclmasesystems.

Intevac Photonics’ business is also subject to kailgs cycles because many of its products, suobrasilitary imaging products, often
must be designed into the customers’ end produttish are often complex state-of-the-art produttese development cycles are typically
multi-year, and our sales are contingent on outocnisrs successfully integrating our product intirtiproduct, completing development of
their product and then obtaining production ordergheir product from the U.S. government or itgea.
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Sales of new manufacturing systems are also dependeobsolescence and replacement of the instiadled of our customers’ existing
equipment with newer, more capable equipment. ¢rages are developed that extend the useful litheinstalled base of systems, then we
tend to sell more upgrade products and fewer nestenys, which can significantly reduce total reverigr example, some of our 200 Lean
customers continue to use legacy systems for thaugtion of perpendicular media, which delayedrémacement of such systems with new
200 Lean systems.

Our 200 Lean customers also experience compefition companies that produce alternative storagentaglogies like flash memory,
which offer smaller size, lower power consumption anore rugged designs. These storage technolaggeseing used increasingly in persc
computers and other electronics devices instealiskfdrives, and new classes of such productsydnad) Internet appliances, tablet computing
devices, netbooks or mobile phones with advancpdhilities, or “smartphones,” have never contaimexd,are they likely in the future to
contain, a disk drive. Products using alternata@hhologies, such as flash memory, optical stoaagleother storage technologies, are
becoming increasingly common and could becomerafigignt source of competition to particular apptions of the products of our 200 Lean
customers, which could adversely affect our resafligperations. If alternative technologies, suslilash memory, replace hard disk drives
significant method of digital storage, then dem#orcur hard disk manufacturing products would dese.

We operate in an intensely competitive marketplaaed our competitors have greater resources thandee

In the market for our disk sputtering systems, wgeeience competition from Canon Anelva, which balsl a substantial number of
systems worldwide. Intevac is attempting to ertierRV equipment market, and faces competition flamge established competitors including
Applied Materials, Veeco Instruments, CentrothetmatBvoltaics, Roth & Rau AG, Von Ardenne and cetidule manufacturers that are
internally developing manufacturing equipment tinaty be sold externally in the future. In the mafketour military imaging products we
experience competition from companies such as hfilistries and BAE Systems. In the markets for ourroercial imaging products we
compete with companies such as Andor, Dalsa, EZ&inatsu and Roper Industries for sensor and cgmentacts, and with companies
such as Ahura, B&W Tek, GE Security, Horiba—Jobirol, Ocean Optics, Renishaw, Thermo Scientific @miths Detection for Raman
spectrometer products. Some of our competitors balstantially greater financial, technical, mairkggtmanufacturing and other resources
than we do, especially in the PV equipment mai®et. competitors may develop enhancements to, ardudenerations of, competitive
products that offer superior price or performareatires, and new competitors may enter our maaketslevelop such enhanced products.
Moreover, competition for our customers is interas®] our competitors have historically offered sab8al pricing concessions and incentives
to attract our customers or retain their existingtomers.

We are exposed to risks associated with a highlgaamtrated customer base and industry consolidation

Historically, a significant portion of our revenireany particular period has been attributablealesof our disk sputtering systems to a
limited number of customers. This concentratiocugtomers, when combined with changes in the custgmapecific capacity plans and
market share shifts can lead to extreme variahilityur revenue and financial results from periogériod.

Industry consolidation can limit the number of putal customers for our products. Seagate acqitaxtor in 2006 and Samsung’s hard
disk drive business in 2011. Western Digital acegiiKomag in 2007, Hoya’s magnetic media operatior®010 and Hitachi Global Storage
Technology in 2012. The concentration of our cugnbase may enable our customers to demand pacidgther terms unfavorable to
Intevac, and makes us more vulnerable to changasnrand by a given customer. Orders from a relgtiiraited number of manufacturers
have accounted for, and will likely continue to @aot for, a substantial portion of our revenuese Tdss of one of these large customers, or
delays in purchasing by them, could have a materidladverse effect on our revenues.
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Our growth depends on development of technicallywadced new products and processes.

We have invested heavily, and continue to investhé development of new products, such as oulL.2@@ Gen Il system, our LEAN
SOLAR systems for PV applications, our digital rigfsion products, our Raman system products amchear-eye display products. Our
success in developing and selling new productsriépapon a variety of factors, including our apitid: predict future customer requirements,
make technological advances, achieve a low tottl @bownership for our products, introduce newdoicts on schedule, manufacture products
cost-effectively including transitioning productitm volume manufacturing; commercialize and attaistomer acceptance of our products; and
achieve acceptable and reliable performance ohewrproducts in the field. Our new product decisiand development commitments must
anticipate continuously evolving industry requirentsesignificantly in advance of sales. In additioe, are attempting to expand into new or
related markets, including the PV market. Our espaminto the PV market is dependent upon the |scekour customers’ development
plans, some of which are start-ups and in thelirpieary stages of development, as well as theilitpto raise capital to fund their future
development and capacity expansion. To date we halveecognized material revenue from such prod#@sure to correctly assess the siz
the markets, to successfully develop cost effeqtieelucts to address the markets or to establfsltafe sales and support of the new products
would have a material adverse effect on futuremaes and profits.

Rapid technological change in our served markepsires us to rapidly develop new technically adeshproducts. Our future success
depends in part on our ability to develop and ofiiew products with improved capabilities and totouare to enhance our existing products. If
new products have reliability or quality problerosr performance may be impacted by reduced ortagker manufacturing costs, delays in
acceptance and payment for new products and adaitsgrvice and warranty expenses.

Our operating results fluctuate significantly fromuarter to quarter, which can lead to volatility ithe price of our common stock.

Our quarterly revenues and common stock price Ragtuated significantly. We anticipate that ouveaues, operating margins and
common stock price will continue to fluctuate fovaxiety of reasons, including: (1) changes indamand, due to seasonality, cyclicality and
other factors in the markets for computer systetmsage subsystems and consumer electronics cmgalisks our customers produce with
systems; (2) delays or problems in the introducéind acceptance of our new products, or delivesxadting products; (3) timing of orders,
acceptance of new systems by our customers or ikatime of those orders; (4) new products, servimetechnological innovations by our
competitors or us; (5) changes in our manufactutwgls and operating expense; (6) changes in deswmaomic, political, stock market and
industry conditions; and (7) any failure of our oggéng results to meet the expectations of investmesearch analysts or investors.

Any of these, or other factors, could lead to itgtand/or a rapid change in the trading priceoaf common shares. In the past,
securities class action litigation has been in&dlagainst companies following periods of voltiln the market price of their securities. Any
such litigation, if instituted against Intevac, @veesult in substantial costs and diversion of aggament time and attention.

Adverse economic conditions and volatility and diption of the capital and credit markets may negatly impact our revenues and ol
ability to access financing.

Economic conditions worldwide have contributed ¢éarased spending by our customers and a slowdothe ihard disk drive industry.
These factors have adversely impacted our operegsgts in prior periods and have caused us tah&ous about our future outlook. Our
customers also continue to remain cautious abeuttibnomy. Negative macroeconomic and global remesy factors, further volatility or
disruption in the capital and credit markets ottar uncertainty or weakening in key markets caddatively impact spending for our prodt
and may materially adversely affect our businepsrating results and financial condition.

In addition, while we intend to finance operatiavith existing cash and cash flow from operatiohggcessary, we may require financ
to support our continued operations. Due to thetgg uncertainty in the capital and credit markets access to capital may not be available
on terms acceptable to us or at all.
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We may not be able to obtain export licenses frdva U.S. government permitting delivery of our prazis to international customers.

Many of our products, especially Intevac Photonmeducts, require export licenses from U.S. govennt agencies under the Export
Administration Act, the Trading with the Enemy Axft1917, the Arms Export Act of 1976 or the Intdiomal Traffic in Arms Regulations.
These regulations limit the potential market fomgoof our products. We can give no assurance thatilbe successful in obtaining all the
licenses necessary to export our products. Heightgovernment scrutiny of export licenses for de¢erelated products has resulted in
lengthened review periods for our license applaceti Exports to countries that are not consideyeithéd U.S. government to be allies are likely
to be prohibited, and even sales to U.S. allies bealymited. Failure to comply with export conttals, including identification and reporting
of all exports and re-exports of controlled teclogyl or exports made without correct license apgdrovanproper license use could result in
severe penalties and revocation of licenses. Faftupbtain export licenses, delays in obtainingrises, or revocation of previously issued
licenses would prevent us from selling the affeqisatiucts outside the United States and could negfaimpact our results of operations.

The Intevac Photonics business is dependent on ld@/ernment contracts, which are subject to fixetcpng, immediate termination and a
number of procurement rules and regulations.

We sell our Photonics products and services diréotthe U.S. government, as well as to prime @attrs for various U.S. government
programs. The U.S government is considering siggifi changes in the level of existing, follen-or replacement programs. We cannot pr
the impact of potential changes in priorities duenilitary transformations and/or the nature ofifetwar-related activities. A shift of
government priorities to programs in which we do participate and/or reductions in funding for lee termination of programs in which we
participate, unless offset by other programs armbdpnities, could have a material adverse effaabur financial position, results of
operations, or cash flows.

Funding of multi-year government programs is suliecongressional appropriations, and there iguarantee that the U.S. government
will make further appropriations, particularly givéhe U.S. government’s recent focus on spendiragtiar areas. Sales to the U.S. government
and its prime contractors may also be affectedianges in procurement policies, budget consideratimd political developments in the
United States or abroad. For example, if the Udsegnment is less focused on defense spendingeoe th a decrease in hostilities, demand for
our products could decrease. The loss of funding fgovernment program would result in a loss tfifel revenues attributable to that progr
The influence of any of these factors, which argoloel our control, could negatively impact our résoff operations.

A significant portion of our U.S. government revenis derived from fixed-price development and piditun contracts. Under fixegrice
contracts, unexpected increases in the cost tdazwve manufacture a product, whether due to inetewestimates in the bidding process,
unanticipated increases in material costs, redpoeduction volumes, inefficiencies or other fact@e borne by us. We have experienced cost
overruns in the past that have resulted in loseasedain contracts, and may experience additioost overruns in the future. We are required
to recognize the total estimated impact of costrwe in the period in which they are first ideigtif. Such cost overruns could have a material
adverse effect on our results of operations.

Generally, government contracts contain provisjpesnitting termination, in whole or in part, withtqurior notice at the government'’s
convenience upon the payment of compensation enlwérk done and commitments made at the timerafiteation. We cannot ensure that
one or more of the government contracts under wiighor our customers, operate will not be tern@datnder these circumstances. Also, we
cannot ensure that we, or our customers, wouldleeta procure new government contracts to oftsetrevenues lost as a result of any
termination of existing contracts, nor can we eaghat we, or our customers, will continue to ramnigood standing as federal contractors.

As a U.S. government contractor we must comply wjtécific government rules and regulations andsabgect to routine audits and
investigations by U.S. government agencies. If aikté comply with these rules and regulations,rsults could include: (1) reductions in the
value of our contracts; (2) reductions in amoumé&yusly billed and recognized as revenue; (3}reah modifications or termination; (4) the
assessment of penalties and fines; and (5) sugpeosdebarment from government contracting or sntracting for a period of time or
permanently.
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Changes to our effective tax rate affect our resutif operations.

As a global company, we are subject to taxatiofénUnited States and various other countries.ifgignt judgment is required to
determine and estimate worldwide tax liabilitiesir@uture effective tax rate could be affected {@@y:changes in tax laws; (2) the allocation of
earnings to countries with differing tax rates; ¢@anges in worldwide projected annual earningauiment and future years: (4) accounting
pronouncements; or (5) changes in the valuatiaruofdeferred tax assets and liabilities. Althoughhelieve our tax estimates are reasonable,
there can be no assurance that any final deterioimaill not be different from the treatment refled in our historical income tax provisions
and accruals, which could result in additional pagis by Intevac.

Intevac enjoys a tax holiday in Singapore throughtax years ending in 2015. The tax holiday presid lower income tax rate on cer
classes of income so long as certain thresholtisisihess investment and employment levels arem@ingapore. We may lose our eligibility
for such benefits if, among other things, thesaiireqnents are not met or if Intevac incurs netdssa Singapore for which it cannot claim a
deduction. Loss of these tax benefits could raawur income in Singapore being taxed at the siafuate of 17% instead of the agreed
Pioneer Tax Holiday rate of 0%. A loss of all ortpaf these tax benefits would adversely affect@sults of operations and cash flows.

We booked significant tax benefits in 2008, 2008, Pand 2012 based on our belief that we could batty back losses and tax credits
to years Intevac paid income taxes and carry fah@sses and tax credits to future years whereelied® we may generate taxable income.
Intevac will need to generate approximately $62illan of taxable income in the United States ider to fully realize the Federal deferred
assets and $29.2 million of taxable income in Sdogea in order to fully realize the foreign defertad assets, each as recorded as of
June 30, 2012. If our expectations of future inca@reincorrect, we could be required to establighlaation allowance against some or all of
the deferred tax assets.

Our success depends on international sales andrtfenagement of global operations.

The majority of our revenues come from regionsidetthe United States. Most of our internationdsare to customers in Asia, which
includes products shipped to overseas operatiobsSfcompanies. We currently have manufacturiedifies in California, Wyoming and
Singapore and international customer support affineSingapore, Taiwan, China, and Malaysia. Weeekihat international sales will
continue to account for a significant portion of total revenue in future years. Certain of ourpdigps are also located outside the United
States.

Managing our global operations presents challeimga#gding, but not limited to, those arising frofi) global trade issues; (2) variations
in protection of intellectual property and othegdérights in different countries; (3) concerndb§. governmental agencies regarding possible
national commercial and/or security issues posegrbwing manufacturing business in Asia; (4) flattan of interest rates, raw material co
labor and operating costs, and exchange ratesidimg) the weakening relative position of the U.Qlat; (5) variations in the ability to devel
relationships with suppliers and other local buss®s; (6) changes in the laws and regulationseoftfited States, including export restrictic
and other countries, as well as their interpretagind application; (7) the need to provide tecHraca spares support in different locations;

(8) political and economic instability; (9) cultidifferences; (10) varying government incentiveptomote development; (11) shipping costs
and delays; (12) adverse conditions in credit mark@3) variations in tariffs, quotas, tax coded ather market barriers; and (14) barriers to
movement of cash.

We must regularly assess the size, capability acation of our global infrastructure and make appede changes to address these
issues.
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We may be subject to additional impairment chargks to potential declines in the fair value of oassets.

As a result of our acquisitions, we have signiftogmodwill and intangible assets on our balanceshe test goodwill and intangible
assets for impairment on a periodic basis as reduand whenever events or changes in circumstamdieste that the carrying value may not
be recoverable. The events or changes that cogldresus to test our goodwill and intangible aséatsmpairment include: a significant
reduction in our stock price, and as a result ntagépitalization, changes in our estimated futwghcflows, as well as changes in rates of
growth in our industry or in any of our reportingits. In the fourth quarter of 2008, we recordedmapairment charge of $10.5 million for
goodwill due to a decline in our market capitali@atand certain purchased technology intangibletastue to lower revenue expectations. We
will continue to evaluate the carrying value of oemaining goodwill and intangible assets and ifdeeermine in the future that there is a
potential further impairment in any of our repogtianits, we may be required to record additionalrghs to earnings which could materially
adversely affect our financial results and coubahaterially adversely affect our business. Setle MdGoodwill and Purchased Intangible
Assets” in the notes to the condensed consolidatadcial statements for additional informationateld to impairment of goodwill and
intangible assets.

Our success is dependent on recruiting and retaigia highly talented work force.

Our employees are vital to our success, and ouni@yagement, engineering and other employees ffirutito replace. We generally
do not have employment contracts with our key eyges. Further, we do not maintain key person tigeifance on any of our employees. The
expansion of high technology companies worldwide inareased demand and competition for qualifiedqrenel, and has made companies
increasingly protective of prior employees. It nisgydifficult for us to locate employees who are sudbject to non-competition agreements and
other restrictions.

The majority of our U.S. operations are locate@aiifornia where the cost of living and of recrngiemployees is high. Our operating
results depend, in large part, upon our abilityetain and attract qualified management, engingerrarketing, manufacturing, customer
support, sales and administrative personnel. Furtbee, we compete with industries such as the diitddrive, semiconductor, and solar
industries for skilled employees. Failure to retkisting key personnel, or to attract, assimitateetain additional highly qualified employees
to meet our needs in the future, could have a iahtend adverse effect on our business, financatition and results of operations.

We are dependent on certain suppliers for parts dige our products.

We are a manufacturing business. Purchased parssittioe the largest component of our product dost. ability to manufacture deper
on the timely delivery of parts, components andassbmblies from suppliers. We obtain some of tlyeckenponents and subassemblies used
in our products from a single supplier or a limiggdup of suppliers. If any of our suppliers faildeliver quality parts on a timely basis, we
may experience delays in manufacturing, which coetdilt in delayed product deliveries, increasestto expedite deliveries or develop
alternative suppliers, or require redesign of aodpcts to accommodate alternative suppliers. Safroer suppliers are thinly capitalized and
may be vulnerable to failure given recent econaroitditions.

Our business depends on the integrity of our inggitual property rights.

The success of our business depends upon theitptefjour intellectual property rights, and we oahensure that: (1) any of our
pending or future patent applications will be aléaor that any of the allowed applications willisgued as patents or will issue with claims of
the scope we sought; (2) any of our patents willb@invalidated, deemed unenforceable, circumvkatehallenged; (3) the rights granted
under our patents will provide competitive advaetatp us; (4) other parties will not develop simgeoducts, duplicate our products or design
around our patents; or (5) our patent rights, ietdlial property laws or our agreements will adegjygrotect our intellectual property or
competitive position.
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From time to time, we have received claims thatweeinfringing third parties’ intellectual propenights or seeking to invalidate our
rights. We cannot ensure that third parties willinche future claim that we have infringed cutrenfuture patents, trademarks or other
proprietary rights relating to our products. Angiabs, with or without merit, could be time-consuminesult in costly litigation, cause product
shipment delays or require us to enter into royaitiicensing agreements. Such royalty or licensiggeements, if required, may not be
available on terms acceptable to us.

We could be involved in litigation.

From time to time we may be involved in litigatiofivarious types, including litigation alleging iiffgement of intellectual property
rights and other claims. Litigation is expensiughjects us to the risk of significant damages ampliires significant management time and
attention and could have a material and adversetedih our business, financial condition and respiitoperations.

Difficulties in integrating past or future acquisibns could adversely affect our busine:

We have completed a number of acquisitions durimgoperating history. For example, in 2007, we &eglicertain assets of DeltaNu,
LLC and certain assets of Creative Display Systérh€, in 2008 we acquired certain assets of OC ikamlBalzers Ltd., in 2010 we acquired
the outstanding shares of Solar Implant Technotdie., and in 2012 we completed the sale of resamiconductor mainframe technology
assets to Brooks. We have spent and may continsigeted significant resources identifying and purgditure acquisition opportunities.
Acquisitions involve numerous risks including: ¢ifficulties in integrating the operations, techogies and products of the acquired
companies; (2) the diversion of our management&ntion from other business concerns; and (3) ttergial loss of key employees of the
acquired companies. Failure to achieve the antietbbenefits of the prior and any future acquisgior to successfully integrate the operations
of the companies we acquire could have a matembaverse effect on our business, financial camand results of operations. Any future
acquisitions could also result in potentially dietissuance of equity securities, acquisitiondioestiture-related write-offs or the assumption
of debt and contingent liabilities. In addition, Wave made and will continue to consider makingtsgic divestitures. With any divestiture,
there are risks that future operating results cbeldinfavorably impacted if targeted objectiveshsas cost savings, are not achieved or if ¢
business disruptions occur as a result of the tiiues or activities related to the divestiture.

We use hazardous materials and are subject to rigkaon-compliance with environmental and safetygidations.

We are subject to a variety of governmental reguiatrelating to the use, storage, discharge, randtmission, generation, manufact
treatment and disposal of toxic or otherwise hamasdsubstances, chemicals, materials or wastee faivto comply with current or future
regulations, such failure could result in suspemsibour operations, alteration of our manufactgiimocess, or substantial civil penalties or
criminal fines against us or our officers, direstor employees. Additionally, these regulationsl@¢oequire us to acquire expensive
remediation or abatement equipment or to incurtsutisl expenses to comply with them.

Business interruptions could adversely affect oyserations.

Our operations are vulnerable to interruption bbg,fearthquake, floods or other natural disasterantines or other disruptions
associated with infectious diseases, national tafase, terrorist activities, war, disruptions r@omputing and communications infrastruc
due to power loss, telecommunications failure, huexaor, physical or electronic security breache$ @mputer viruses, and other events
beyond our control. We do not have a detailed thsaecovery plan. Despite our implementation dfweek security measures, our tools and
servers may be vulnerable to computer viruses khdreaand similar disruptions from unauthorized peming with our computer systems and
tools located at customer sites. Political instbdould cause us to incur increased costs irspartation, make such transportation unreliable,
increase our insurance costs or cause internattomegncy markets to fluctuate. All these unforesgisruptions and instabilities could have
same effects on our suppliers and their abilitiirteely deliver their products. In addition, we dotrcarry sufficient business interruption
insurance to compensate us for all losses thatooeyr, and any losses or damages incurred by Ud bave a material adverse effect on our
business and results of operations. For exampleelfénsure earthquake risks
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because we believe this is the prudent financieisitn based on the high cost of the limited cogeravailable in the earthquake insurance
market. An earthquake could significantly disrupt operations, most of which are conducted in @atifa. It could also significantly delay o
research and engineering effort on new productst miowhich is also conducted in California. Weeateps to minimize the damage that
would be caused by business interruptions, buettseno certainty that our efforts will prove sussfil.

We are required to evaluate our internal control @vfinancial reporting under Section 404 of the Szanes-Oxley Act of 2002, and any
adverse results from such evaluation could resulta loss of investor confidence in our financial perts and have an adverse effect on our
stock price.

Pursuant to Section 404 of the Sarbanes-Oxley A2002, our management must perform evaluatiormiointernal control over
financial reporting. Beginning in 2004, our FormHAGas included a report by management of theirssssent of the adequacy of such inte
control. Additionally, our independent registeretbfic accounting firm must publicly attest to tHéeetiveness of our internal control over
financial reporting.

We have completed the evaluation of our internatmds over financial reporting as required by &eté04 of the Sarbanes-Oxley Act.
Although our assessment, testing, and evaluatismtes in our conclusion that as of December 31120ur internal controls over financial
reporting were effective, we cannot predict thecomie of our testing in future periods. Ongoing cbamze with this requirement is complex,
costly and timezonsuming. If Intevac fails to maintain effectiveedrnal control over financial reporting; our maeagent does not timely ass
the adequacy of such internal control; or our irefent registered public accounting firm does rtivdr an unqualified opinion as to the
effectiveness of our internal control over finahceporting, then we could be subject to restatdroépreviously reported financial results,
regulatory sanctions and a decline in the publpgrception of Intevac, which could have a matend adverse effect on our business, final
condition and results of operations.

ltem 2. Unregistered Sales of Equity Securities and UseéPobceeds
None.

ltem 3. Defaults upon Senior Securitie
None.

ltem 4. Mine Safety Disclosure
Not Applicable.

Iltem 5. Other Information
None.
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Item 6. Exhibits
The following exhibits are filed herewith:

Exhibit
Numbel

311
31.2

32.1
101.INS
101.SCH
101.CAL
101.DEF
101.LAB
101.PRE

Descriptior
Certification of President and Chief Executive ©éfi Pursuant to Section 302 of the Sarb-Oxley Act of 2002

Certification of Executive Vice President, Finarmeel Administration, Chief Financial Officer, Treasuand Secretatl
Pursuant to Section 302 of the Sarb-Oxley Act of 2002

Certifications Pursuant to U.S.C. 1350 Adopted Bams to Section 906 of the Sarbe-Oxley Act of 2002
XBRL Instance Document

XBRL Taxonomy Extension Scheme

XBRL Taxonomy Extension Calculation Linkbase Docuntrie

XBRL Taxonomy Extension Definition Linkbase Docurhér

XBRL Taxonomy Extension Label Linkbase Documel

XBRL Taxonomy Extension Presentation Linkbase Doeniri

* Pursuant to Rule 406T of Regulation S-T, theseractive data files are deemed not filed or phet egistration statement or prospectus
for purposes of Sections 11 or 12 of the Securhigtsof 1933 or Section 18 of the Securities ExaeAct of 1934 and otherwise are not
subject to liability.
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SIGNATURES

Pursuant to the requirements of the Securities &xga Act of 1934, the registrant has duly causisdréport to be signed on its behalf
the undersigned thereunto duly authorized.

INTEVAC, INC.

Date: August 1, 201 By: /s/ KEVIN FAIRBAIRN
Kevin Fairbairn
President, Chief Executive Officer and Direc
(Principal Executive Officer

Date: August 1, 201 By: /s/ JEFFREY ANDRESOI
Jeffrey Andresol
Executive Vice President, Finance and Administral
Chief Financial Officer, Treasurer and Secre
(Principal Financial and Accounting Office

40



Exhibit 31.1

I, Kevin Fairbairn certify that:

1.
2.

5.

| have reviewed this Quarterly Report on Forr-Q of Intevac, Inc.

Based on my knowledge, this report does notaiorny untrue statement of a material fact or anttate a material fact necessary to
make the statements made, in light of the circunt&s under which such statements were made, nigtagisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememts,other financial information included in théport, fairly present in all material
respects the financial condition, results of operstand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintaimisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@))%(d internal control over financial reportirag @efined in Exchange Act Rules
13z-15(f) and 15-15(f)) for the registrant and hay

(a) Designed such disclosure controls and procedorecaused such disclosure controls and procedortee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us
by others within those entities, particularly dgrithe period in which this report is being prepared

(b) Designed such internal control over financegdarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repogiand the preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

(c) Evaluated the effectiveness of the registragisslosure controls and procedures and presenttisi report our conclusions
about the effectiveness of the disclosure contintsprocedures, as of the end of the period cougredis report based on such
evaluation; and

(d) Disclosed in this report any change in thesggnt's internal control over financial reportitigat occurred during the registrant’
most recent fiscal quarter (the registrant’s fodikbal quarter in the case of an annual repost) tfas materially affected, or is
reasonably likely to materially affect, the regisir's internal control over financial reporting;dan

The registrar's other certifying officer(s) and | have discloskdsed on our most recent evaluation of internatrobover financia
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@yspersons performing the equivalent
functions):

(a) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which
are reasonably likely to adversely affect the regig’s ability to record, process, summarize apbrt financial information; and

(b) Any fraud, whether or not material, that invedymanagement or other employees who have a simiifiole in the registrant’s
internal control over financial reporting.

Date: August 1, 2012

/s/ KEVIN FAIRBAIRN
Kevin Fairbairn
President, Chief Executive Officer and Direc




Exhibit 31.2

I, Jeffrey Andreson certify that:

1.
2.

5.

| have reviewed this Quarterly Report on Forr-Q of Intevac, Inc.

Based on my knowledge, this report does notaiorny untrue statement of a material fact or anttate a material fact necessary to
make the statements made, in light of the circunt&s under which such statements were made, nigtagisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememts,other financial information included in théport, fairly present in all material
respects the financial condition, results of operstand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintaimisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@))%(d internal control over financial reportirag @efined in Exchange Act Rules
13z-15(f) and 15-15(f)) for the registrant and hay

(a) Designed such disclosure controls and procedorecaused such disclosure controls and procedortee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us
by others within those entities, particularly dgrithe period in which this report is being prepared

(b) Designed such internal control over financegdarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repogiand the preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

(c) Evaluated the effectiveness of the registragisslosure controls and procedures and presenttisi report our conclusions
about the effectiveness of the disclosure contintsprocedures, as of the end of the period cougredis report based on such
evaluation; and

(d) Disclosed in this report any change in thesggnt's internal control over financial reportitigat occurred during the registrant’
most recent fiscal quarter (the registrant’s fodikbal quarter in the case of an annual repost) tfas materially affected, or is
reasonably likely to materially affect, the regisir's internal control over financial reporting;dan

The registrar's other certifying officer(s) and | have discloskdsed on our most recent evaluation of internatrobover financia
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@yspersons performing the equivalent
functions):

(a) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which
are reasonably likely to adversely affect the regig’s ability to record, process, summarize apbrt financial information; and

(b) Any fraud, whether or not material, that invedymanagement or other employees who have a simiifiole in the registrant’s
internal control over financial reporting.

Date: August 1, 2012

/s! JEFFREY ANDRESOI

Jeffrey Andresol

Executive Vice President, Finance and Administral
Chief Financial Officer, Treasurer and Secre




Exhibit 32.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER AND CHIEF  FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Kevin Fairbairn, certify, pursuant to 18 U.SSction 1350, as adopted pursuant to Section 9@&dbarbane®xley Act of 2002, the
the Quarterly Report of Intevac, Inc. on Form 10Qthe quarterly period ended June 30, 2012 fedignplies with the requirements of
Section 13(a) or 15(d) of the Securities Exchangeoh 1934 and that information contained in suohnfr 10-Q fairly presents in all material
respects the financial condition and results ofrafiens of Intevac, Inc.

Date: August 1, 2012

/s/ KEVIN FAIRBAIRN
Kevin Fairbairn
President, Chief Executive Officer and Direc

I, Jeffrey Andreson, certify, pursuant to 18 U.SS&ction 1350, as adopted pursuant to Section B Garbanes-Oxley Act of 2002,
that the Quarterly Report of Intevac, Inc. on FA®aQ for the quarterly period ended June 30, 20412 €éomplies with the requirements of
Section 13(a) or 15(d) of the Securities Exchangeoh 1934 and that information contained in suohnfr 10-Q fairly presents in all material
respects the financial condition and results ofrafiens of Intevac, Inc.

Date: August 1, 2012

/s! JEFFREY ANDRESON

Jeffrey Andresol

Executive Vice President, Finance and Administral
Chief Financial Officer, Treasurer and Secre

A signed original of this written statement reqdil®y Section 906 has been provided to Intevac,dnd.will be retained by Intevac, Inc.
and furnished to the Securities and Exchange Cosioni®r its staff upon reque:



